z 


Pfedicted that production sched- 
Pules calling for 11,000 cars this 
month would be met and possibly 
| &ceeded. He said the 
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Sparks | Public Clamor Rising 
Over New Car Resales; 


A rise in output, like the sun- 
se, brightens things for everyone. 
* * * 

- Although his advisers have told 
him that a recession with a drop 
nh employment is imminent, Presi- 
dent Truman is said to be holding 
9 his refusal to admit that it will 

e place. 
+ + ad 
Turkey seems to be a palatable 
sh in the eyes of the hungry So- 
piets, and Greece is already in the 
ire to a certain extent. Such a 
enu o ’t planned in Uncle Sam’s 
CO ok bo ok. 
+ * * 
Some observers, who doubt the 
possibility of a serious slump, are 
counting on the huge exports 
planned under the Truman plan 
9 provide a cushion for the drop 
expected in some domestic lines. 
* 


Sweet Sound 


The sound from sound customer 
relations is the jingle of more cash 
in your register. 

* * 


Days and Nights 


Failure to plan for the competi- 

live days ahead will mean sleep- 
8s nights for dealers that are not 

rogressive. 


* 


* * 


for Amputees 


Veterans Administration reported 
week that some dealers have 
ded” cars for amputee veter- 
with extras to bring the price 
to the $1,600 limit allowed by 
government. In contrast, VA 
d, other dealers have cut prices 
keep the cars within the fed- 
ceiling. 

Some veterans have resold the 
ecially-equipped autos immedi- 
ely for a quick profit, the agency 
needed. There is no provision to 
either the “loading” or the re- 
practices. 

nm 


ord Honored 


* 





Henry Ford II has been awarded 
Thomas A. Edison Centennial 
morial Award for industrial 
esmanship, it was announced 
week by the New Jersey Man- 

urers Assn. 

Henry W. Johnson, president of 

essociation, cited Ford for 
dérship “in developing true hu- 

n relations in industry” to make 
ective bargaining more than an 
ile phrase.” Ford’s action, he 
ontinued, had shown “both man- 
ment and labor the road to a 
und relationship which will bene- 
sveryone. ” 


Legislation Threatened 


Price Cciling Bills Offered in States Unlikely to Pass; 
Factories and NADA Join Dealers in Move 
To Offset Unfavorable Publicity 


High-priced slightly used 1947 cars, readily available on 
most used car lots, drew attacks on many fronts last week: 
Proposals were made in Congress and in several state 
legislatures to prevent resale of new cars at higher than 
retail prices “fixed by manufacturers.’’ There appeared little 


NUCDA Urging 
Price-Cut Drive 


On Used Cars 


WASHINGTON. —A stand sup- 
porting President Truman’s call for 
reduced prices has been taken by 
the National Used Car Dealers 
Assn. 

In a statement being issued by 
the association, used-car dealers 
across the nation are urged to lead 
the trend by cutting prices 10 per- 
cent wherever possible. 

Used-car market observers saw 
this as a healthful move, point- 
ing out that the retail end of 
the used-car business is being 
neglected by many dealers. 

Prices have moved up steadily 
since February, largely on trading 
among dealers. As a result, dealers 
in many areas have priced them- 
selves out of the retail market in 
their own areas. 

Observers pointed out that slight 
declines in used car prices now 
may prevent a collapse of the used- 
car market in late summer. Some 
had seen the used car market 
building up to a bust. 

Several used-car dealers, who 
had announced price cuts in ad- 
vance of the NUCDA drive, re- 
port favorable reactions. 

Bert Baker, Detroit, one of the 
nation’s largest used-car dealers, 
started a radio campaign several 
weeks ago announcing price reduc- 
tions up to 10 percent on late 
model cars. As a result, Lynn 
Wertz, sales manager, reports that 
the public is flocking to the lot 
where buyers came only in trickles 
previously. 

A similar experience was re- 
ported for Baxter Motors in Dav- 
enport, Ia. 

In addition to the long term 

(See PRICES, Page 45, Col. 5) 


Out of Red, K-F Reports; 


RENO, Nev.—Kaiser-Frazer is 
now making money for the first 
e since its organization a year 
ahd a half ago, President Joseph 
. Frazer told stockholders at the | 

| annual meeting here last week. 
Reporting shipment of 6,577 cars 
ihetween May 1 and May 19, Frazer 


increased 

butput rate starting late in April 

‘had enabled K-F to “turn the cor- 
her” profitwise. 

|The stockholders approved a 

posal authorizing the board 

directors to boost the com- 

y’s common stock from 5,- 

000 te 8,000,000 shares of $1 

| Stlnwag One million shares of 

erred stock without par value 

A company spokesman said there | 





| Big Stock Boost Approved 


are no plans for sale or issuance 
of this additional stock at present. 
The authorization was obtained to 
expedite the handling of the issue 
“when and if it is needed,” he said. 

Frazer told the meeting that the 
public demand for new cars showed 
no sign of decreasing. He reported 


|that K-F had only 2,527 cars in 
ithe hands of its more than 4,000 


dealers on May 10. 

The Detroit plant of Continental 
Motors, which K-F took over 
March 1, is producing’ at the rate 
of 8,000 engines a month, Frazer 
said. Continental’s Muskegon 
(Mich.) plant will furnish about 
3,000 engines this month for K-F 
assembly, he added. 

All officers and directors of the 


|corporation were reelected during 


the one-day session. 
Graham-Paige Motors Corp. 
(See KAISER, Page 48, Col. 3) 


likelihood of the bills passing, 
but they pointed up a grow- 
ing temper in the nation. 

National Used Car Dealers Assn. 

took the initiative by calling on 
its members to reduce used car 
prices by at least 10 percent. 

New car dealers, accused by 

some newspapers of selling new 
models to used car lots, quickly 
issued denials and laid the blame 
on greedy individuals lucky enough 
to get new cars. 

4 To avoid even a suspicion of 
complicity in the present price 
crisis, new car dealers were being 
aided by the factories, NADA and 
state associations, as follows: ° 

(a) Factories were putting on 
the heat to keep dealers’ transac- 
tions above suspicion; 

(b) NADA was launching a new 
publicity drive to clear up any mis- 
understanding, and advised dealers 
to use advertised delivered prices 
of new cars in all their advertis- 
ing; 

(c) State and local dealer asso- 
ciations were moving for condi- 
tional sales in an attempt to curb 
resales of new cars. 

Noticeghle also in the week’s 
developments was a general mis- 
interpretation of high used car 
prices by the daily press (see edi- 
torial on page four today). 

A congressional inquiry into the 
“exorbitant prices” being charged 
by second-hand automobile deal- 
ers for slightly used new cars is 
sought in a resolution introduced 
last week. by Rep. Alfred Elliott, of 
California. The resolution was re- 
ferred to the House Committee on 
Rules for consideration. No date 
for a hearing has been requested 
or set. 

The resolution would authorize 
an inquiry by either the entire 
House Banking. and Currency 
committee or a subcommittee of 
it. It is provided that the in- 
vestigators would be authorized 
to conduct a full study into the 
distribution and sale of new and 
used automobiles, but emphasis 
is placed on the fact that a spe- 
cial inquiry into the slightly used 
car market in second-hand deal-, 
er quarters is desired. A report 
on the findings with recommen- 
dations would be made at the 
present session of Congress. 

(Continued on Page 48, Col. 4) 


Production 
Automotive News Estimates, 
U. S. Cars, Trucks 

90,396 


76,065 


Last Prev. 1946 
Week Week Week 


For complete production totals 
by makes, see table, page 46. 


as 


Top Cars 


New car registrations for 48 
states for January, plus 47 states 
for February, 41 states in March, 
and 15 states for April: 

1947 

Pos. 
1—122,464 
2—109,431 
38— 68,751 
4— 46,637 
5— 40,066 
6— 38,460 
I— 37,520 

Bunce 
9— 22,323 
10— 21,300 
11— 20,827 
18,376 
13,309 
9,571 


1941 

Pos. 
227,080— 1 
159,110— 2 
107,492— 3 
15,750— 4 
70,600— 5 
47,547— 7 
57,129— 6 
20,668—10 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Dodge 
Olds. 
Mercury 
Nash 
Stude. 
Hudson 
Chrysler 
De Soto 
Cadillac 
Packard 
Kaiser 
Lincoln 
Frazer 

3,940 Willys 
2,807 Crosley 
Total All Makes 
619,083 910,182 

For further details see page 

28, today’s issue. 


Ford Strike Tests 
Role of Foremen 


In Management 


By Mac Gordon 
Staff Writer 

DETROIT.—Ford Motor Co. and 
the Foremen’s Assn. of America 
squared off last week in a strike 
test over the relationship between 
supervisory employes and manage- 
ment responsibility. 

Barring a sudden settlement, a 
complete shutdown of auto and 
truck production at the Rouge, 
Lincoln and Highland Park plants 
appeared inevitable at presstime 
Thursday. Ford branch plants out- 
side the Detroit area generally 
were escaping the effects of the 
strike last week. 

Although the UAW-CIO told 
Ford production workers to re- 
port for work as usual, company 
spokesmen Thursday expressed 
doubt that production could be 
maintained at reasonable rates 
for long without adequate super- 
vision. 

Robert H. Keys, FAA president, 
said that 3,500 foremen heeded the 
strike call. The union claims 3,800 
members out of 4,200 Ford fore- 
men in this area. 

A” production suspension would 

» Continued on Page 45, Col. 1) 


18,466—. 

8,359 12,247—15 
1,77 
4,708 
4,131 


+ 444417 


4,493—16 
90—18 
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Output Increases: 
To 90,396 As 


Chrysler Opens 


Total Below ’47 Pace; 
Ford Outlook in Doubt, 
As Foremen Walk Out 


By Bernie Thomas 
Staff Writer 


DETROIT.—U. S. produc- 
tion of motor vehicles con- 
tinued last week at a : 
well below levels obtained 
during the first four months 
of 1947 as the nation’s plants built 
an estimated 90,396 units—69,807 
ears and 20,589 trucks. 

During the previous week} UP 
plants produced a tottly of'..7 
vehicles (55,478 cars and - 
trucks), when all Chrysler . pla 
in the Detroit area were idle 
cause of a steel shortage. 

However, all Chrysler division 
assembly lines reopened last Tues- 
day and cars were rolling off ac- 
cording to schedules in effect be- 
fore the shutdowns on May 9. 

M 3,800 foremen left 
their posts in three Detroit plants 
of the Ford Motor Co. last Wed- 


dispute would 
cripple Ford output by the end 
of this week. 

Inasmuch as little final assembly 
is carried on in Ford plants in the 
Detroit area, the company’s output 
did not suffer much loss: 6f output 
last week. 

Company officials said that nor- 
mal traffic of trucks bringing sup- 
plies into its Rouge plant had 
fallen off about 75 percent, hecause 
truckers were refusing to cross 
picket lines. 

At press time Thursday, Ford — 
officials were scanning every pos- 
sibility of getting intos 
the plant in order to opera-— 
tions going. 

Ford’s Rouge plant operations 
are devoted mainly to the manu- 
facture of parts for shipment to 13 
final assembly plants throughout 
the nation, which account for most 
of the company’s final assembly 
output. 

Officials said that steel opera- 
tions in Ford’s open hearths and 
rolling mills were running above 
normal. 

However, Mercury passenger car 
production was halted Wednesday 
night because of a lack of bodies 
from the strikebound Murray Corp. 

U. S. and Canada combined gar 


and truck output last week is. ésti- 
(Continued on Page 46, Col. 4) 


14 Car Per Customer 


Deliveries Likely to Lag 50% Behind Orders; © : 
Cancellations Total 16% 


WASHINGTON. — The nation’s 
automobile dealers have on their 
books orders for twice as many 
new cars as they expect to get 
from their factories during the 
remainder of 1947, NADA an- 
nounced last week. 

The NADA statement, Executive 
Vice-President Lee Moran said, 
was based on returns from a na- 
tionwide survey in which samp- 
lings of approximately 375,000 cus- 
tomers’ orders in 68 cities and 
towns were studied. 

The survey covered the period 
from July 1, 1945, when the pro- 
duction of automobiles was re- 
sumed, until March 31, this year, 
Moran pointed out. It showed 
that the dealers so far have re- 
ceived only enough cars from the 
manufacturers to fill 30 percent 
of their orders. 


After all deliveries and cancella- 
tions, Moran said, the number of 
orders on hand is double the num- 
ber of cars expected from the as- 
sembly lines this year, provided 
production continues on the same 
level as during the first quarter 
when 815,000 passenger cars were 
made. 

Cancellations of orders, the sur- 
vey showed, have been about ‘16 
percent of the total booked. The 
bulk of these cancellations was 
received in 1946, it was said. Only 
a negligible number have been re- 


ceived since Jan. 1. 
(See ORDERS, Page 44, Col. 1) 


In This Issue 


Used-Car Auctions 
FOB Factery .... 6 tats eel 
Dealer Business Counsel. 





2 


AUTOMOTIVE NEWS, MAY 26, 1947 


The Horses Have It. . . 


“I GUESS this is where we came in,’’ 


said H. J. Klingler, general manager of 


Pontiac, when he discovered that an exhibit of prize Clydesdale horses was drawing 


throngs to the showroom of A. R. Windolph, Portland (Ore.) Pontiac dealer. Klingler 


recalled the days when crowds visited the local livery stable to see an automobile. Left 
to right are Klingler, an unidentified Clydesdale, Dealer Windolph and Harley Earl, 


General Motors vice-president. 


THE ABOVE TROPHY, depicting a very tired old nag with a reclining jockey, is 
Nash Motors’ ‘‘bad horse award of the month’’ to the last place zone office ‘‘winner’’ in 
its current $25,000,000 parts merchandising handicap. The ‘‘award"’ given by the Nash 
central office to the last place Detroit zone, is gingerly held by B. E. Thompson (second 
from right), zone manager. First place winner in the race was Boston. Left to right: 
Floyd Sease, assistant to H. C. Doss; H. A. Lotz, Nash parts and service manager; 
Ss. K. Goge, St. Louls zone manager; Thompson, and N. F. Lawler, advertising director. 


TO EMPHASIZE service, Lewis F. Brown, Inc. (Ford) paraded this horse and rider 
in downtown Detroit last week, Signs declared ‘I neglected to have my car serviced 


by Lewis F. Brown.’ 


Higher Discount on Parts 


Urged by Clinton Dealers 


CLINTON, Ia.—Dealers need a} 
larger discount on parts to build) 
up their wholesale business to in- | 
dependent garages and compete 
with local jobbers, according to 
the Clinton County Automobile 
Dealers Assn. 

The discount should be as high 
as 55 or 60 percent off list, it was 
asserted, so that the dealers could 
give other shops a greater dis- 
count. 

Asked by the association to ex- 
press the feelings of the dealers 


Two Strikes Too Many, 


So Kahler Co. Folds Up 
NEW ALBANY, Ind.—Two 
strikes this year over the same | 
issue were enough for Kahler | 
Co., and the wood auto parts 
manufacturer last week filed a 
notice for dissolution and of- | 
fered the plant for sale. | 
The firm went out of business 
with its 200 employes idle in a 
seven-week-old strike protesting | 
the discharge of two workers, | 
one of whom was the president | 
of a UAW-CIO local union. The | 
same issue caused a strike 
against Kahler earlier this year. 





| thorizing 


in the matter, Warren J. McEl- 
eney, secretary-treasurer, said: 

“We feel that there is an in- 
justice being made toward the 
majority of automobile dealers 
by various manufacturers in au- 
larger discounts on 
parts to a select group of large 
dealers.” 

Both the dealer and manufac- 
turer would benefit from an in- 
creased discount, McEleney said, 
as a greater volume of parts sales 
would result and the overall profit 
picture on parts sales would im- 
prove for both. 

“The parts business in the ma- 
jority of automobile dealerships,” 
he said, “has greatly improved 
during the war, and is continuing 
to expand in the face of parts 
shortages.” 

The association said that it 
felt that the majority of state 
and national dealer association 
members “will express favorable 
comment toward an intensified 


| effort in securing larger parts 


discounts.” 

McEleney expressed the dealers’ 
opinion in a letter to the Iowa 
Automobile Dealers Assn. Copies 
of the letter were sent to NADA 
and Automotive News, 


4 Tires for Price of 3 
Offered by Don Allen 

BUFFALO.—Don Allen, Chev- 
rolet’s largest eastern dealer, is 
conducting a one-cent sale on 
tires for the “first time in 
America.” The agency is offer- 
ing a new set of four tires for 
the price of three. 

Early response to the ad was 
reported very encouraging by 
the management. In addition to 
boosting tire sales, the ad is 
expected to bring traffic into 
the service section and stimu- 
late the sale of other merchan- 
dise. 


New Generation 
Of Fishers 


Enter Business 


DETROIT.— Re-entry of the 
name of Fisher Bros. into the au- 
tomotive picture was made cer- 
tain here last week when it was 
disclosed that the Alrowa Metal 
Products, Inc., is headed by the 
sons of Alfred J. Fisher, one of 
the seven famous brothers who 
made “Body by Fisher” a byword. 

Alrowa is headed by Alfred J. 
Fisher jr., president, and two of 
his brothers, Walter W. and Rob- 
ert C. Fisher. The three brothers 
will manufacture automatic prog- 
ressive dies, machined parts, 
stampings and assemblies in a new 
plant at 2400 Gainsboro, Ferndale, 
Mich. 

The company has an authorized 
capitalization of $200,000 but no 
application for public sale of stock 
has been made, indicating that the 
firm will be solely owned by the 
brothers. 

The three brothers have been 
trained in the General Motors re- 
search laboratories and in tool and 
die plants in the Detroit area. 


Tire Production 
Hits 25 Million 
In First Quarter 


NEW YORK.—Rubber manufac- 
turers built more than 25,000,000 
automotive tires in the first three 
months of this year, over 20,000,000 
of them in passenger car sizes. 

The monthly production report 
of the Rubber Manufacturers Assn. 
noted that first quarter output of 
passenger car tires was at the an- 
nual rate of slightly over 81,000,000 
casings. This compares with a 
record 66,000,000 units last year and 
with 50,965,000 units in 1940, pre- 
vious peak. 

March output established a firm 
record. The industry built 6,973,234 
passenger car casings, 1,603,833 
truck and bus casings and 7,920,552 
inner tubes. 

Manufacturers’ inventories in 
passenger tires gained 19.27 per- 
cent in March, rising to 3,517,502 
units. 

Bulk of the March shipments 
went to the replacement market, 
with 4,343,282 passenger casings 
tagged for motorists, 1,875,262 for 
auto manufacturers as original 
equipment and 152,164 for export. 

In truck and bus sizes, 798,859 
casings went to replacement mar- 
kets, 581,887 for original equipment 
and 140,752 for export. 

t oa * 


Sears, Roebuck Slashes 


Tire Prices 12 Percent 
CHICAGO.—A 12 percent reduc- 
tion in the prices of its passenger- 
car tires was announced Thursday 
by Sears, Roebuck & Co. The cuts 
were made effective immediately 
in all Sears retail stores. 
Meanwhile, the Wall Street Jour- 
nal reported that a worldwide de- 
cline in rubber prices has paralleled 
the steady fulfillment of pentup 
demand for tires in this country. 
The newspaper made the follow- 
ing predictions for this year: fur- 
ther declines in raw rubber prices; 
tire price reductions at the manu- 
facturer’s level and the spread of 
retail “tire sales,” and a cutback— 
possibly steep—in tire production. 


Royce Motors Corp. 
Royce Motors Corp., 818 Olive St., 
St. Louis, has been incorporated 
listing $30,000 authorized capital 
stock, by P. R. Viviano, J. Cataldi 
and A. K. Schwartz. 


Hudson Hails Sales Rise 


Barit Reports Share of Car Volume Doubled 
In Drive for 5 Pct. of Trade 


DETROIT.—Hudson Motor Car 
Co. has virtually doubled its per- 
centage of the industry’s total pas- 
senger car business in the postwar 
period, A. E. Barit, president and 
general manager, said last week. 

Barit, addressing the annual 
meeting of Hudson stockholders, 
said that from the end of the war 
through the first quarter of this 
year, figures show that Hudson has 
accounted for 3.98 percent of total 
industry passenger car business, as 
compared with approximately 2 
percent in 1941, the last prewar 
year. 

“At the close of the war we 
set for ourselves the task of pro- 
ducing 1,000 cars per day, or 
about 5 percent of the industry 
business,” he said. “While we 
have not achieved the desired 
production rate, we have accom- 
plished a good part of our goal 
percentagewise.” 

In regard to this year’s first- 
quarter operations, Barit stated 
that during that period the com- 
pany had shipped 31,764 vehicles. 
Working capital at the end of the 
quarter totaled $34,489,632, he said. 

The great continuing problem in 
the motor-car business has been 
one of production, Barit pointed 
out. 

“While we have been most anx- 
ious to increase our output to ca- 
pacity levels, this has been ren- 
dered impossible because of the 
unprecedented shortage of mate- 
rials—and because of the multi- 
tude of work stoppages for one 
reason or another, principally in 
the plants of suppliers,” he ex- 
plained. 

The materials situation does not 
offer much hope for overall im- 
provement “for some time _ to 
come,” Barit said. 

“Steel has been the worst bot- 
tleneck, and our suppliers do not 
forecast any great increase in 
availability of this material during 
1947.” 

Barit characterized the Hud- 
son distributor and dealer 
organization as “outstandingly 
strong,” providing thorough rep- 
resentation and service facilities 
in all major marketing commu- 
nities. 

“What is more important is that 
it gives us a retail body that can 
match the production capacity of 

our factory,” he said. 

The Hudson chief noted, as being 


How Tubeless 
Tire Works 


PUNCTURE SEALING qualities of the 
tubeless tire just announced by B. F. 
Goodrich Co. are demonstrated by driving 
it over spikes. The puncture sealant is part 
of the tire. 


ver 


THE “INSIDE STORY” of B. F. Good- 
rich’s new tubeless tire. 


of prime importance, “the continu- 
ing strong demand for our cars 
which shows no signs of slacken- 
ing.” 

All company directors and offi- 
cers were reelected. 


Buffalo Dealers 
Urged to Check 
All °47 Sales 


BUFFALO.—With prices ranging 
from $300 to $1,000 above manu- 
facturers’ list figures, used-car lot 
deals in new 1947 automobiles have 
reached serious proportions here. 


Baffled by the manner in which 
such a large number of new autos 
find their way into the hands of 
used-car dealers, President Thomas 
H. McElvein, of the Buffalo Auto- 
motive Trade Assn., called upon 
the 150 new-car firms of his or- 
ganization to be on their guard 
and to sell only to those who really 
need cars. 

McElvein admitted the supply of 
new cars in lots is “unlimited,” 
despite efforts of franchised deal- 
ers. He said he did not know of) 
a single complaint of a franchised | 
dealer charging more than the list” 
price. 


Pratt Is Elected 


Vice-President 


DETROIT.—George H. Pratt was 
elected vice-president in charge of | 
sales of Hudson Motor Car Co. at 
a meeting of the company’s board | 
of directors last 
week, it was an- 
nounced by A. E. 
Barit, president 
and general man- 
ager. 
Pratt, who has 
held the post of 
general sales 
manager, has 
been a member 
of the board of 
George H. Pratt directors since 

May, 1945. He 
Started with the company in 1927 
as a field sales representative and 
progressed to the posts of district 
manager and then zone manager. 
In 1937 he was appointed sales 
manager and in 1939 general sales 
manager. 


Versatility 
Industrial Uses Listed 


For Buick Engine 


FLINT. — Adaptation of Buick’s 
valve-in-head straight eight engine 
to more than a score of industrial — 
uses was announced last week hy | 
Harlow H. Curtice, general .ihan- 
ager. 
Curtice said the engine, which 
has powered more than 4,600,000 © 
Buick cars, is being used exten- | 
sively, especially in the Southwest, 
as a power plant for irrigation 
pumps, boats, saw-mill equipment, 
barges, oil well pumps, ditch-dig- 
ging machinery, hoist-machinery, 
dredges and other equipment. 
Use of the Buick engine as a 
‘workhorse” for industrial equip- 
ment in some cases requires the 
installation of special aluminum 
pistons and connecting rods with 
removable bearings, Curtice said. 


Industry to Get Hearing 


On Auto Excise in June 

WASHINGTON.—Auto indus- 
try testimony seeking elimina- 
tion of automotive excise taxes 
probably will not be heard until 
the middle of June, it was in- 
dicated last week as the House 
Ways and Means committee 
opened its tax hearings. 

Hearings are expected to con- 
tinue most of the summer, with 
the general tax revision bill 
coming before Congress when 
it reconvenes next January. 
Automotive witnesses scheduled 
so far include the Automobile 
Manufacturers Assn., National 
Standard Parts Assn. and En- 
gine Rebuilders Assn. 





HH WALSH, manager of the 
Pittsburgh Automobile Deal- 
ers Assn. makes an important 
nt in a recent membership bul- 


SSS E°ESS 
biel 


: 


garage for repairs, but actu- 
you do the same thing when 
force the used car buyer to 


More and more dealers are go- 
ing to profit sharing plans to 
forestall labor difficulties and to 
obtain an active interest in the 
business from every single em- 
ploye. Dealers who haven’t already 
established such plans might lose 
out because they will need the full- 
est cooperation from every mem- 
ber of their organization when the 
competitive period returns. 
a melon at the end 
style, 


them into confidence when certain 
problems face their particular unit. 
Solicit their help. Get their ideas 
as to how a solution could be 
reached. It will develop a lot of 
individual responsibility, and many 
times very helpful suggestions can 
.be secured from workers. 
And in instances where the 
situation cannot be ironed out, 
understand and ap- 
what has done in 

an effort to solve 

* 


* 
“Pleasing People’ 
N° DEALER organization is too 
small to be able to continue to 


Milwaukee Assn. 
Acts to Curb 
New-Car Resales 


MILWAUKEE.—The Milwaukee 
Auto Dealers Assn. moved last 
week to get its members to adopt 
& program designed to stamp out 
such activities as the alleged re- 
sale deals of Milwaukee county’s 
“car buying” Sheriff Hanley. 

R. M. Blanding, association sec- 
ree described the plan as fol- 
lows: 


Before accepting delivery of a 
new car, the buyer would be asked 
to sign a statement promising that 
in the event he wished to sell the 
ear, he would give the dealer who 
delivered it new the first chance 
to buy it back. 

Blanding said that some dealers 
here have already put such a plan 
into effect, and that it would be 
proposed for adoption by all. deal- 
ers. 

Blanding referred ‘to a similar 
plan which is reportedly being used 
by some Indiana dealers, under 
which the dealer holds title to new 
cars for a period of nine months 
after the sale, and takes an option 
from the purchaser giving him 
priority right to repurchase the car 
if the buyer wishes to sell within 
that period. 
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Drive Opens on Profiteers oS 


prosper without paying attention 
to pleasing people. The degree to 
which any dealer’s organization 
succeeds in pleasing the people 
he serves is always felt by visi- 
tors’ and customers. 
It is called “Business Atmos- 
phere.” 
* * * 


Watch How You Pay 


Your Salesmen 


T- is a tendency for sales- 
men to look with growing favor 
on prospects of unionizing. For 
the most part, as rugged individ- 
ualists, ‘many of them feel that 
they are the forgotten members of 
this trade. 


Charles Dailey, Chevrolet deal- 


deviled by competition, taxes and 
other expenses, he shouldn't be 
tempted to counterbalance high 
overhead by shaving salesmen 
compensation. It may be an easy 
way out, but it is most danger- 
ous, 

Straight commission plans should 
be eliminated altogether. Under 
such a plan, a dealer is not care- 
ful in the selection, or his train- 
ing of men. 

Salesmen are restive. They don’t 
object to hard work, but they need 
a compensation plan that will in- 
spire continuous effort and steady 
growth. 

+ * * 


Give Some Thought 
To Sales Approach 


EN competition again be- 

comes keen the factories, as 
usual, will supply many sales cam- 
paigns. These programs will be 
based principally on competitive 
selling.. They’ are necessary for 
successful canvass. 

If only the car is sold, then the 
public will shop around to. see 
where they can get the longest 
tradein. 

There are two important ele- 
ments in a selling canvass which 
have been largely overlooked in 
this trade. Using them will go a 
long way towards checkmating the 
shopping tendency of the public. 

One is the pre-approach. We 
should take more time to in- 
quire about our customer’s need 
for a car, what use he expects 
to put it to, how many in the 
family are going to use it. Then 
we can adapt our sales campaign 
to fit the individuals needs of 
each prospect. 

The second element we often for- 
get is selling the dealership, its 
responsibility and how dealerships 
add a plus value to any car they 
deliver. When we get into com- 
petitive selling, this column ex- 
pects to devote more space to these 
two particular items. They are 
both safeguards to dealers’ invest- 
ments and will help bring a greater 
percentage of prospects favorably 
inclined to accept a dealer’s fair 
used car allowance. 

* + 7 
Courtesy Is Paramount 


In Your Dealings 


To customer is always the boss. 
During the past five years he 
has been kicked around quite a) 
bit. Some of this was due to con- 
ditions over which a dealer had 
no control. But most customers 
have had enough. 

From now on we should think 
more and work more about and 


Hold Convention 
In Boston June 4-5 


BOSTON.—Announcement of the 
program for the 1947 convention 
of the Massachusetts State Auto- 
mobile Dealers Assn. June 4-5 was 
made here last week when it was 
disclosed that a golf tournament, 
a night baseball game and a deep 
sea fishing cruise have been plan- 
ned as part of the delegates’ en- 
tertainments. 

On Thursday, June 5, John Barry 
will address the delegates followed 
by a business meeting with Presi- 
dent E. H. Baker presiding. BE. G. 
FitzHenry, treasurer of NADA, and 
W. L. Mallon, past president of 
NADA, are also scheduled to speak 
during the convention. 


6-Month Resales Pacts 
Urged by Virginia Assn. 


RICHMOND, Va.—The Automo- 
bile Trade Assn. of Virginia last 
week launched a four-plank pro- 
gram designed to curb individual 
new-car buyers who immediately 
resell their vehicles to used-car 
dealers at high rates of profit. 

John E. Raine, 


not completely cure it.” 

Raine said the association would: 
l Check each individual who has 

placed multiple orders, compile 
a master list and eliminate all 
persons who have placed an order 
for a new car with more than one 
dealer. 


Check each car sale from mo- 
tor numbers to determine who 
has bought more than ane car 
within the past three months. 
3 Study - legal possibilities for 
prosecution under Virginia's 
motor vehicle dealers licensing 


New Dealer Officers 


if 
i 


= 


i 


law, which. prohibits any person, 
except a licensed dealer, from sell- 
ing a@ motor vehicle unless such 
vehicle was acquired for his per- 
sonal use and actually so used. 
4 Request each association mem- 
ber, when selling a car, to make 
a supplemental contract with the 
purchaser that such car cannot be 
resold within six months except 
to the dealer from whom the car 
was originally purchased. 

The supplemental agreement 
would stipulate further that. the 
purchaser of the new car, if he 
desired to resell within the six- 
month period, must first offer it to 
the dealer from whom it was ob- 
tained, at the price for which it 
was sold, less depreciation at the 
= of 3 percent per month for 
— ree yan the date of 

an date of offe 5 

Raine said the contract io 
been cited as “perfectly legal” by 
Oscar L. Shewmake, association 


counsel, 

“It is legal,” said Raine in a 
bulletin to all association mem- 
bers, “and has been approved by 
attorneys for our association that 
a dealer, on condition of delivering 
& new car to a purchaser, may 
request that purchaser sign a con- 
tract to the effect that if he sells 
that car within six months of its 
purchase, he must first offer it for 
to the dealer, and failure to 
do so makes such purchaser sub- 

t to and liable for $300, payable 
dealer. 
is no 


buy 


: 


F 


ig 


Appeal of Suit 
|In Warranty Sale 


BALTIMORE, Md—The Mary- 


[snd court of appeals has reversed 


alleged overcharge 

Martin Brothers, automobile 
dealer, made the appeal on a used 
car sold last year. The sale was 
with a guarantee that if the 
were brought back for repair 


the repairs would ‘be 
If price. 


Texas Parley Off 


{Till October 


DALLAS. — Originally sche 
to be held in useaston Ma soon 
the annual convention of the Texas 
Automobile Dealers Assn. has been 
postponed until “sometime in Octo- 


\| ber,” according to Irvin W. Walls, 


association president. 
Postponement was decided 
upon because of the heavy demand 
for rooms in Galveston following 
the Texas City explosion disaster. 
Galveston is 10 miles from Texas 
City, and many workers engaged 
in rebuilding the demolished town 


+} are occupying rooms here. 
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Russell Body Shop 
Russell Motors, Albany; Ga, has 
opened a new body ane paint shop 
with Dudley, factory- - 
ed man, in charge, ? ee 
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Birmingham, Ala.—Dan (Cott 

Golse—H. H. Miller * Lenden—Darid Wood Steve still 

Beston—Harry Stanton Leos Angeles—L. C. Barnard. Seattio—D. M. Trepp 

Buffalo—Geo. E. Toles Lynn Rogers ig Seuth Bend—L. E. Dunkin 

Butte—Kenneth Mulholland Loulevitie—A. W. Williams Spartanburg, $. C.—L. D. Bray 

Charietts, N. C.—D. G. Spencer Madison. John Wyngaard Springfield, 111.—C. C. Hall 

Chieago—Mel Adams Milwaukee John E. Hubel Springfield, Mass.—E. C. Zack 
D. Strang ov Grissam ei 

Columbus—Bert D. Nashville—Clyde + 

Concord, MN. H.—Guy Langley New Orieans—Gordon Hebert Terente—James Montagnes 

Coral Gables, Fia.—G. 8. Connell New York—Bethune Jones Vancouver—¥. H. Fullerton 

Datlas—C. K. Cates Oklahoma City—E. W. Fair - 

Denver—Ira Alexander Omahe—Arthur B. Oleson Washingtee— William Ullman 

Harrisburg, Pa.—George Shelley Ottawe—M. L. Schwarts Wiebita—H. J. Heneman 
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M aicncane alee aniee parts and ac- 
A cessories. 12. A fair profit to the on every 
vehicle in payment a new 


$s Saote of tees ee ee 
ability, h made America and gave more of her 
better things of life than anywhere else in the world. 





The Truth Isn’t Popular 
In Price Witch Hunt 


. And the hue 


Wwitcs HUNTS have always been popular. 
and cry over exorbitant prices on “used” new cars has 


reached witch-hunt proportions in the daily press. 
Typical is a statement in an editorial in a Detroit news- 


paper to this effect : 


It is hard to see how so many new cars could get on used 
car lots without the connivance of new-car dealers. . .” 


Yet Sunday editions of this and other Detroit 
hundreds of classified ads from individuals off 
for sale at over-list prices. Many persons 
new cars have obtained them. After the: novelt 
many among these individuals are willing to 


at a profit. 

So it is not at all hard to fi 
used-car lots. They there 
there, and at the public's price. 


Used car dealers may be able to do som 


who do not need 
wears off. 
it only 


out how the cars get on 
use the public puts them 


to relieve 


this situation through the National Used Car ers Assn.’s 
drive to cut prices on used-car lots. Up to a certain point 
dealers can “sell” the sellers on the idea of selling for less 
so the used-car dealer can sell for less in turn. But this 
won't work past the point where the prospective seller loses 


interest in selling. 


In some sections there is talk of making it illegal by state 


legislation to sell at more than the suggested 


rice of the 


manufacturer. This is extremely dangerous, as is any move 
to deal with a temporary problem by means of a law. 

Careful observers believe that by next fall the present 
price differential between what the public will pay and what 
new-car dealers charge will be eliminated naturally as new 
car production steps up, and demand falls off. 

Until that time arrives, new-car dealers must intensify 
efforts to protect their reputations. They must not only 
avoid evil, but avoid the appearance of evil. Handling, as 
they do, a limited commodity that everyone wants, they are 
considered in a position of public trust. 

Used-car dealers are in a different position. Their source 


the ic that w 


a case of the right hand co 


doing. Any honest investigation 


, however, an 


of supply is the ee. They move cars from the part 
1 sell for a profit to the part that will pay. 
the public screams at such a situation, it is simply 


of 


what the left is 
show that this is so. 
t, isolated case of a 


insignifican 
new-car dealer conniving to beat the established delivered 


Pe: e makes more in’ 


» 


, and gets the public off 
ue. ‘ 


’ teresting reading. 
hook as well. So the witch hunt will contin 
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THE WIDENING income gap 
between workers in high wage in- 
dustries and other workers will 
bring severe economic depression 
unless corrected, is = conclusion 


the Rev. 
INCOME GAP Edward A. 
HELD FUEL FOR e. 
DEPRESSION 
ler is 


tor of the Bureau of Economic Re- 
search of the University of Notre 
Dame. 

This forecast is based on the re- 
sults of another in a series of 
studies of income and wealth dis- 
tribution in the United States made 
under the university’s auspices. A 
report setting forth the complete 
results of the study will be pub- 
lished soon. Bt 

+ 


THE STUDY rejects the notion 
that the primary problem of in- 
come distribution is the inequality 
between the rich and the poor. To 
understand the problem of income 
distribution, said Father Keller, it 





Te ETERNAL PIPELINE ! 





1am a little Ihing with a big meaning; help 
even body ; [unlock deers, open heart= dispel 
prejudice | creste triendafyp and good will; 
/ingpite respect and admiration; 
werybedy loves me; | bore nobedy ; | viokste 
ho law ; [cost nothing; many hee praised me, 
none has Condemped me;/an pleasing le 
those of high and low degree; lam useful 


ercry moment of the day; | AM COURTESY! 
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THE LESSOIV FOR THE DAY FOR MOTORISTS, DEALERS, MAKES -EVERIROO 


NAS fee 


income. 

Only 4.6 percent of the national 
income went to individuals with 
incomes of $25,000 and over. After 
taxes the share of the national 


Noe X 


in labor payments (all groups); 
29 percent in corporation divi- 
dends; 4.8 percent in interest and 
2.7 percent in rents and royalties. 

A further breakdown showed 


the interest, dividend and rent pay- 
ments made to individuals. 
os 7 * 


THE GAP in incomes between 
the different groups has widened 
during the war years and since, he 
said. From 1940 to 1945 wages in 
war industries increased 214 per- 
cent compared with an 84 percent 
increase in nonwar ind $ 
(accom- 


Td like to add this: Where would 
new manufacturers have gotten 
the materials to build entirely new 

cars? We all know how 


myself the other day. I found- my- 
self doing what I'm afraid too 


detriment of our business. 


That’s why I feel like 
on my conclusions. I faeetd, Gen 


be beneficial for years to come. 
I decided that if I have the best 

possible service department I will 

get that business from people who 
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| A Service To American Youth 
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“Play Ball!” has a special meaning to 
1,000,000 young Americans in 1947. It 
marks the twentieth season of the Ameri- 
can Legion’s great Junior Baseball Pro- 
gram. It is expected that nearly 10,000 
teams in cities, towns and crossroad vil- 


lages all over America, under the guid- 


- ance of local Legion Posts, will compete 


in community baseball tournaments, and 


B™ RUTH, one of baseball’s greatest 
immortals, has been selected as a 
consultant by the Ford Motor Company 
for Ford and Lincoln-Mercury Dealers 
active in the American Legion Junior 
Baseball Program during the 1947 sea- 
son. In addition to his work with par- 
ticipating Ford and Lincoln-Mercury 
Dealers, he will make a limited number 
of personal appearances in various cities. 


In acknowledging his selection, the 
famous “King of Swat” said: ‘““This is my 
chance to spend the rest of my life teach- 
ing baseball to kids. That’s always been 
one of my big ambitions, and I’m mighty 
glad that it has been made possible for me 


to help in this growing American Legion 


Baseball Program.” 
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on to the climax of the National Cham- 
pionship play-offs and “Junior World. 
Series” held in August. 


Many Ford and Lincoln-Mercury Deal- 
ers are privileged to assist the American 
Legion in this activity. Last year, almost 
3,000 teams received help and encour- 
agement from a Ford or Lincoln-Mercury 





o Fr OF R 


5 
Dealer in such mattérs; as ‘uniforms, 
travel expenses and the like. 


Helping boys is a privilege, a responsi- 


' bility and an investment in the future. 


Learning sportsmanship and teamwork, 
America’s boyhood builds mind and 
body through the American Legion Base- 
ball Program. Here, indeed, isan invest: 
ment in the youth of America, and in the 
preservation of the traditions and princi- 
ples which have made our country great! 
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No o Studebakers 


are racing at Indianapolis 
this year ' * 


ut at the 500-mile race: ++ 
io where else YOU g0.--+ 


and every her ptr 
youll fin . — picture a 
ry 


FIRST REAL POSTWAR STYLING 
AND ENGINEERING IN ANY 1947 CARI 





© cudebaker speedway 
stamina was proved in the 500-mile Indianapolis 


race for two years in a row! In each gruelling con- 

test, five factory-built Studebakers not only finished 

—a feat in itself—but turned in the mom sensational 

team performance ever seen at Indianapolis. The : ‘ 

first year, the Studebakers finished 3rd, 6th, 13th, America's friendliest factory 


15th and 16th. The second year, Studebaker-powered 


cars took 7 of the first 12 places, with the 5-car factory F irst by fi ar with 
team finishing 7th, 9th, 10th, 11th and 12th. Later, a postwar 
two 100% stock Studebaker Champion sedans, run- p Ssiwar car 


ning side by side, traveled 15,000 miles on the 
Speedway in 14,511 consecutive minutes—establish- 
ing 35 A.A.A. records for or and: endurance! 


Se oh a _— 


The Studebaker Corporation, South Bend 27, Indiana, U.S.A. 














Chevrolet Opens 
Service Showing 
For Detroit Area 


DETROIT.—What is looked upon 
as the “guinea pig” for national 
by zones of shop equip- 
tools to make dealer ser- 
shops efficient opened 
last Wednesday under the 
of the Detroit and Flint 


exhibitors 
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machine equipment up to the high- 
est point of efficiency. 

The following manufacturers are 
exhibiting in the show: 

W. W. Boes Co., California Tele- 
phone and Electric Co., Sun Elec- 
tric Corp. Doyle Vacuum Co., 
Black and. Decker, O. C. White Co., 
Albertson and Co. Kent-Moore 
Org., Circo Products Co., Manning, 
Maxwell and Moore Co., Milwau- 








kee International Co, Lempco 
i t Co., Automobile Equi tions to determine how Sin 
ao Air naduetion Sales Du ton has been able to deliver over a ee Se eee the 
Pont Co. 500 Detroit-purchased almost- | tote! output a: 
De Vilbiss Co.) "Minnesota Min-| new cars to Cleveland custom- | Services im tie scomomy anual rate 
ing Co., Porter Ferguson Co. Acme | ¢F8 at list prices while used-car | (> go59 billion, approximating the 
Paint Co., Detroit Surfacing Ma-| dealers in Detroit say they sold wartime peak reached in the sec- 
chine Co., Bear Mfg. Co., Weaver the cars to him at prices well ond quarter of 1945, according to 
Mfg. Co. John Bean Mfg. Co.| *bove list. + ef tienntaine 
Stewart-Warner Co., John Wolfe| Singleton is continuing to op- The ; 
Co., Neon Sign Co. Cadillac Over-| orate — been m an Pe cathest aes ean te tes 
= Co., Alemite Co., Lincoln Eng.| ®8°" dealers Cleve- quarter of 1946 to the first q . 
Aro Equipment Co; Maxwell of 1947 Paces to ee 
i Le be ‘ Although raise 
Boscling, Go. Wenest Holmes os Silvernail for Chevrolet the total to the wartime it 
Theodore ©. Silvernail, Black |W®% the smallest q gain 
since the bottom of the reconver- 


Snap-On Tools, Davison Chemical 
Corp., Mercury Fast Charger Co., 
Homozone Preparation, Manbee 
Mfg. Co., Preshon Co., Mechanics 
Tool Co. Sunnen Products Co., 
Joyce-Gridland Co. 

Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 
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River Falls, Wis., announces the 
dissolution of his Falls Motor Sales 
business and assumption of the 
Chevrolet dealership for the area. 
For that purpose he has organized 
Falls Chevrolet Co. Silvernail has 
engaged Wilhelmsen 

manager of parts and service. 
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EVERY TUESDAY NIGHT, ON MORE THAN 300 STATIONS 


FROM COAST TO COAST, SERVING 22 MILLION RADIO 
FAMILIES, THE “SPECIAL INVESTIGATOR” PROGRAM TELLS 
LISTENERS “FINANCE YOUR CAR THROUGH YOUR DEALER.” IT IS 
YOUR SHOW. HELP IT WORK. FREE PROMOTION MATERIAL ON REQUEST. 





Consumer Spending Continues Rise .. . 
Ist Quarter Output Near | 


Wartime Peak for U.S. 


due to inc expenditures by 
state and local governments. 
National ° a rec- 


rate of $177 billion. The largest 
part of the gain, $2.6 billion, oc- 
curred in wages and salaries. 


other forms of income was slight, 
much smaller than the quarterly 
gains during 1946. 


ed tap eos 
In Parts Sales by. 
Packard Official 


CINCINNATI. — Automobile _re- 
placement parts demand is con- 
tinuing at a peak level and shows 
no sign of slack- 
ening, Karl M.. 
Greiner, parts 
and service man- 


representative, 
Greiner was here 
for the first of 
six key-city conferences with re- 
gional and zone parts and service 


for the inevit- 


Kari M. Greiner 


though the demand for parts goes 
on at a terrific rate,” Greiner said. 
“Packard’s own field organization 
has*been tremendously expanded, 
for example, and these confer- 
ences will bring both old and new 
personnel up to date on our new- 
est methods of coordinating parts 
and service programs so a better 
job can be done for Packard 
owners.” 

The need for automobile service 
and repair is just as great now 
as it was during the war years, 
Greiner pointed out. 

“With new car production slowed 
by intermittent shutdowns due to 
sheet steel and other material 
shortages, car users seem more 
than ever aware of that need,” he 
added. ‘ 

Following the Cincinnati confer- 
ence, Greiner’s itinerary will take 
him and his associates to New 
York, May 27-28; Buffalo, June 3-4; 
Chicago, June 10-11; Kansas City, 
June 13-14, and San Francisco, 
June 18-19. 


Cook and Co. Supplying 
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Res this summer. News of a good thing gets around fast—everyone’s talking 
oe about how KARVISOR blocks out stifling heat rays and gives an “air-conditioned” 
nse! Standard KARVISOR Models Available: ride . . . eliminates blinding glare . . . “snaps up” any car’s appearance. 
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n, oc- AA—Studebaker Champions (1947 only) . . . A—Ford, ‘KARVISOR has everything your customers want—it’s custom-built to last the 
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— Series 40, 60, and 90 Buick, Series 60, 61, 63, and 67 frame is of one-piece welded steel—all fittings are brass with a high-chrome finish. 
< = rk rae ae g Rc cnanaaeiten: Yes, here’s an auto “necessary” that everyone wants—new and old 
slight, Series 62 and 75 Cadillac. Packed six of one size to a car owners alike. So stay ahead of the demand—order your stock of KARVISORS 
arterly y ; 7 : 
case. Wt. 70 lbs. Retails for $26.00. Comes with top before the customers start flocking in. Write today for all details. 
surface finished in black ready to be color-matched Dieterich Products Corp., 1125 W. Lake St., Oak Park, Illinois. 
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KARVISOR gives year ‘round pro- 
tection. Helps deflect bugs and driv- 
ing rain in summer— snow in winter. 








KARVISOR'S exclusive patented 
mounting bracket eliminates the 
need for drilling holes—can be 


clamped on in a jiffy by any mechanic. 







KARVISOR does away with 
eye-straining glare—keeps out 
heat rays—makes driving safer 
as well as more enjoyable. 









DISTRIBUTORS: Several choice territories 
still open. Write for details. 











FOB FACTORY 


New Auto Methods 
Highlight Tool Show 


By A. H. Allen 


ADVANCE NOTICES and 
world’s greatest Machine Tool 


gives sles a oa 
romise of ec g an 
sored National Machine 
day exhibition in building No. 
4 of the Chicago plant 
at 75th St. and S. Cicero Ave. 
is the fourth NMTBA has ar- 
ranged, and the first in 12 years. 
Expectations are that around 
100,000 will traverse the 250 ex- 
hibits of new machine tools and 
related equipment which will be 
scatteréd over the 500,000 square 
feet of exhibition space in the 
building which during the war was 
the breeding ground of many of 
the Wright 3350 radial engines 


* 
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ration blanks for the 


ow in Chicago this fall 


t industry last week, and the event 


of the previous shows spon- 


‘ool Builders Assn. The nine- 





which powered the famous B-29 
bomber.The 
plant is now un- 
der tentative 
lease to Tucker 
Corp., although 
this is contingent 
upon the com- 
pany’s financing 
which is planned 
for completion by 
July 1, well in 
advance of the 
opening of the 





A. 1. Allen 


Machine Tool Show on Sept. 17, 


Rural auto dealers know this. Asked what rural 
magazine would be most effective, from an 
advertising standpoint, in helping them sell 


their prospects 


they chose Country Gentleman 
almost 3 to 1 


Automotive advertisers know this. They invest 
more advertising dollars in Country Gentleman 
than in any other farm magazine. 


continuing through Sept. 26 except 
for closing on Sunday. 

There is a rumor floating around 
Chicago that Tucker has taken an 
option on every machine slated to 
be on exhibit at the show, with the 
idea that exhibitors will not have 
to ship the heavy stuff back home 
but rather turn it over to Tucker 
right on the spot. , 


* * * 
250 Types of Machines 


To Be Placed on Display 


THIS MAY be true in part, but 
it is doubtful if Tucker could even 
use every type of machine on dis- 
play for they will cover the com- 
plete range of types of metal-cut- 
ting and metal-forming machines, 
numbering in all an estimated 250 
different types. 

The machine tool has long been 
dubbed the only type of equipment 
that can reproduce itself, that is, 
a machine to make a machine. In 
this respect it is unique, as is 
probably the observation that the 
industrial revolution of the past 
century, in which U. 8S. industry 
has played so leading a role, prob- 
ably owes its genesis to the con- 
ception and development of the 
machine tool—the lathe, the mill- 
ing machine, the drilling machine, 





the tappers, thread grinders and 
rollers, the reamers, the shapers, 
the planers, the automatics and 
the turret lathes, the gear cutters 
and grinders and the host of spe- 
sie adaptations of these basic 
units. 


Right up in the front row of 
interested 


chanics and their crews 


|centralization of 








While there will be ae new 
machines, particularly th 
special-purpose type, bore up and 
operating, it is not gpa yin like- 
ly there will be any great n 


membered there has been no show 
of this type since 1935, and since 
that time there have been many 
significant new developments in 
the machinery field which, thanks 
to tireless efforts of sales staffs 
and engineers, the trade press and 
direct-mail literature, have been 
pretty well explained to prospective 
users. 

Machines are now being built far 
more ruggedly to handle carbide 
tooling and its terrifically higher 
speeds and feeds. Both electric and 
hydraulic controls have been vast- 
ly improved in the interests of 
more positive action, fewer break- 
downs and greater ease of mainte- 
nance. 


* * * 
War-Born Aircraft Methods 
Adopted to Automotive Use 


SINGLE - PURPOSE machines 
have been combined into enormous 
interlinked transfer units which 
handle a complete sequence of ma- 
chining or drilling pperations with 
searcely the touch of a single op- 
erator. These were born largely 
during the war in aircraft engine 
manufacture and have now been 
adapted to automotive work where 
the production justifies their cost. 

The Machine Tool Show could 
not have come at a more appro- 
priate time for most builders of 
this type of equipment who, for 
pry ne Ray oe sma Ahr Rg 

their order books get- 
Sano a tteihs eta and their de- 
—— aailens ea a great deal im- 


proved. 

They will be out looking for busi- 
ness as they are even now, four 
months before the big show. Auto- 
motive programs have been slow 
to develop, for example, possibly 
due to the high costs of most new 
machinery. At least that is what 
the machine people are thinking 
when they see automotive buyers 
showing no hesitance in snapping 
up bargains in WAA used machine 
tools they can use. Doubtless by 
the middle of September the re- 
tooling plans of the auto plants 
will be clearer than at this stage. 


> * * 
Decentralizing Step? 

SOME OBSERVERS are won- 
dering whether the purchase of 
property in Newark, Del., by Chry- 
sler Corp. for a parts manufactur- 
ing and distribution center, could 
signal a move on the part of the 
company to undertake further de- 
its operations 
from Detroit. 

If so, it will be a long time off, 
yet there is no denying the fact 
that the concentration of Chrysler 
operations around Detroit has 
meant a considerable additional 
freight expense in comparison with 
GM and Ford with their scattered 
assembly plants. When the com- 
petitive chips are down, this may 
prove an important consideration. 


Kilmarnock Motor Sales 


Kilmarnock Motor Sales, ine, * 
Kilmarnock, Va., with m 
capital of $25,000, has been jemand 
to deal in motor vehicles and farm 
Roennery. T. D. McGinnis is presi- 
ent. 
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THE BUTLER DE-SCALER IS THE 
HOTTEST ITEM IN THIS BUSINESS 


Principle proved by thousands of applications in industrial steam boilers 
and hot water circulating systems. 


Automotive performance proved by thousands of successful applications 
under the toughest operation conditions — trucks, buses, tractors. Now 
it’s ready for the passenger car market. 


THE BUTLER DE-SCALER IS THE MOST 
NEEDED ITEM IN THIS BUSINESS! 


Nothing else on the market intended to prevent troubles caused by rust 
scale in the cooling system really gets the scale out. . 

Even after a cooling system has been cleaned as thoroughly as possible 
by so-called inhibitors, even after caustic soda has failed to remove more 
than a spoonful more of rust and scale — the Butler” De-Scaler has 
removed a bucket-full! 

Imagine what that scale — which cannot otherwise be eliminated — 
is doing to engine performance! 

Boiling over due to rust and scale in the water . . . troubles at the 
thermostat, pump and heater due to particles in the water . . . frequent 
back-flushing . . . are bad enough. BUT — visualize that thick coating 
of scale on the block! It’s actually insulating the combustion chamber 
from the cooling system. Result? Overheating. Hot Spots. Waste of gas 
and oil. Sticky valves and piston rings. Lost power and pep. 

No wonder the Butler De-Scaler which keeps the engine cool as well 
as the cooling system — has had such an enthusiastic reception! 


Li Pe Pe Lid mea 


asi 
RTH (a 


AND RUST ELIMINATOR 


The Only Product tat Really Gets the Scale Out 


Pee LL ei es 
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WE GUARANTEE To PREVENT AS 


WELL AS CURE THOSE TROUBLES — 
for a Minimum of One Year or 25,000 Miles! 





eV eee wa 


—_ 


Read this guarantee — and remember — the Butler De-Scaler not only 
removes the cause of those troubles, but also prevents their recurrence. 


HOW DOES IT WORK— WITHOUT 
CHEMICALS, WIRES OR ATTENTION? 


Like a galvanic cell. Atom-o-lytic action* causes minerals in the water 
to drop to the bottom of the radiator for draining — also removing 
scale and rust in small particles. Once clean — no further scale or rust 
can form. Corrosion—so detrimental to pump impeller,packing, thermo- 
stat, etc. — is prevented. pH automatically maintained slightly alkaline. 

For a more technical explanation, write us for treatise by Dr. T. B. 
Crumpler, Head of Chemistry Dept., Tulane University and Research 


Consultant for Butler Engineering Company. 
*Interaction between silver-plated spring and special Butlermetal core when immersed in 
mineral-carrying water. 


GET THE REST OF THE FACTS FIRST-HAND 
Le eRe 





BUTLER ENGINEERING COMPANY ~ 
P.O. Box 1699, New Orleans 11, La. 


Gentlemen: Please ship (fill in quantity**) 


Butler De-Scalers @ $4.95 (list) or @ $2.97 (dealer price) in lots of 12 packed in 


attractive display carton, to 











Company. 

St 

City. ome Stat 

() Check or money order enclosed 0 Ship C. O. D. (C Bill open account 


MY JOBBER IS 


**Systems having a omy greater than 30 quarts require one unit for 
capacity or fraction thereof. omens of lnegs Diesel 4 engines should write 
mendation of proper unit to fit equipment. 
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legal isi in 15 States ... 


Maine Bars Closed Shop; 


Dealers Back N.H. Bill 


DETROIT.—Maine became the 
15th state to ban the closed shop 
last week as 1947 legislatures con- 
tinued to grind out laws aimed at 
curbing labor union excesses. 

In New Hampshire, a legislative 
hearing on an anti-closed shop 
measure produced a verbal clash 
between representatives of the 
New Hampshire Automobile Deal- 
ers’ Assn. and union leaders. 

Carl C. Jones, attorney for the 
association, testified that the pro- 
posed legislation was “necessary 
to protect union members as well 
as non-union men.” He said he 
did not believe the measure was 
“anti-labor.” 

The association’s support of the 
ban was scored by George Fec- 
teau, regional director of the Unit- 
ed Shoe Workers-CIO, who voiced 
bitter condemnation — of auto deal- 


ers’ “sales tactics” in recent 
months. 

“It burns up a genuine labor 
man,” he said, “to hear such men 
as these tell us what is good for 
labor.” 

Gov. Horace A. Hildreth of 
Maine signed the closed-shop bill 
after it had been amended to per- 
mit union-shop contracts. (In a 
closed shop, only union members 
can be hired. In a union shop, any- 
one can be hired but all must join 
the union after a specified period.) 

The Maine law bars denial of 
“the opportunity to obtain employ- 
ment because of membership or 
non-membership in a labor organ- 


ization.” 

The majority of the 15 anti- 
closed shop laws, however, also 
prohibit the union shop by means 
of a flat ban on union member- 


ship as a prerequisite to hiring 


THREE SONS OF BRUCE F. ALLINGTON have now joined his Studebaker dealership 


in Van Nuys, Calif., 
Walter F., salesman 
found the dealership in 1923, 


or continued employment. Most 
of these statutes additionally for- 
bid employers from requiring 

non-membership in a union as a 

condition for employment. 

An Avtomotive News survey 
showed that seven of the state 
open-shop laws were enacted in 
the last 10 weeks, which is indica- 
tive of the determination with 
which many legislators are attack- 
ing the problem of union excesses. 
At the time of the last AuToMoTIvVE 
News survey early in February, the 





after their release from the 
Robert B., service manager; 
and Stuart B., parts manager. 


armed services. Left to right are: 


closed shop was illegal in seven 
states, with one proposed ban held 
up by the governor’s dispute in 
Georgia. 

States Banning Closed Shop 

The following states have now 
voided the closed shop: 

Arizona, Arkansas, Delaware, 
Florida, Iowa, Georgia, Maine, Ne- 
braska, New Mexico, North Caro- 
lina, North Dakota, South Dakota, 
Tennessee, Texas and Virginia. 

New Jersey and Ohio are sub- 


mitting constitutional amendments 


Can Alcoa 4S-O Aluminum Automotive 
Tubing Show You a Price Advantage 


Reduces “Plumbing” 
Good Fatigue Strength 
Good Workability 
Resistant to Corrosion 
Low Gumming with Gasoline 
Low Sludging with Oil 
Light—Easy to Handle 


MORE PEOPLE WANT 


MORE ALUMINUM FOR 
MORE USES THAN EVER 


Weight 2/3! 


-» + For Fuel, Oil, and Brake Lines? 


Because of its light weight per foot, it is very possible that Alcoa 


48-0 Aluminum Automotive Tubing can show you a worth-while 


price advantage, in addition to its other advantages listed at the left. 
Supplied by Alcoa in the range of sizes commonly used for fuel, 
oil, and brake lines on trucks, buses and trailers, Aleoa 4S-O Alumi- 
num Alloy Automotive Tubing has excellent physical and chemical 
properties for these applications. 
Call your nearest Alcoa sales office, c or write, for full details on 


this tubing, including prices,-recommended types of fittings, and 


Distributors’ warehouses. 
Gulf Building, Pittsburgh 19, Pennsylvania. 


suggested installation procedures. Stocks are maintained at Alcoa 
Atuminum Company OF AMERICA, 


1926 


Ito outlaw closed pt to their vot- 
ers, while New Mexico is taking 
a similar step to augment its statu- 
| tory ban. 

| Three states—Kansas, Colorado 
and Wisconsin—limit the closed 
|\shop by requiring four-fifths or 
|two-thirds of the workers in a 
|bargaining unit to approve its 
adoption. 

Unions have filed suits chal- 
lenging the constitutionality of 
the closed-shop laws in several 
states which have passed them. 
One of the main issues is 
whether state bans infringe on 
the powers granted the NLRB 
by the Wagner act and thus vio- 
late the interstate commerce pro- 
visions of the federal constitu- 
tion. 


State laws would be sanctioned. 
though, if the labor legislation now 
in Congress becomes law. Besides 
outlawing the closed shop in in- 
terstate industries, both the House 
and Senate bills wou'd allow states 
to erase closed and union shops 
in intrastate industries and trades. 
Enforcement of the closed-shop 
bans has been held up by many 
states pending the outcome of con- 
gressional legislation. 

Other Practices Curbed 

Many states have put into effect 
other forms of labor regulation, 
, although the closed-shop ban rep- 
resents the most drastic curb yet 
invoked. 


Picketing is restricted, largely as 
regards violence and the number 
of pickets, in 11 states—Georgia, 
South Dakota, Virginia, Texas, 
Wisconsin, Minnesota, Michigan, 
Mississippi, Florida, Alabama and 
Arkansas. 


A number of states require un- 
ions to submit financial reports at 
regular intervals. Several outlaw 
jurisdictional strikes and second- 
ary boycotts. 

Public-utility strikes are pro- 
hibited in New Jersey, Indiana and 
‘Virginia, while New York forbids 
its state and municipal employes 
from striking. 


Checkoff of union dues with- 
out the worker’s consent is out- 
lawed in Colorado, Arkansas, 

| Iowa, Tennessee and Texas. 
| South Dakota permits unions to 
| be sued for damages for viola- 
| tion of contracts. 

The most recent all-inclusive 
| acts governing labor relations were 
| the two adopted in Iowa over vig- 
orous objections by union leaders. 


Prohibiting contracts for a 
|closed shop, a union shop or a 
'dues checkoff system, Iowa’s first 
labor law makes it a misdemeanor 
|to deny any person employment 
| because he is or is not a member 
|of a labor union. 

One section of the second bill 
would make it unlawful for any 
labor union to order a slowdown 
|or work stoppage “because of a 
‘dispute between unions . . . with 
| respect to jurisdiction over, or the 
|right to do the work .. . of such 
| employer.” Another section would 
|make it unlawful for union mem- 
|bers to “force or require any em- 
ployer, other than their own em- 
|ployer, to recognize, deal with. 
| comply with the demands of. or 
| employ members of any labor 
union. 

The bill also would outlaw the 
use of force “to require any per- 
json, firm or corporation to cease 
| selling, transporting or delivering 
goods or products to any other 
person, firm or corporation. 

It also would outlaw the use of 
strikes, coercion or force “to re- 
quire any person . to cease 
using, selling, handling, transport- 
ing or dealing in the goods or 
products of any other person, firm 
or corporation . . 

The measure authorizes the use 
of injunctions in violation of the 
act and provides for a fine of $190 
or 30 days in jail for persons found 
guilty of such violations. 


Morrison Truck Body Line 
Still Idle; No Steel 


BUFFALO.—An assembly line for 
production of steel truck bodies, set 
up in the Morrison Steel Products 
Inc. plant at the end of the war, 
still is idle because of a lack of 
steel, according to Samuel Mor- 
rison, executive vice-president. The 
company has orders from several 
companies for the bodies, he added. 


‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of deal- 
ers’ opinions. 
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UNITED STATES RUBBER 


SERVING FHROUGH SCIENCE 


As before the war, a great 
profit leader for car dealers 


The greatest profit opportunity in premium tire history is here! 

The U.S. Royal Master—pre-war profit leader of the industry— 
has come back. And it’s now a greater leader in performance and 
sales power than ever before! 

Its wartime service—unequalled for safe, trouble-free mileage— 
has won still greater owner loyalty. Ever since the last Master was 
made, car owners everywhere have asked for this great tire. 

Profit-wise car dealers are ready to move still farther out front 


in premium tire sales with the greatest changeover profit- maker 


in tire history! 


See your local, independent U.S. Tire Distributor 











1230 AVENUE OF THE AMERICAS + ROCKEFELLER CENTER + NEW YORK 20, N. Y. 
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COMPANY 






De-skidded tread — the fomous tire safety 
feature—stops 4 to 223 feet quicker. 


Deeper tread — Renewable sofety features 
—cor-owners know there's no mileage- 
moker like the Master. 


Appealing beauty —the Master's design is 
unmatched for sales appeal. 








AUTOMOTIVE NEWS, MAY 26, 1947 


AUTOMOTIVE WASHINGTON 


Chamber Crystallizes 


Its Economic Views 


By William Ullman 
Washington Correspondent 
THE 2,500 BUSINESS men attending the annual meeting 
here of the U. S. Chamber of Commerce got a pretty clear 
picture of what business as a whole thinks about the coun- 


try’s economic issues. 


Since the chamber’s membership includes some 2,700 trade 
eo - 


associations and local cham- 
bers of commerce, themselves 
having a combined member- 
ship of a million and a quarter 
corporations, firms and individuals, 
there was thus brought together 
for consideration of current busi- 
ness problems representatives of 
all forms of business enterprise in 
the nation. 

The automobile dealer, whether 
a big operator in a large popula- 
tion center or one who sells only 
a few cars in one of our smaller 
towns, found representation not 


only through 
whatever trade 
association he 
may be a mem- 
ber of, but also 
through his local 
chamber of com- 
merce. 

The chamber’s 
meeting char- 
tered a busi- 


through the adoption of a com- 
prehensive series of declarations 


YOu HAVE HEARD that all your life and probably be- 


which came up from member or- 


policy. 

The voice of the organization is 
generally accepted as the voice of 
business, because it is balanced to 
the American economy, because it 
speaks for the small business man 
in the small town, for the local 
chamber of commerce and for 
trade associations, as well as for 
the mass-production industrialists. 
Their combined voices become the 
voice of business through the 
Chamber of Commerce of the 
United States. 

Here is a summary of some of 
the most important declarations of 
the meeting: 

Prices—As businessmen, we rec- 
ognize the responsibility to the 
community to reduce prices where, 
and when, business costs permit. 
More goods for more people at 
lower prices is the American for- 
mula for prosperity. 

Atomic Energy and Weapons— 
We regard as thoroughly construc- 
tive the United States proposals 
which provide for elimination of 
atomic weapons from national 
armaments ... and development 
of peaceful use of atomic power. 
We believe there must be effective 
international control, including 


complete and unimpeded inspec- 
tion by a responsible international 
authority, and that all nations 
must bind themselves to take im- 
mediate action against a violator 
of the code without regard to the 
veto power of any nation. 

Economic Rehabilitation of Ger- 
many—The rehabilitation of Ger- 
many is vitally required for Euro- 
pean and world health. Revival of 
German industry should be stim- 
ulated, but proper safeguards must 
be taken to insure the impossibil- 
ity of resurgent military Ger- 
many. 

Federal Appropriations and Ex- 
penditures—It is of crucial im- 
portance that Congress curtail gov- 
ernment expenditures as the key 
to lowering taxes, reducing the 
debt and stabilizing the fiscal sys- 
tem. Activities no longer needed 
should be abolished and the num- 
ber of government employes dras- 
tically decreased. The objective 
should be to achieve a balanced 
budget each year at the lowest 
possible level which will suffice for 
indispensable services. 

Federal Taxes — Lower rates of 
taxation are essential. Taxes should 
have a minimum braking effect 
upon incentives to production and 
trade. Taxes should not prohibit 
a fair return to investors from 





lieve it. We don’t know any elephants personally but we 
asked a man who does. He is Richard Shipley, Superin- 
tendent of Elephants for Ringling Brothers, Barnum 
and Bailey Circus. Mr. Shipley told us elephants have 
a marvelous memory and are very intelligent but they 
do forget even to the point of forgetting their routines. 
Frank Buck, who also knows his elephants, agrees with 
Mr. Shipley. Elephants do forget. 


But just as we believe a lot of nonsense about ele- 
phants, so we believe a lot of nonsense about newspa- 
pers. Just as we ascribe miraculous powers of memory 
to this big animal, we ascribe equally miraculous pow- 
ers of selectivity to small newspapers that compete with 
large newspapers in the same city. There is a wide- 
spread but totally unfounded belief that, because a news- 
paper is not large, it manages to select its readers from 
the wealthy, most intelligent, best educated, liberal 
spenders. And there is an equally unfounded corollary 
that big newspapers never reach the rich, the spenders, 
the desirable. 


The truth may be stated simply. Big newspapers and 
small newspapers reach all classes of people. The only 
essential difference is that big papers reach more rich 
people, more poor people, more in-between people than 
do the smaller papers. Through the usual economies of 


large production, the big papers cost less per reader and 
less per prospect. The big newspaper with its wide dis- 
tribution, has enough readers to do an effective job in 
every neighborhood and get goods stocked by dealers 
who are rarely aware of advertising in the smaller 
papers. 

But there are more small newspapers than big ones. 
They must sell their space. So there are more space 
salesmen repeating the same old “mass and class” myths. 


The New York Mirror is one of the few really big 
newspapers in the world. Its daily circulation is more 
than 1,000,000. Its Sunday circulation is more than 
2,160,000. In the entire history of American newspaper 
publishing, only two other dailies and one other Sunday 
newspaper have ever achieved such figures. Its very size 
and power make it the target of mythical, unfounded 
sales attacks. 

But the advertiser who is swayed by this type of non- 


sense suffers equally in lost opportunity and enfeebled 
advertising. It is time to face the facts. 


NEW YORK MIRROR 


business undertakings. Double tax- 
ation on corporate earnings should 
be eliminated. Taxes upon capital 
gains should be reduced now and 
eventually eliminated. Individual 
taxes should be substantially re- 
duced and there should be early 
establishment of a ceiling not in 
excess of 50 percent. 

Aid to Greece and Turkey—We 
approve the government’s emer- 
gency program of assistance. 

Social Security—Unjustifiable du- 
plication of payments under fed- 
eral and state insurance and bene- 
fit programs should be eliminated. 
State public employment services 
should remain under state jurisdic- 
tion. Old-age and survivors insur- 
ance should be extended to em- 
ployes of non-profit organizations, 
government, railroads and agricul- 
ture, and other employes not cov- 
ered, including the self-employed, 
to whatever extent is feasible. 


Industrial Relations—The public 
has a paramount right to uninter- 
rupted production of goods and 
services. Strikes against federal, 
state or local governments should 
be forbidden. Strikes must not af- 
fect public safety, health and wel- 
fare. Sympathy strikes, strikes in 
violation of contracts, and strikes 
in jurisdictional disputes should be 
forbidden. 

Employes have the right to or- 
ganize and bargain collectively, 
but they must be free to join, or 
not to join, labor unions, and the 
right to work must not be de- 
pendent upon membership in a 
union. Violence, intimidation and 
coercion must be outlawed along 
with mass picketing. Labor mon- 
opolies should be outlawed. 

Supervisory employes are a part 
of management and shouki be so 
recognized. They should not belong 
to or be affiliated with other unions 
or employes. Labor laws should 
bear equitably on all parties and 
should be clear and specific in 
their provisions. Voluntary pro- 
cedures and collective bargaining 
should be favored above govern- 
ment-imposed decisions. 

Those were the policies adopted 
by the Chamber of Commerce at 
its annual meeting. 

The broad objectives of the or- 
ganization are summarized by 
Ralph Bradford, its executive vice- 
president, as follows: 

“The Chamber of Commerce is a 
business organization plus. Its real 
and basic concern is with the pros- 
perity, the progress, the general 
welfare and especially the freedom 
of all the people of this country. 
The business segments are but 
parts and in a sense symbols of 
that general welfare. 

“The chamber, therefore, as an 
organization with a basic business 
viewpoint, must be concerned about 
the future of the whole country. 
It wants for labor well-paid and 
steady employment. For manage- 
ment it wants profits and divi- 
dends. 

“For the general public it wants 
more goods and better goods at 
the lowest possible prices — and 
what it wants for the general pub- 
lic is more important than what 
it wants for either management or 
labor.” 


Railway Air Express 


Announces Rate Cuts 

NEW YORK.—Widespread rate 
reductions and the listing of 43 
new airport cities were announced 
last week by the Air Express divi- 
sion of Railway Express Agency. 

New rates, effective May 19, in- 
volve many reductions applying to 
a varying extent to and from all 
air express offices, it was an- 
nounced. The reductions, it was 
explained, are the results of re- 
computations of airline mileage. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 


; 
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Pus ae Wi I pt se Sor Kn dst ets 


Kaiser-Frazer is now producing thousands of its own engines to 


le ax ' R e M supplement those from its other regular source. What is more 
gs 8 ou > . a e , " 
capita the Corporation has just obtained an eighteen-year extension 
vidal of its lease option on the famous factory at Willow Run—the 


cae ae largest and finest automobile plant in the world under 


g not in one 
rkey—We ve LLOW Me tT N i roof! But that isn't all. You haven't heard half the good things 
s emer- ms 


that are ahead. Keep watching the news from Willow Run! 
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BEFORE YOU BUY a car that is sure to be eutnatet in a year, 
drive a KAIsER or a FRAZER! Before you make a choice, slide under the 


i i here 
wheel of either of these 1007% postwar automobiles. Drive anyw 
1] quickly learn what tremendous 


the industry may offer in 1948. 
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In the Hopper 


to make it statewide if it was 
passed at this year’s session. 

It called for establishment of 
an inspection lane for testing 
brakes, wheels, horns and lights. 
If found defective, owners would 
rate from 4 to 6 cents a gallon. |be compelled to have them re- 

Effective June 1 and continuing paired. There would be a 50-cent 
three years, the tax increase will|fee for the test. ' 
produce an estimated $3,500,000 a 
year in additional revenue for 
highway purposes. As enacted, the 
gasoline tax increase measure pro- 
vides for no allocation of the yield 
to municipalities. 

* * 


Mo. Inspection Bill Shelved 


After Stormy Debate 

A bill described as an entering 
wedge for a statewide compulsory 
motor vehicle inspection program 
was withdrawn for later consid- 
eration following a brief but 
stormy debate in the Missouri 
House of Representatives. 

The bill’s sponsor said that al- 
though the present bill was lim- 
‘ited to Springfield and Joplin, 
there would be a move next year 


Roads to Benefit as Maine 


Boosts Gas Tax 2 Cents 

Gov. Horace A. Hildreth has 
signed into Maine law a bill in- 
creasing the state’s gasoline tax 


Trailer Tax, Toll Road Bills 


Gain in N. H. Legislature 

A New Hampshire bill which 
would impose a tax on house and 
|truck trailers has been passed by 
|the State Senate. 

Meanwhile, the House committee 
'on public improvements’ voted 
unanimously to report favorably 
on House Bill 354, which would 
provide for state financing of a 
proposed toll highway across 
southeastern New Hampshire, from 
Seabrook to Portsmouth. 

Prior to the committee’s action, 
Arthur L. Barr, district manager 
of the Automobile Legal Assn., had 
denounced the measure as “a thor- 
oughly dangerous piece of legisla- 


The Times-Picayune New Orleans States is in 
_ 9 out of 10 New Orleans homes. . 


trade territory homes! 
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Che Times-Picayune 


Morning *® Evening * Sunday 





ATTRACTIVE USE OF CARRARA glass with stainless steel trim is illustrated above 
in the building of Dalton Motor Sales (DeSoto-Plymouth), in Carteret, N. J. 


tion, which, if enacted into law,| reconstruction of curbing in con- 
can do a great deal of harm to/nection with such improvements, 
New Hampshire’s whole economy.” | while revenue from the 1-cent tax 

i would be set aside for mainte- 


Kansas City Council Ponders | ?8nce. repair, repaving and resur- 


: : facing of streets or for repair or 
Half-Cent Gas Tax Hike reconstruction of curbing. Yield of 
An ordinance increasing the mu- 


the proposed increase was estimat- 
nicipal gasoline tax in Kansas City 


ed at $337,000 a year. 
from 1 to 1% cents a gallon has ee 
been introduced in the city coun- 
ceil. 

Revenue from the %-cent boost 
would be used exclusively for re- 
surfacing and repaving streets and 


Ala. Senate Delays Action 


On $3 Flat Fee Bill 


Before the Alabama legislature 
is a bill for a flat $3-a-year auto- 


. Plus 100 thousand 


Member 
AN ANetwork 


New ORLEANS STATES 


Representatives: Jann & Kelley. Inc. 


OVER A QUARTER 








mobile registration fee for passen- 
ger vehicles. 
Action on the measure by the 


-|Senate finance and taxation com- 


mittee was recently postponed 
after Senator Robin Swift, a for- 
mer state highway director, warn- 
ed that if the bill is enacted, com- 
mercial vehicle licenses would have 
to be increased to avoid depletion 
oe from registration tag 
sales. 


Flat License Fee 
Backed in Wis. 


As Economy Step 


MADISON, Wis. — Simplification 
of the state truck taxation and 
fee laws and imposition of a 
standard passenger car registra- 
tion fee have been recommended 
to the Wisconsin legislature by 
Griffenhagen & Associates, a firm 
engaged in a personnel and effi- 
ciency survey of departments in 
the state government. 

Legislators and officials to whom 
the recommendations were sub- 
mitted have disclosed that with 
such legislation, personnel in state 
agencies dealing with vehicle tax- 
ation and regulation could be sub- 
stantially reduced. 

Truckers have often complained 
about the complexity of the state 
fee and tax schedule for various 
classes of commercial vehicle car- 
riers, while the Wisconsin Auto- 
motive Trades Assn. has repeated- 
ly advocated a uniform fee sys- 
tem. 

A public hearing will be held 
|in the legislature on a WATA bill 
| that would install a uniform $15 
annual registration fee for pas- 
senger automobiles. The figure was 
chosen to produce approximately 
the same income for the state 
highway fund which accrues now 
from the various schedules based 
upon weight and age of vehicles. 


Maine Hikes Excise Taxes, 


Freezes ‘Big Truck’ Limits 


An act making permanent the 
wartime increase from 40,000 to 
50,000 pounds in the maximum 
weight of commercial vehicles op- 
erating on Maine highways, and 
increasing the legal length from 
40 to 45 feet, has been signed by 
Gov. Horace A. Hildreth. 

Also signed by Gov. Hildreth was 
legislation increasing from $2 to 
$5 the minimum excise tax on non- 
commercial motor vehicles and 
lifting from $10 to $15 the mini- 
mum motor truck registration fee. 

* * 


5-Day Banking 
Trend Seen As 11 States 
Shorten Week 


NEW YORK.—A trend toward 
Saturday closing of banks has 
made rapid progress this year, 
with the legislaturés of 11 states 
having already passed bills permit- 
ting five-day-week banking oper- 
ations and with such measures still 
pending in some instances, a sur- 
vey reveals. 

Because the trend is new, little 
data is available to indicate to 
what extent it may affect auto- 
mobile dealers and other  busi- 
nesses. Some merchants have ex- 


SE ee 








carrying extra weekend cash. In 
areas where Saturday bank closing 
is in effect, merchants also report 
an increased demand from their 
customers for check cashing. 


In its broader implications, some 
observers see the possibility that 
Saturday bank closings may lead to 
a spread of the five-day week in 
other business fields and *far-reach- 
ing changes in weekend consumer 
buying habits. 

A bill permitting banks to close 
on Saturdays was signed into Penn- 
sylvania law May 1 by Gov. James 
H. Duff. Similar bills were passed 
earlier this year by legislatures of 
10 other states — Connecticut, 
Georgia, Maryland, Massachusetts, 
New Hampshire, New Jersey, New 
York, Rhode Island, Washington 
and Wisconsin. 

Pressure for the enactment of 
such laws grew out of the increas- 
ing difficulty experienced by banks 
in recent years in holding clerical 
help against the attractions 
offices which observe five-day week 
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What you should 


to sell Automobiles 
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know about § Sex 





Just because some young man may favor old-fashioned 
longies doesn’t make him impervious to the charms of a 
modern Miss! For sex is an ageless male-female affinity— 
its basic premise hasn’t changed since Eve discovered the 
fig leaf. 

Male and female have always had to reckon with this 
mutual magnetism. And the popular solution today is to 
face it together —for richer or poorer. When that decision is 
made, another family unit of purchasing power shows up 
in the Market Studies. 

Under “Durable Goods” you'll find that male and female 
are in the market for an automobile. And you'll probably 
find that they look at a new car from two different angles. 
The mechanically minded male may be chiefly concerned 


with how the new models perform, while his style-conscious 


> 


Ss 
YS 


cookie may be hypnotized by the latest color schemes. But, 
before they separate themselves from such a sizable sum of 
money, they’ve got to get together on the selection. 

Of course, bachelors buy cars, too. So do women who 
are single by chance or choice. But no matter how you add 
it up, you've still got to sell two sexes— males and females. 
Either together or separately. 

And who can woo males and females like Tuz AMERICAN 
Macazine! 

Dollar for dollar, page for page, no other magazine 


can match the multimillion male-female circulation de- 


1 eaten 


SHagazine 


livered by ... 


Bud Schirmer, Detroit Manager ¢ H. A. Patterson 
General Motors Building, Detroit 2, Michigan 


THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y., PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER’S, AND WOMAN’S HOME COMPANION 
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Questionnaires Go 


Out to 10,000 
K-F Car Owners 


WILLOW RUN. — Kaiser-Frazer 
Corp. is sending to 10,000 Kaiser- 
Frazer automobile owners through- 
out the country the first in a se- 
ries of questionnaires designed to 
keep the company currently in- 
formed on owner opinion. 

The first questionnaires will be 
accompanied by a letter from Jos- 
eph W. Frazer, K-F president, tell- 
ing about the service facilities of 
the more than 4,000 K-F sales out- 
lets from coast to coast. 

The questionnaires were pre- 
pared and sent out by the K-F 
business management and research 
department, to learn first hand 
the owner reaction to the postwar 
cars. 2 
Because of the manner in which 
the 10,000 owners were selected, 
the questionnaires will serve as a 
good sound basis for evaluating 
public approval of the Kaiser and 
Frazer automobiles and will aid 
in determining the acceptance of 
the sales and service program, 
say K-F officials. 

It is expected that the results 
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The Bendix Parking and 
Emergency Brake is the 
product of close coopera- 
tion between Bendix and 
a prominent bus manufac- 
turer. Designed for drive- 
shaft installation, this 
brake was tailor-made to 
a specific job, proven in 
use, and then made avail- 
able to the industry at 
large. Thus the entire 
industry benefits from 
the work Bendix does for 
individual manufacturers. 









NASH CALIFORNIA CO., Los Angeles, largest Nash dealer west of the Mississippi,|in the. dealer's 
recently opened a dealership at 1240 N. Figueroa St. with 67,489 feet of floor space. 
Spencer T. Honig, former Nash distributor, is president. 


will be tabulated by the first of| Courte crease in volume 
July and will reflect about 98 per- sy for Disabled Vets 

cent accuracy of opinion from 
every corner of the country. 

Under the heading of opel Us| ers to disabled World War II vet- 
About Your New Car” 
10 questions covering performance, 
quality and choice. The owner will 
be asked to express his opinion on 


endix’ 
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me for analyza- 
tion, has aver- 
aged 17.21 per- 
cent of total 
stock room sales. 

This percent- 
age of net profit 
is the highest of 
any department 


business and is 


constantly show- 
ing a nice in- 


given special state “courtesy” stick- partment. 


there are} ¢rans, to be placed on their auto- 
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The entire automotive industry has been built on the cooperation 
of thousands of skilled hands, hundreds of skilled companies. The 
engineering and production miracles that have become the 
commonplace would be impossible without this coordinated 
effort. In Bendix’ long history of partnership with the industry, 
cooperation is more than an adjunct to production —it is the basic 
Bendix* method of operation. The Bendix products that find such 
wide acceptance always trace their beginnings to developmental 
cooperation with the manufacturer. ik an Ole ene, 


BENDIX PRODUCTS DIVISION of 
SOUTH BEND 20, IND. 





AVIATION CORPORATION 


“Bendix 


PRODUCTS 


DIVISION 





Dealer Business Counsel 


Business Statements Show Stock Room 
As Important Dealer Pillar 


By J. B. Van Tassel 
pas average net profit in the 
stock room department, as tak- 
en from the many statements of 
dealers that have been sent in to 





J. B. Van Tassel 





as dealers continue to expand the 
BOSTON. — Massachusetts has/sale of merchandise in this de- 


A few short years ago, the stock 


mobiles. The emblems permit park- |T0om department was just a hole 
ing in restricted zones, although |in the wall and was considered one 


suspension of city parking regula- | of the necessary evils in this busi- 
the handling of the car, its engine| tions for these veterans depends|ness. It was usually a very un- 


performance, and how it rides. upon the local police. sightly setup and was pretty much 


Automotive Vehicles 


Cooperation 








in a spot where no one was apt to 
see much of it. 

In fact, most dealers were 
ashamed of the broken-down 
wooden bins and sloppy manner 
in which the old iron was kicked 
around. However, today this has 
all been changed. 

In many dealerships I have seen 
recently, it is the most attractive 
department in the place, modern- 
istic and streamlined equipment, 
best location in the dealer’s build- 
ing, indirect lighting, immaculately 
dressed salesmen, beautiful dis- 
plays and everything from soup to 
nuts for sale. 

a * * 


Some Dealers 
Solicit Outside 


Some retail dealers now have 
salesmen on the outside soliciting 
the business of the independent 
trade in their local areas. Also, in 
the larger parts operations, it is 
not uncommon to find a specialist 
working on market and price re- 
search and many other stock room 
merchandise surveys. 

In fact, this department has 
been one of the most productive 
and profitable departments in 
the business. It is the most prof- 
itable from the standpoint of 
percentage of net profit of de- 
partment sales. 

One of the reasons this depart- 
ment has come to the front so fast 
is because during the war years 
dealers were forced to take on 
many of the dime-store items re- 
lating to the automobile business 
in order to build up sufficient reve- 
nue to keep their places going. In 
addition, with the great demand 
for replacement parts during these 
years, both factory men and deal- 
ers began to give the stock room 
department more and more time 
and consideration and, as a result, 
this department stands out in 
front. 

- * * 
May Be Mainstay 
In Competitive Days 

The income from this depart- 
ment, although badly needed dur- 
ing the war years in order to keep 
the doors open, will probably again 
be badly needed when dealers start 
building expensive and large new 
and used car sales organizations, 
which in turn will build up a large 
fixed expense outgo. 

When this time comes, and it 
will come just as sure as rain, 
and new-car profit margins get 
smaller and used-car prices be- 
gin to level off, this income from 
the stock room department and 
the service department will prove 
to be a very important factor as 
to whether or not a dealer stays 
in business. 

It would be my suggestion that 
dealers continue to develop the sale 
of parts, accessories and dime- 
store merchandise so that when old 
man fixed outgo gets up there and 
the profit on new and used cars 
starts to decline, then old man fixed 
income can step into the picture 
and keep dealers in business and 
on the profit side of the ledger. 


Nash Adds Mench 


In Engineeri 


KENOSHA, Wis.—Eugene L. 
Mench has been appointed to the 
engineering staff of Nash Motors, 
it was announced last week by 
Floyd Kishline, Nash chief engi- 
neer. 

Mench, who will be in charge 
of truck engineering, was trans- 
portation engineer of Internation- 
al Harvester from 1935 to 1942. 
From 1942 until he joined Nash, 
he was an automotive engineer 
with the Army Ordnance Depart- 
ment, designing heavy-duty ve- 
hicles for special missions. 


San Juan Motor Opens 


$25,000 Fla. Building 

San Juan Motor Co., one of Day- 
tona Beach, Fla.’s oldest automo- 
bile firms, has opened its new $25,- 
000 building. The structure, at the © 
corner of San Juan and North 
Beach, houses the service and parts 
department of the 35-year-old firm. 
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It seems like a pretty enthusiastic claim to say that 
the people we write to and a good share of your best 
market are carbon copies of each other. 


But here’s why we can say it: 


The automotive industry created a whole new pat- 
tern of living when mass production of cars let 
people move out into suburbs. 


We created Better Homes & Gardens solely for the 
people who moved out to live the kind of life you 
made possible for them. It’s our job to help them 
live better in these better homes where at least ‘one 
car is taken for granted. 


You can’t separate Better Homes & Gardens from 
the automotive industry any more than you can 
separate two sides of a pane of glass from each other. 
We go where you go — our editorial content sees 
to that. 


the Leller Homes Fiat 


through - 


CIRCULATION OVER 


How well we screen your market from the general 
run of population, these figures show: 


BH&G incomes are among the highest for 
all magazines. 


BH&G. families spend more than even their 
neighbors for their homes and what goes 
into them. 


Average age of BH&G cars in 1940 was only 
2.8 years. 


Since it takes a husband and a wife to make a home. 
we write to men and women together. They also buy 
your cars together. 


Does any other magazine give you this combination 
of being written for your own market, and being 
written for men and women together in that market? 


We'd like to tell you more. 
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3,000,000 
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Proof of the long-lived pulling 
power of advertising was received 
last week by L. F. Van Nortwick, 
director of Dodge truck sales. Back 
in 1937, return postcards, which 
offered literature on the new line 
of Dodge trucks, were sent to a 
list of owners. 

Last week a resident of Rock, 
Mich., mailed back one of the 1937 
postcards after writing in the year 
1947 and checking off that he 
wanted literature on commercial 
cars, three-quarter-ton trucks and 
one-ton trucks. The literature was 
mailed promptly. 


Check Advertising 

More than a million checks car- 
rying truck line advertising along 
with ad lines concerning the entire 
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—Auto Advertising 


Pull from the Past 
. . » Bostonians All 
By Bob Finlay 


trucking industry have been or- 
dered by motor carriers all over 
the country, the American Truck- 
ing Assns. announces. Developed 
less than a year ago, the advertis- 
ing-check plan was based on sta- 
tistics showing an average of 16 
persons handle every check drawn. 


Who's a Bostonian? 
To help auto men understand the 
complex Boston market, the Boston 


Globe filmed a movie in Detroit last | tising 


week. The movie pointed out that 
you have to wear bifocals to un- 
derstand the situation. There’s the 
heart of the market—Boston plus 
Metropolitan Boston, comprising 39 


other cities and towns concentrated | 000 


within 15 miles of the city hall. In 
that market are 1,948,763 persons 


Then there is the Boston trading 
area, “an integrated economic and 





and a sales potential of $1,500,000,- 


ing in 152 cities and towns within 
a 30-mile radius of Boston’s city 
hall.” All 2,890,204 consider them- 
selves Bostonians, says the Globe. 

Harry Stanton, the Globe’s auto 
editor, was*here for the showing, 
which was staged by Osborn, Sco- 
laro.and Meeker. 


Names Agency 

B. K. MacLaury, director of ad- 
vertising and sales p for 
Bigelow-Sanford Carpet, announces 
that effective Jan. 1, 1948, Young & 
Rubicam, Inc. will be his company’s 
advertising agency. The agency 
will begin preparation of plans im- 
mediately for the 1948 campaigns. 


Remembered 


Posters of Coca-Cola, Gulf, Nash 
and Black Horse Ale won top re- 
call honors in a readership study 
of outdoor advertising released 
last week by the Standard Outdoor 
Advertising Network. Conducted 


in eight Northern and Midwestern 
+|cities during March, the study| 4 


rated 21 February designs and to- 
taled 3,310 interviews. Average 
readership rating of all the post- 
ers was 49.7 percent. 

Highest recall of an individual 
poster was the Nash “You Darl- 


~ What kind of copy sells the Farm Market? 


No. 1 readership study of Farm Publications 
reveals vital facts for sales-minded executives 
This first new study of farm market readership 


proves that farm folks want facts and reasons-why 
instead of generalities in advertising. 


Selected for the first of these scientific studies, The 
Ohio Farmer demonstrates the family-wide reader 
interest in carefully edited farm publications. It 
shows how thoroughly the farm press 
covers all the activities of farm folks. It 
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OHIO FARMER 


reveals a pattern of reader interest that 
can aid in the preparation of farm 
publication advertising. 


Coupled with established facts about the 


farm families of “7he Golden Crescent, 
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The Ohio Farmer Survey brings a new understand- 
ing of the importance of this vast market. In Ohio, 
as in Michigan and Pennsylvania, farms are close to 
marketing areas, which means shorter hauls for 
cash crops, more money spent in city stores, urban 


tastes and preferences in buying. 


Your product can take a short-cut to well-to-do farm 
families with only three publications, reaching two- 


thirds of these families in the rich 


Crescent. 


You can test the importance of the farm market at 
minimum expense, through the Michigan Farmer, 
Ohio Farmer and Pennsylvania Farmer. 


May we tell you more? 


Write for your copy of Study Number | 
THE OHIO FARMER 
Capper-Harman-Slocum, Inc. 
1013 Rockwell, Cleveland 14, Ohio 


Conducted by 
The Advertising Research Foundation 


The Golden Crescent 


“Your distribution may be national, but your selling is always LOCAL” 
Copyright 1947, Capper-Harman-Slocum, Inc. 


@ PENNSYLVANIA 
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” design, which was remem- 
bered by 69.6 percent of the re- 
spondents in Allentown, Pa. The 
same poster rated 65.2 percent in 
Lawrence, Mass., 61 percent in 
both Battle Creek, Mich, and 
Rochester, N. Y., 60 percent in 
Wichita, Kan., and 52 percent in 
New Haven, Conn. The poster was 
produced by Geyer, Newell & Gan- 
ger, Inc. 

In Lawrence, 67.2 percent of 
those interviewed remembered the 
Gulf “Twins” poster, and 60 per- 
cent recalled the same poster in 
Battle Creek. Calkins & Holden is 
the agency for Gulf. 


Editing 

Ross Roy Agency is editing that 
new magazine for truck users, The 
Job-Rater, which Dodge is publish- 
ing. It has a lot of interesting dope. 


Films 


Wilding Studios, Detroit, Chicago 
and Hollywood, has prepared a col- 
orful booklet describing its facili- 
_ for preparing sales training 
ms. 


N. Y. Report 


Ed Hoban, of the New York 
News, says that the complete 1946 
News’ new-car sales report for New 
York City and suburban counties 
in 1946 is ready. 


Dealers Sponsor Quiz 


Seventeen Dodge dealers in 
Metropolitan St. Louis are co-spon- 
sors of a baseball quiz program, 
over WTMV, East St. Louis, that is 
rapidly becoming one of the most 
popular in the area. 


Name Change 


Marshal Templeton, president of 
Benedict, Inc., Detroit, producers 
of visual training and promotion 
programs, announces that the firm 
> rea is now Marshal Templeton, 

c. 


Holiday 

Lead story of the June issue of 
Holiday magazine salutes Detroit. 
Auto dealers are tying in with lo- 
cal promotion of the 16-page sec- 
tion with posters suggesting that 
for a happy holiday vacationists 
bring in their cars for a pre-vaca- 
tion checkup. 


Contest 

A sports photography contest 
offering $1,500 in prizes for the best 
sports pictures of 1947 is announced 
by Allsports Magazine, published 
by the United States Rubber Co. 
and distributed by the company’s 
U. S. Royal tire distributors. 


Names 


Wallace J. Ehriich has joined the 
contact department of Brooke, 
Smith, French & Dorrance, Inc. 


J. Verne Guthrie, 65, automotive 
editor of the Huntington Park Bul- 
letin, died May 13. Long active in 
West Coast auto circles, he was at 
one time secretary of H. P. Motor 
Car Dealers Assn. and a former 
Hudson dealer. 


Leslie Choyce, formerly adver- 
tising manager of the Plaskon di- 
vision of Libbey-Owens-Ford Glass, 
has joined the copy department of 
Ross Roy, Inc. 


M. J. Casey, vice-president and 
Detroit manager of Ruthrauff & 
as Ryan, announces 
the appointment 
of J. H. Nimmo 
as press relations 
manager of the 
agency’s Detroit 
office and the 
Dodge account. 
Nimmo, who is a 
native Detroiter, 
has had a broad 
newspaper edi- 
torial background 
and automotive 
publicity and publication experi- 
ence. 


New directors of the Adcraft 
Club of Detroit include Charles B. 
Lord, retail advertising manager of 
the Detroit Times; Harry Bannis- 
ter, general manager of Station 
WWJ; James B. Jones, Detroit 
manager of Scripps-Howard News- 
papers; Starr L. Wage, account ex- 
ecutive of Cadillac Colorplate Co. 
Directors whose terms continue are 
William H. Cartwright, Dolph H. 
Odell, Lee A. Vogelsang and James — 
B. Wagstaff. The new board will © 
meet June 17 to elect officers. 





4. H. Nimmo 
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VANCOUVER, B. C.—Prices of 
new cars offered as used cars have 
sky-rocketed here, and many pur- 
chasers, unable to secure new auto- 
mobiles from new-car dealers, have 
yielded to the high prices of used-car 
dealers and private owners. 

As a result, slightly used new cars 
are changing hands in Vancouver at 
a price from $500 to $700 more than 
the original owner paid for the car 
when it was new, a week or two 
previous. 

Only since the ceiling on second 
hand cars was officially lifted has 
the traffic in slightly used new cars 
come into the open. 

One used car dealer has adver- 
tised a popular 1947 model in a 
Vancouver newspaper. Telephone 
inquiry that it was for 
sale at $2500. The car was bought 
a short time previous from an- 
other dealer new for $1900. 

Another dealer has advertised that 
he will pay $1900 for a 1946 Chevrolet 
or Plymouth car; $1,209 for 1941 
Chevrolet or Plymouth sedans, $1,149 
for 1940 Pontiac or Dodge cars, and 
$1,005 for 1939 Plymouth or Dodge 
cars. 


According to Frank Higgins, 
chairman of the Used Car Dealers 


Ass’n in Vancouver, prices have in- 
creased to such an extent that the 
black market has been eliminated, 
but the open market price for cars 
is now, in some cases, higher than 
the old black market price. 

The gain in most cases is about 
5 percent above the former level. 

A 1941 Plymouth which under the 
former ceiling price was $800 is now 
offered in Vancouver for $1500. A 
1934 Chevrolet coupe with a ceiling 
of $325 is offered at $650. A 1985 Ford 
sedan with a ceiling of $385 is offered 
at $700. 

With the removal of ceilings, car 
dealers are now insisting that pur- 


Stinson Offers 


Seaplane Version 
Of Popular Line 


WAYNE, Mich.—Float-equipped 
Stinson Voyagers and Flying Sta- 


tion Wagons with water operation | 


performance comparable to the 
Stinson land planes were an- 
nounced here last week by the 
Stinson division of Consolidated 
Vultee Aircraft Corp. 


The Stinson seaplanes, powered 
by six-cylinder 165-horsepower en- 
gines, are said to take off fully 
loaded in 32 seconds, or in 1,900 
feet distance with no wind. They 
climb at 665 feet per minute, cruise 
at 115 miles an hour and have a 


service ceiling of 13,850 feet, the 
division said. 


Stinsons can be used with wheels, 
skis or floats for operations from 
land, water, ice or snow. Those 
designated for water operations 
are corrosion proofed and have 
float attachment fittings installed 
while the fuselages are on the as- 
sembly line, it was stated. 

In making the’ announcement of 
the three types of alighting gear 
for the four-place Stinsons, Wil- 
liam H. Klenke jr., Stinson general 
sales manager, emphasized the re- 
sulting increased utility for per- 
sonal aircraft purchasers. 

paocheeniatbasertintieeneaislinana 


What do 
Bee C you want to 


this issue. 


buy, sell or trade? 
Want Ads, inside back cover 


Vancouver U.C. Boom 


Prices on °47 Models Soar $500-$700, 
But Sales Are Reported Brisk 


chasers have trade-ins on higher 
priced cars. They are adopting this 
policy because they believe that in 
many cases the purchasers may 
resell the cars at a profit outside 
the showrooms. 


Some new car dealers are also in- 


[%in Daily New Car Linage 


1 to Apr 


Jan 


POST-GAZETTE 





73,405 


» PITTSB 


Press 


> & « 


53,597 


sisting on old cars being traded in 
before new cars are sold. They claim 
that this is the only way they can 
make a profit over the markup on 
the manufacturer’s price for new 
cars. 

In the majority of cases, used cars 
are being sold on time payment 
plans. It is feared that if business 
should fall off many buyers who are 
paying top prices by this method 
may be unable to meet their obliga- 
tions before the cars are finally paid 
off. 


30, 1947 


Sun-Tele 





39,253 


Registration Up 


8 Pct. in Conn. 


HARTFORD, Conn.—Car registra- 
tion for the first quarter of the year 
showed an increase of about 8 per- 
cent over the same period last year, 
according to Commissioner Elmer 
S. Watson of the motor vehicles de- 
partment. A total of 512,589 vehicles 
were registered. 


Gasoline gallonage sold jumped 
nearly 10,000,000 gallons during the 


paper by 37%. 


POST-GAZETTE 


One of Americas Great Newspapers 


REPRESENTED NATIONALLY BY MOLONEY, 


REGAN & SCHMITT, 


first quarter, from 74,962,308 to 84,- 
484,484 gallons, an increase of 45 
percent. 


Albrecht Joins Ocala 


Don Kay, owner of Ocala (Fla.) 
Truck and Tractor Co. (Mack) has 
announced that Thomas A. Albrecht 
has joined the company’s sales 
staff in charge of Mack truck sales 
and motor truck equipment. Al- 
brecht assisted in the organization 
of the Oshkosh (Wis.) Motor Truck, 
Inc. 







Here is a sales-power geared to 

dealers’ needs. With by far the larg- 
est circulation of any daily newspaper 
in Pittsburgh, the Post-Gazette is still— 
as for each of the five years before the 
war (1937-'41)—the best new car buy on 
every count. Look at the get-away in daily 
linage figures for the first 4 months of 
1947—the Post-Gazette 


leads the 2nd 


To deliver your car here—let Pittsburgh's fav- 
orite new car salesman deliver your sales story. 


INC. 
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Used Car Auction Prices 


WILLYS 


'46--—Jeep, $1 
*41—Coupe, 


NEW ALBANY, IND. 


DOD 
'47—4 door, $2,150; 14 ton, $1,900. 
'46—Convertible, $3,200 ; picky Wee's 
'42—4 door, $1,000; 4 * door, Biozs 
door, $1,010. 




















FORD 
’46—Converiible, $1,995; 4 door, $1,725; 
club coupe, $1,750; 2 door, $1,650; 4 door, 
$1,875; 2’ door, $1,550; 4 door, $1,705; 
2 door, $1,625; coupe, oti ,610; 2 door, $1,- 


0 ; 41-4 ‘door, oo 4 door, $1,000. (Schaefer-Connell Co., Inc., 108 W. Main 
CONCORD, MASS. "46—2 door, oo wth eee ’40—¥4 ton, $370 St.. Col. R. V. Martin, auctioneer. Auc- 
: MA E tions held every Monday. Prices are for 


(Concord Auto Auction Sales. E. LeRoy 
Cox, manager. Auctions held every Mon- 
day. Prices are for ne 12.) 





PONTIAC 

"47—2 door, #? 0. 

'42—4 door, $1,005. 

*40—(6) Club coupe, $1,075. 
——e B 


May 18.) 
BUICK 
*41—4 door, $1,065. 
*B9—4 door, $850. 


INTERNATIONAL 
'46--Half-ton pickup, $1,000. 
"B9—Pickup, $1,100. 
































































’41—Super 2 ‘ioe $725; special 2 door, LA SALLE AKER 
Moe Convertible $1,050 39—Sedan, $700. _'47—Commander 2 door, $2,420; Cham- 975; pickup, $1,450; convertible, $2,025; CADILLAC 
CHE VROLET MERCURY ion 4 door, $1,800; Champion 4 door, | cou $1, '41—61-S 2 door, $1,375. 
42-——Club Bog $1,200; 4 door, $800. '47—2 door, $2,255. 1,850, ’41-—Convertible, $1,050; club cow $1,- CHEVROLET 
‘81—Convertble,’ $1,550; aoe $1, 725; '46— Sedan, $2,000; coupe, $2,080. '41—4 door, $995; Commander 4 door, | 085; convertible, $1,100 1 ee ag '41—FL 2 door, $2,200: FM 4 door 
coach, $890; ean $500. | i ma) oa ee $16. WILLYS door, $1,085; 4, door, ‘si040 ; 2 door, $960; | $0110; SM 4 door $1,960. ' 
900 . 7 Sedan, 50. , $925; % $1 750. 
cath to eet. ee OLDSMOBILE '46—Station wagon, $1,625. "=O deus, GE: & Dean, 900%. 48-2 Moos Shoe 
CHRYSLER ’47—(76) 2 door, $2,350; club sedan, *41—2 door, $1,080; club coupe, $1,000; 
’46—Town/Country, $3,035. $2,250. HOLLYWOOD '46-——(6) 4 denn 000; 2 door, $1,575.|9 door, $985; coupe, $970; 2 door, $900; 
*41—Royal, 4 door, $900. *42—(8) 2 door, $600. (Al Herd ‘41—Pickup, $825; 4 door, $740. 2 door, 
’40—Windsor, $900. *40—(66) 2 door, $765. (Auctions held on y. W. R. Stone, KAISER 40—2 door, $1,000; coupe, $895; 2 door, 
DODGE "39-—(6) 2 door, $600; (6) 2 door,| auctioneer. Prices for May 6.) ’47—-Sedan, $1,840. $810. 
'46—4 door, $41,900; three-quarter ton, | $550. BUICK LINCOLN DE soTO 
$1,825. PLYMOUTH ’47—Convertible, $3,460; vilaiiitie, $2,- 41—Zephyr convertible, $700 ’89—2 door, $525; 4 door, $400. 
'41—-Coupe, $650. ’47—Convertible, $2,175; 2 door, $1,800. | 880; convertible, $38,500 ephy > . DODGE 
FORD '46—2 door, $1,695. ’42—Convertible, $1,600; 4 door, $1,-| , MERCURY < '41—2 door, $840. 
'47—4 door, $1,810. '40—Business coupe, $750; 2 door, $415; | 200; sedanette, $1,480; 4 door, $1,350. '47—4 door, $2,050; 4 door, $2,150. ‘30-4 door, $655. 
'46—2 door, $1,400; 2 door, $1,450. 2 door, $780. ’41—Club. coupe, $1,175; sedanette, $1,-| "46-4 door, $1,800. , on 
’41— Business se e, $890. PONTIAC 185; 4 door, $1,260; 4 door, $985; sedan-| '41—4 door, $850; 4 door, $1,050. : FO <D : 
CURY |  "47—(6) Coupe, $2,875; station wagon, | ette, $1,280; sedanette, $1,350; 4 door, 40—4 door, $875. 46—2 door, $1,545; 2 door, $1,515; 4 
'46—4 door, $1, "050. | $2,500. $1,180; convertible, $1,820; Roadmaster Rasy door, $1,500; 4 door, $1,445; coupe, $1,400. 
*42—4 door, $885; 4 door, $900. ’46—(8) Convertible, $2,425; (6) 2 door, | club coupe, $1,130. "46—4 door, $1, 42-2 door, $1,000; 2 door, $730. ‘ 
’41—Convertible, $1,050. $2,200; (6) coupe, $2,025. CADILLAC bi beNOBILE 41—Convertible, $1,100; 2 door, $985; 
'46—Convertible, $5,250; 62-S, $3,900;| ’46—Convertible, $2,510; 4 door, $2,125; | 4 door, $980; club coupe, $890; 2 door, 
$840; 2 door, $790; oo wagon, $775. 


OLDSMOBILE 
STUDEBAKER sedanette, $2,800; 4° door, $2,060; con- 


’40—2 door, $790; °2 door, $7 





60-S, $4,425. 












































'41—(98) club coupe, $1,300; sedan, $1,- ’47—Champion sedan, $1,775. 

050; (76) sedan, $925. 9 i ” $1,360. 42— -61-S, $1,825; * $2,175. vertible, $3,250. 
“BLYMOUTH oe eee ee ee ook g Sedanetts, $1,000; sedan, $1,800; | "'41—4 door, $1,070. 40-2 door, EPSON 

‘47—4 door, $1,850. = oor, ! L *40— oor, ). he oor, . 

'41—Beach” wagon, _ $1,000; business| (canis SING, MICH. | CHEVROLET '89—Club coupe, $600. MERCURY 
coupe, $800; 4 door, $1,150; convertible, |)» ~SPNC, © 7 Ctions held on Wednes. leo ttc Fl. 2 door, $2,150; FL 2 door, PLYMOUTH 46—4 door $1,900; 4 door, $1,880. 
$1,175; sedan, $800; 4 door, $925; 2 door, | 1¥*, Pass’ . for Ma eld on Wednes- | $9995; FL 2 door, $2,065; 4 door, $2,175.| °47—Club coupe, $2,030; 4 door, $1,975; o obiirg 
$750. ays. Prices are for May 14.) '46—Station wagon, $2,225; 4 door, $1,-|4 door, $1,975. ‘87—Coupe, On. 

eouties a5 cites re ae: $. feo" #1800; 4 4 Gries a 4 - wo” $2,130; 4 door, $1,785; NASH 
'40—Station wagon, $840. —Sedane “i oor, ;_ clu joor, | 4 door ,810. 46~ , $1,480; 4 door, $1,325. 
CHEVROLET $1,975; FL 2° door, $1,980; FL. 2 door,| 42-4 door, $1,100; coupe, $950; 4 door, linac tee pLimouTHt $ 
*47—Corivertible, $2,200. 

























$2,050; 4 door, $1, 
'42"2 door, $1,200; 4 door, $1,050. 
’41—Club coupe, $1, 180; 2 door, $s gi 
club coupe, $985; club coupe, $1,225; 2 
door, $1,000. 
40—Convertible $1,000. 
CRYSLER 


'47—Towns Coane. Se 


'42—-Town sedan, $1,150. 
’41—4 door, $1,100. 
'40—Special deluxe, $880. 
CHRYSLER 
’41—-Saratoga 4 door, $1,005. 
DE sOTO 


*46—Convertible, $2,350. 
FORD 


$975. 
’41—4 door, $1,720; 2 door, $1,005; 2 


door, $810. 
’40—4 door, $775; 4 door, $890; 4 door, 
$800. 


PONTIAC 
’47—(8) 2 door, $2,500. 
’46—Convertible, $2,575; Fd 2 door, $2,- 
170; sedanette, $2,050 050; 4 door, $2,025. 


’46—4 door, $1,750. 

’41—-2 door, $1,010; 2 door, $896. 

’89-—2 door, $700; "4 door , $570. 
PONTIAC 


'46—4 door, $2,050; t, door, $2,000. 
"40—2 a opi doo: 
DEBAKER 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction Sales, auc- 
tions every Friday. The prices quoted below 
are said to be representative of sellings for 


May 10.) 
CHEVROLET 
"47—FM 2 door, $2,175. 



















*42—4 door, $775. '46-—-Five pass. coupe, $1,735; 2 door, '46—Town, Country 700; T/C, $38,- 7 
'41—4 door, $1,000. $1,610. 400; Windsor 4 door, $2,250.” "424 door, $1,150. 41 Halton. pickup, $1,590 
’42—Town/Country, $1,600. STUDEBAKER INDIANAPOLIS 


HUDSON 


*89—2 door, $425. 
’88—2 door, yy 


CROSLEY 
\ (Ken Schaefer Co.) 


’41—Convertible, $1,250; club wagon, 
(Auctions held Thursday. Prices for 


ae 4 ier $2,450; Cham- 
pion 2 door, Commander club 








Sedan, SO ODGE 41—(110) 4 deo, 81,010 vere. $ Cseiter dak $2 
* “ai oor, *89—4 door, $775. , $2,450; See er club coupe, $2,- 
47—1% ton a PONTIAC Oof SDE SOTO 400; Champion 4 door, $2,050; 4 door,| May 15.) BUICK 
’47—Convertible (Super), $38,450; con- 





t—3 Coupe, $2,080. 
’41—(8) 4 door, $990; (8) 4 door, $1,- 


$i YOUTH 
47—Convertible $2,225. 


'47—Station wagon, $3,190. $2,000. 
~y re 4 door, $550. 


’46—Convertible, $2,475; 2 door, $2,280; "40—(6) 4 doce, vertible, $8,825; Super 4 doce, $2,780; ape- 
cial 4 door, $2,675 


(Continued on Page 23, Col. 1) 


'47—(8) 2 door, $2,010; 1% ton, $1,750; 
(6) 2 door, $1,850. 
'46—Station wagon, $2,060; 2 door, 


$1,405. 
42-2 door, $1,050, 

















*46—Clipper a yoy $2,000. 
*40—Convertible, $1,025 ; 4 door, $800. 





*41—4 door, $1,100; sedan, $970. 
$935. 













y OLDSMOBILE 

"41—2 door, = '41—(76) Club sedan, $985. 

40—Coupe, $750. STUDEBAKER 

; MERCURY "47—2 door, $1,925. 

47—4 100 OBILE '42—Champion 4 door, $825. 

'47—(6) 2 es $2,350. '41—Champion 2 door, $895. 
PONTIAC TOLEDO, OHIO 








(Doc Grainer) 
(Auctions held Thursday. Prices are for 
May 165. Colonel Sest Teerher, auctioneer. ) 


"46—Convertible, $2,930. 
"42—Special 2 ‘door, $810; Roadmaster 
4 door, $1,250. 

*41—-Super 4 door, $950; 4 door, $960. 
CADILLAC 

’46—(62) 4 door, $8,500. 

*3B—(60) Special 4 door, $870. 
CHEVROLET 

'47—SM 2 door, $2,000. 


'41—Five pass. coupe, $1,100. 
WILLYS 






'47—Jeep station wagon, $1,700. 
DURHAM, N. C. 


(Durham Auto Auction, Homestead Sales 
& Service. J. B. Leathers, manager, and 
Cc. W. Mills, auctioneer. Auctions every 
Thursday. Prices are for May 8.) 

BUICK 

*47—Station wagon, $2,800. 

’41—Super, $1,290; sedanette, $910. 

‘40—Super coupe, $908 










































ita 


CADILLAC "46—-SM 2 door, $1,780; 2 door, $1,740; 
"46—(61) Sedan, $8,255. FM 2 door, $1,705; Pia 2 door, $1,700. 
CHEVROLET *42—Club coupe, $1,1 


*41—Convertible, $1 vue, 4 door, $1,050; 
club coupe, ot.B08 half-ton stake, $750; 
compe, $1,140; 2 door, $1,160. 

-Town ‘sedan, $850. 
DE sOTO 

’47—-Suburban 4 door, $2,840. 

'42—4 door, $1,150. 

DODGE 
'40—4 door, $1,010. 

FORD 
47. —Five pass. coupe, $1,865 


'47—FL 2 door, $1,975; FL 2 door, 
317700. FM 2 door, $1,955 ; delivery panel, 


46—FL 2 door, $1,925; SM 2 door, 
1,350; FM 2 door, $1,600; SM coupe, 
1,575 ; SM 2 door, $1,650. 
42—1%4 ton truck, 
*41—-Sedan, + ,160; 2 door, $985; town 
sedan, $895; 2 d saan’ "$510. 
"40 4 door, $825 ani sith sedan, $525. 


’41—-Royal 2 Jon $1,050; Royal 2 door, 46— Station wagon, $2,055; 2 door, $1,- 
, 695; 2 door, $1,675; 2 door, $1,700; 4 
DODGE aobe, $1,650; 2 door, $1,700. 
‘40-2 door, as a’ door, $1,000. 
" usiness coupe, es 2 door, $505. 
’47—Super deluxe 2 door, $190 950; 2 door, HUDS N 
$iies0: 1% ton pickup, ae ; 4 door, "47—(6) 4 door, $1,980. 
MERCURY 


2 door, $1, id ickup, $1,600. 
46—Convertible, $ 976; dlane 2 door, 
1,700; deluxe 2 Ze $1,650; 2 door, 


"46-2 door, $1,785. 
*41—4 door, $1,100. 


1875 2 door, $1,725; 1% ton, $1,625; NASH 
door, $1,580; 2 pth '46-—2 door, $1,675. 
$1,660; 2 door, $1,550. OLDSMOBILE 
42—2 door, $700. '46—(76) sedanette, $1,925. 
= -—4 door, $550; 2 door, $725; delivery PLYMOUTH 


"47—4 door, $1,950. 
'46—Convertible, $2,140; 4 door, $1,770; 
4 door, $1,710. 


panel, ee: station wagon, $675. 
'40—2 d oor, $975; 4 door, $850; 2 door, 
$740; 4 door, $550. 


via Air Mail 


A New Service for Our Readers 
In the United States and Mexico 


With the new 5-cent-per-ounce airmail rate, AvuTomorive 
News is now able to fill oft-repeated requests for faster 
delivery. A new airmail delivery service should bring copies 
to readers one to three days earlier, depending on distance 
from Detroit. Subscribers are asked to pay only for the 
additional postage. 


3 Month Trial $5, 6 Months $ 10, One Year $20 


(Extra, Over and Above the Regular Subscription Rates of 
$6 a Year or $10 for Two Years) 

Enjoy Your Copy of Automotive News Faster. Subscribe 

To the New Airmail Delivery Service. 



























Los Angeles, Calif. 






Automotive News: 
ft am pleased with the early arrival of the A. N. on Saturday. There ia NO com- 


parison with the late deliveries before 












Sincerely yours, 
George L. Glaser 









(Continued from Page 22) "47—2 door, $2,175; 2 door, 


fain $1,820; station ‘on, 
Auc- '46—Convertible (Roadmaster), $3,110; PLYMOUTH — é wagon, 
for super 2 door, $2,810. '47—4 door, $1,925 "46-—2 door, $1,605; 2 door, $1,680; 4 
41—Super 2 oor, $980 '46—Club coupe, $1,6( $oore $1,690; 2 door, $1,700; ‘club cou 
'89—Super 4 door, $885; 2 door, $780. ’41—2 door, $1,060; 2 door, $990. 5; convertible, $1,970; pickup, $1,5 
CADILLAC '40—2 door, $780. pickup, $1,485. 
*41—-62-S 2 door, $1,480; 62-S 2 door, PONTIAC 41—2 one, 0 ths 2 oe 
$1,450; 61-S 2 door, $1,410. '47—4 door, $2,425; 2 door, $2,875; 2 | 400 po door, $875; 
CHEVROLET door, $2,280. door, 33 pa pro bios $ oor $710. 
‘41—FL 4 door, $2,210; FM 4 door,| (42-2 door, $1,360; 2 door, $1,125. oe tae ae fae 
loor, $2,120; FM 2 door, $2,000; FM 2 door, *41—Coupe, $1,07' $845 ; 4 — $910; aon ‘ 
$2,080; FM 4 door, $2,050; FM 2 door 40—Station_ w = $1, 39—2 door, $765; 4 door, $700; pi 
$2,050; club coupe, '$2,050. E STU EBARER $570; convertible, $705; 2 
'46-—FM 4 door, $1,510. "422 door, $1,010; 2 door, $810. truck, $500. 
000 ; 42—2 door, $1,040; 2 door, $1,000; 4| ‘39-4 door, $600; 2 door, $495. PLYMOUTH 
900 ; door, $1,000. a WILLYS ’46-—2 door, $1,525 
41—2 door, $800. 39—Coupe, $380. '41—2 door, $1,080; 4 door, $920. 
joor, CHRYSLER TRUCKS ‘ ’38—4 door, $465. 
'47- Pege(eee. $3,210 Chevrolet: °47—Two-ton, $1,900; "46— 
'40—4 door, $1,110 ae pickup, rr 0; "46 = 1yg-t08 
’B9—4 door, 780. 3 ‘42 alf-ton pickup, S 
3 omg tolen Dates 


DE so '42—1%-ton school bus chassis, a! "41 
E TO 


*42—-Club coupe, $1,130. 1%-ton school bus chassis, $275 
sedan delivery, 


"87—-C 1 $640. 
a ee ae D ODGE Dodge: '45—Half-ton pickup, $1,085; °37 
’47—2 door, s2.370 “i ton stake, $420. 


_S '46—4 door, $1,775; ’47—Hall-ton pickup, $1,820; "47 
400. ‘St wes eee Haif-ton. pickup, $1465; '45-Halt-ton | MILWAUKEE.—Those little in 
‘ FORD pickup, $1,260; °42—1i%-ton cab-over-en-|serts on Wisconsin car license 
on 5, eae. $2,300; club coupe, gine, 87 00. wii enim ti plates—which show the year for 
’ 2,025 ; cou 980; e '42— "ee on tractor, 000. nse bee: pa 
$775. ae 4 ioon $1, am, ©, Cone, Ws International : —Half-ton refrigerated which lice fees have n id 


'48—Convertible, fe, 075 ; 


2 door, $1,920; | Pickup, $1,500. 
station He $1, sie: 2 door, $1,660; 


numbers, 


door, $1, 2 door, $1,500; , $1,380; OKLAHOMA CITY 
$e ers be eee el (A. L. Potlock) Alas SO soommmentinn, tat 
me ee 106 (Auction held on Wednesdays. Prices for |C@r Owners in the future e 
- 3 a or, $900. ii ie May 14.) wuiee: page| - er aa oe of — 
‘ $820. ae y slipping nto a groove, the 
: ‘40—Coupe, i int oor $690. ete, 92.8000 4 door, $2,420; sedan- state license department issued the 
'46—Commodore 4 door, $1,980. *41—4 door, $1,110. following statement: 
40—4 door, Sphegny ’87—Coupe, CHEVROLET “If an insert is stolen off a car, 


’47—4 door, $2,000; 2 door, $2,000. 
’46—Club coupe, $1,885. 
’41—4 door, $1,070. sedan, $2,280. 

ASH 46-—Pickup truck, $1,550; 4 door, $1,- 


N. 
'46—4 door, $1, b 
"42—4 door, say 


club coupe, $1, 4 door, $1,495; 4/this year’s insert. Enforcement of- 
’40—4 door, $680. 4 A , $1,750; half-t k- 
OLDSMOBILE obo, Sa ao se haltton pidkep, |feers wilh examine the cars in 


'46—4 door, $2,075; 4 door, $2,005; 2 up, Sts 4 door, $1,670; ‘half-ton pickup, | Question. Naturally, a current in- 


dope, $3,000. sae Ba nisin es $1,905; stub. cote, G50 sert tag on a license that has not 

2—4 door, : oor, ’ L oor, , ; clu an, ‘ 3 en 

. for ‘414 door, $1,080" 2 door, $1120; club ‘coupe, $1,180. es renewed will result in inves 
"40—Club coupe, $875. '41—2 door, $1,080; 2 door, $980; 2 gation. 

39—4 door, door, $1,010; 2 door, $i, 125; 1%-ton truck, Wisconsin has been using the 


con- 
; spe- 





PACKARD $520; 2 door, To, 2 door, $1,020. 
"47—4 door, $2,575. <1 
"88—Coupe, $70. 





: 2 door, $620.| past several years. 





















only two stock numbers « they fit practically all cars 








































TaimMHeet is something new, different, 


beautiful...something every car owner wants and needs. 
For TRIMWHEEL gives distinctive, streamlined beauty 
to every car... 








conceals wheel structure, improves the 
new car—modernizes the old. Made entirely of heavy 
gauge steel, TRIMWHEEL consists of double-coated, 
white baked enamel wheel trim, and gleaming hub cap 










heavily chromium plated to car manufacturers’ specifica- 






tions. The complete one-piece TRIMWHEEL unit snaps 





on or off freely, holds securely, retains its shape, and 










cannot be injured by abuse or tire blow-out. Minimum 
inventory-——-two stock numbers serve practically all cars, 
new or old. The product sensation of the year—adds 


sparkle and style to any car-—-enhances its value. Attrac- 





tively packaged four TRIMWHEELS, retaining rings, 





Schrader valve stem extensions, all ready for quick 







installation. 

















Only lio stock numberd 


tw-15 For 15” WHEEL TW-16 POR 16" WHEEL 
minimum inventory 
maximum turnover 
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Used Car Auction Prices’ or ie 





















1947 Inserts Disappear Off 
Wis. License Plates 


—are again being stolen in great 


’47—Panel, $1,600; club coupe, $2,160; | it will not go unnoticed for long. 
2 door, $2,270; ‘Aero sedan, $2,270; Aero|The motor vehicle department is 
checking all cars which apparent- 


925; Aero sedan, $ $1,925; 2’ door, $1,880; |ly have not been equipped with 


inserts on license plates for the 








.| Highway Barriers Falling . . 
\14 States Libeviliss 


=| Truck Regulations 


NEW YORK. — Continuing a 
trend toward abolition of state line 
trade barriers impeding the maxi- 
mum development of highway 
| transportation, bills liberalizing mo- 
tor vehicle size and weight regu- 
lations have been enacted so far 
this year by legislatures of at least 
14 states, a survey reveals. 


weight is properly distributed on 


prewar 
limit was 54,000 pounds and 50 
feet. 

A new Nebraska law permits 50- 
foot lengths for tractor semi-trail- 
ers and vehicle combinations, re- 
placing a previous 42-foot maxi- 
mum for tractor semi-trailers and 
45-foot maximum for combinations. 
Still pending in Nebraska at this 
writing was another measure which 
would increase permissible weights 


up to 64,650 pounds as calculated 
under a type of formula developed 
by the American Assn. of State 
Highway Officials. Under Nebras- 
ka’s present law, permissible 
weight may not be greater than 
40,000 pounds for tractor semi- 
trailers or 48,000 pounds for com- 
binations, although under a tem- 
porary act the state has permitted 
59,250 pounds for the largest ve- 
hicles by formula. 

New Mexico’s legislature enacted 
a bill increasing the permissible 
length of a single truck or bus 
from 35 to 40 feet and the length 
of combinations of vehicles from 
60 to 65 feet. The new law also em- 
powers the state highway commis- 
sion to designate highways on 
which it will be lawful to operate 
vehicles up to 102 inches in width 
instead of 96 inches. 

Enacted in South Dakota was a 
bill increasing overall maximum 
length of motor carriers from 47% 
to 50 feet, raising maximum weight 
on tandem axles to 16,000 pounds, 
and removing the 40,000 gross 
weight limitation on trucks oper- 
ating within the state. 

Delaware has enacted a bill in- 


60,000 pounds on distances be- 
tween axles ranging from four 
to 39 feet. 

Passed in Vermont was a bill in- 
creasing the weight limit of trucks 
from 28,000 to 30,000 pounds for 
two-axle vehicles and from 40,000 
to 50,000 for tractor-trailers. Prior 
to enactment of the new law, Ver- 
mont had been the only one of 11 
northeastern states with less than 
a 30,000-pound limit for two-axle 
trucks. 

New Hampshire has enacted a 
bill permitting tractors and semi- 
trailers up to 47,500 pounds with 


-| 22,000 pounds per axle in lieu of a 


former 10,000-pound limit. The new 
limit had been in effect under an 
emergency gubernatorial order 
from May 21 to Dec. 31, 1946. 

Enacted in Wyoming was a bill 
increasing from 50 to 60 feet the 
permissible length of a tractor and 
semi-trailer combination. J. R. 
Bromley, superintendent of the 
Wyoming highway department, ad- 
vises that the limit for a combina- 
tion of truck and trailer remains 
at 60 feet, and the operation of a 
train or three units such as a 
trailer, semi-trailer and trailer is 
still not permissible. 

Colorado and Montana also joined 
the trend toward more liberal mo- 
tor vehicle size and weight re- 
strictions. The Montana law pro- 
vides for size and weight increases 
in accord with recommendations 
of American Assn. of State High- 
way Officials. 

A bottleneck in the highway 


to bring the state’s weight limit | P® 


shipment of automobiles was re- 
moved when West Virginia re- 
pealed a 1939 law prohibiting use 
of double-deck trucks for trans- 
porting cars. 

Signed into Maine law was a 
measure increasing the gross 
maximum limit of trucks to 50,- 
000 pounds and raising permissi- 
ble length to 45 feet. A further 
provision limits load height to 
18 inches above a permissible 
structural height of 12% feet. 
Under former Maine law, weight 
limit was 40,000 pounds and length 
limit was 40 feet, with trailers lim- 
ited to 26 feet. Forty-five-foot units 
were permitted during the war. 

Connecticut has enacted a bill 
increasing weight limit from a 
maximum of 40,000 pounds to 50,- 
000, and raising permissible length 
from 40 to 45 feet. Under the new 
50,000-pound law, vehicles with 
three or more axles must observe 
an axle load limit of 22,400 pounds 
per axles, while if axles are less 
than six feet apart, not more than 
18,000 pounds axle lad will be 

rmitted. 

A bill based largely on the size 
and weight limits approved by the — 
American Assn. of State Highway 
Officials has been enacted into 
Iowa law. Weights are graduated 
from 32,000 pounds if axles are 
spaced four feet apart, to 60,800 
pounds if spacing is 40 feet. 

Other bills to liberalize motor 
vehicle size and weight restrictions 
at this writing are still pending 
in a number of states, including 
Rhode Island, Oklahoma, Texas, 
Missouri, Massachusetts and Penn- 
sylvania. 

A Rhode Island bill would in- 
crease maximum legal loads from 
46,000: to 50,000 pounds. An Okla- 
homa measure provides a 48,000- 
pound overall load limit, an in- 
crease of 1,000 pounds over the 
present limit; and also would pro- 
vide for an 18,000-pound axle load 
for low-pressure tires and 16,000- 
pound axle load limit for high-pres- 
sure tires. 

Passed by the Pennsylvania 
House and before the State Sen- 
ate was a bill to allow the same 
62,000-pound weight for tractor- 
tandem axle combinations as is 
now permitted for truck and full 
trailer rigs. 

Pending in Texas was a bill to 
raise the maximum height of mo- 
tor vehicles to 13% feet. A maxi- 
mum truck width of 102 inches is 
proposed in Massachusetts, while 
a pending Missouri bill would pro- 
vide maximum axle spacing of 38 
feet and gross weight of 59,200 
pounds along lines recommended 
by the American Assn. of State 
Highway Officials. 

In contrast to progress elsewhere 
toward modernization of highway 
laws, a major bottleneck was left 
in Indiana, when its legislature re- 
jected a bill to increase the truc'x 
length limit from 40 to 48 feet, and 
height from 12 to 12% feet. 

Indiana’s attorney general re- 
cently pointed out that the 40-foot 
length law is again enforceable 
after having been suspended dur- 
ing the war. 

New or broadened laws provid- 
ing for interstate reciprocal agree- 
ments on motor vehicle license re- 
quirements were enacted thus far 
this year in at least five states, in- 
cluding Montana, North Dakota, 
New Mexico, Texas and Wyoming, 
and were still pending in several 

states, including Connecticut, 
Maine and Wisconsin. 


Woman ‘Avriieciedl $607 
In Over-Ceiling Sale 


RICHMOND, Va.—A judgment 
of $607 in favor of Sadie Lee Wil- 
liams, 2800 Henrico Turnpike,. 
against Milton Schwartz, trad 
as Virginia Motor ©o., 1414 . 
Broad St., has been granted here 
in the law and equity court. 

The plaintiff had sought $700, 
claiming she was charged more 
than OPA ceiling price for a used 
car. She was awarded $507 plus $100 
for attorney’s fees. The case was 
heard on appeal from civil justice 
court, where a ruling had been 
made in favor of the defendant. 
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Dealer 


Sugrue, Ex-Auto Editor, 


Opens Alexandria Nash 


Alexandria (Va.) Nash Corp. will 

be opened in the Washington (D. 

* ©.) metropolitan area June 15 
when J. Leo Su- 
grue assumes his 
duties as vice- 
president and 
general manager. 
One of Wash- 
ington’s early au- 
tomobile editors, 
Leo Sugrue has 
been closely ac- 
quainted with the 
motor car indus- 
try and trade for 
30 years, the last 
22 of which he has been with 








4. Leo Sugrue 
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Doings 


nected with the music and bicycle 
business before joining Buick. 
* * + 


Universal Sales Completes 


Expansion at Calgary 


Universal Sales & Service Ltd. 
(Mercury-Lincoln), has completed 
renovation and enlargement of its 
premises at Fifth Ave. and First 
St., Calgary, Alta, and now has 
a modern fireproof garage with 
20,000 feet of floor space. 

The establishment is equipped 
to handle all types of service work. 
The building has automatic steam 
heating equipment and is fur- 

| nished with fluorescent lighting fix- 
tures throughout. 
* + * 


Hearst newspapers in Detroit, Bos- Liberty Motors Expands 


ton and Washington. His brother, 

P. A. Sugrue, will be associated 

with him in the new dealership. 
* + + 


Long Stretch 
DeForeest, 75, Celebrates 


40 Years for Buick 


Celebration of his 40th year as 
a Buick dealer was observed by 
M. V. DeForeest, owner of DeFor- 
eest Buick Co., Sharon, Pa., when 
friends and prominent figures in 
the automotive world joined to 
eongratulate him upon the occa- 
sion and to wish him a happy 
birthday. Simultaneously, he reach- 
ed the age of 75. 






Shop at Birmingham 


Liberty Motors (Dodge - Plym- 
outh), Birmingham, Ala., has ac- 
quired new plant facilities that 
will provide an additional 36,000 
square feet for service facilities, 
making available 54 new service 
stalls. 

Cost of the expansion has been 
estimated at $300,000 and results 
in a total area of 170,000 square 
feet for Liberty operations. 


* * * 


Blaushild of Cleveland Opens 


‘Million Dollar Display Room’ 


Bennie Blaushild (Dodge-Plym- 
outh) recently held a grand open- 


DeForeest originally was con-!ing of his new display and sales 


HH 


HI | HI | 


BT 








establishment at 16333 Kinsman at 
Lee Rd., Cleveland. The opening 
of the “Million Dollar Display 
Room,” which was built to accom- 
modate Blaushild’s collection of 
paintings and other objects of art 
valued at $1,000,000, was marked 
by extensive advertising through 
local radio and newspapers. 

The display room is in the front 
of the building, with the paintings 
covering the walls. The collection 
boasts two Reubens and two Rem- 
brandts, among other objects of 
art. 


+ * * 


Allbritten’s Expansion Plan 
Underway in Kansas 


A program to expand the facili- 
ties of Frank Allbritten Motors, 
Inc., (Chrysler-Plymouth), Kansas 
City, Kan., is reported well under- 
way. 

Additional frontage is being add- 
ed at a cost of approximately $20,- 
000. When completed, the frontage 
will be 200 feet, of which 114 feet 
will be plate glass. 

* +e ~ 


Crosley Names Plath-Hampton 
In Richmond, Calif. 
Appointment of Plath-Hampton 
Co., 1506 Twenty-third St., Rich- 
mond, Calif., as a Crosley dealer 
has been announced. 
* * * 


Genesee Partnership 
A certificate of partnership has 
been filed for Genesee Auto Sales, 
1074 Genesee St., Buffalo. Partners 
are Harold R. Raitt jr. and John J. 
Jovan. 


DEALERS 


SELL THESE 
ia 
He Aa 


ready fer delivery, NOW 


Dealer Truck Buildings . . . 





SPECIAL TRUCK FACILITIES are provided in the building just occupied by Kuhn 


Auto Sales & Service (Dodge-Plymouth), 765 Carlisle St., Hanover, Pa. The service 
shop, 65 by 116 feet, is set back 80 feet from the street so that tractor-trailers do 
not block the street before the 14-foot electrically operated door opens. Another en- 
trance is at the rear. A second building 60 by 115 feet houses the showrooms, offices. 
parts department and machine shop. The staff of mechanics includes six whose experience 
on Dodge cars and trucks ranges from 15 to 25 years. A used-car lot 200 by 300 feet 
adjoins the service shop. A. S. Kuhn is president of the dealership. 





THE NEW HOME of Blankenship Motor Co. service 


department is fully equipped to offer specialized truck 
owner. Front and 


(Reo), Springfield, Mo. The 
service. Cleo Blankenship is the 


rear entrances are high enough to accommodate transport trucks. 
It is an exclusive truck dealership. 






NINE YEARS AGO with $500 apiece in their jeans, Fred and Carl Roedel took on 








is your sheowreom empty? 

Wise avtomobile dealers are dhe 
playing and selling HANEY Life- 
Leng appliances and equipment for 
extra profits and greater showreom 
traffic. 

The HANEY Life-Long line provides 
a wide variety of dependable, guar- 
anteed nationally advertised prod- 
ucts from radies te power lawn 
mowers . . . all competitively priced. 


EXCLUSIVE DISTRIBUTORSHIP 
TERRITORIES AVAILABLE IN SOME 
LOCALITIES ... WRITE TODAY! 


co 


RPORATION 


La Aenean re 





Ini rnational motor truck franchise in Kirkwood, Mo. For nine years their ‘‘base 
ot operations’ was loeated in @ frame and stucco two-story building fronting on U. 8. 
and Missouri highways 67, 61 and 66 by- , and only 150 feet from the intersection 
of U. S. highways 50 and 40—an intersection where, by state count, as high as 1,800 
vehicles pass each hour. How wise was their choice of location was evidenced on March 1 
by the official opening of their new dealership, 82 by 96 foot brick. It is located ap- 
proximately 100 feet south of the old place of business and possesses the same truck 


“traffic”? advantages. 


THE NEW HOME of Maquinaria y Materiales, 8. A., Apartado 1031, Monterrey, N. 
L., Mexico. J. H. Wendorf is manager. The firm is general distributor of Diamond T 
trucks in the northern states of Mexico. Spacious showrooms and up-to-date parts and 
service department are the outstanding characteristics of the new building. 
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Newmeyer Awaits Discharge 


After 40 Months Overseas 


Pittsburgh’s automobile row will 
soon welcome home one of its vet- 
erans, Major Edward J. H. New- 
meyer, former Cadillac automobile 
executive in this city for many 
years prior to his entering the ser- 
vice. 

Maj. Newmeyer’s tour of duty as 
an Army officer will soon come to 
an end, as he will return to the 
United States from Germany for 
discharge on or about June 10 after 
having served 40 months overseas. 

* * * 


Chuck Hutton Co. Buys Site 
To Build Parts Warehouse 


Chuck Hutton Co. (Dodge-Plym- 
outh), 1107 Union Ave., Memphis, 
Tenn., has renewed its lease for 
five years and has purchased two 
lots for erection of a parts ware- 
house to cost an estimated $60,000. 


The new building will have a 
special truck service department, 
according to Chuck Hutton, owner. 

+ * + 


Bait for Anglers 
Winner’s New Car Donated 


By Sarasota Dealers 


Dealers in Sarasota, Fila. are 
cooperating in underwriting the 
expenses of the 17th annual inter- 
national tarpon tournament —a 
contest in which the first prize 
will be a 1947 car. 

The individual who snares the 
largest tarpon in the competition 
will be eligible to take delivery of 
one of 13 makes, but He'll have to 
draw to determine which one. The 
cost of the winner’s car will be 
borne by Sarasota dealers. 

Models which will be entered in 
the drawing include Buick, Cadil- 
lac, Chevrolet, DeSoto, ; 
Ford, Hudson, Kaiser, Nash, Olds- 


Lincoln-Mercury 
Reports Addition 
Of 45 Dealers 


Forty-five new dealers were added 
to the Lincoln-Mercury roster during 
April, it has been disclosed by the 
division. They are as follows: 

Sales & Service, Inc., Rochester, 
Minn.; Amsterdam Lincoln-Mercury 
Sales Co., Amsterdam, N. Y.; Don- 
ald S. Eshenour, Waterloo, N. Y.; 
Courtesy Motor Co., Inc., Johnson 
City, Tenn.; R. J. States Motors, Inc., 
Springfield, O.; Times Square Mo- 
tors, Inc., Erie, Pa.; Northern Auto 
Co. of Petoskey, Petoskey, Mich.; 
Strickland Motors, Inc., Indianapo- 
lis; Wagner Motors Co., Salina, Kan.; 
Lincoln-Mercury New Brunswick, 
Inc., New Brunswick, N. J. 

Middletown Motors, Inc., Sheffield, 
Ala.; Ocean Motor Sales, Inc., Wjl- 
mington, N. C.; Marion County Mo- 
tors, Inc., Centralia, Ill.; William J. 
Bass, Inc., Cleveland Heights, O.; 
Harringtons, Lewiston, Mont.; Gehris 
Motors, Inc., Upper Darby, Pa.; 
Drake Motors, Inc., Chicago; Hisele 
Motor Co. Huntington Park, Calif.; 
Still & Young Motor Co., Blytheville, 
Ark.; Ritchey Motors, Inc., Gulfport, 
Miss.; Thomas Motor Sales, Steuben- 
ville, O. 

Phil Dunklin Motors, Texarkana, 
Tex.; Patterson-Wayland Motor 
Co., Shawnee, Okla.; MacVicar Mo- 
tors, Inc., Rapid City, 8S. D.; Riggs 
Motors, Auburn, N. Y.; Elk Motor 
Sales Co., St. Mary’s, Pa.; Givel- 
Ball Motors, Inc., East Chicago, Ind.; 
Elgin Lincoln-Mercury, Inc., Elgin, 
Ill; Leo Beard, Inc., Mt. Pleasant, 
Mich.; Fred Jones, Greenville, Miss.; 
Murray-Wiseman, Inc., New York. 

Fortney & Kelly, Morgantown, W. 
Va.; Wheeling Lincoln - Mercury 
Sales, Wheeling, W. Va.; Metcalf- 
Mayer, Burlingame, Calif.; Park Mo- 
tor Mart, Inc., Auburn, Me.; Ed St. 
Germain’s, Waltham, Mass.; Lambin 
Motors, Inc. Minneapolis; Jack 
Keefe Motor Sales, Washington, Pa.; 
Wheatley Motors, Inc., Fayetteville, 
N.C.; Pitts Motor Co., Inc., Florence, 
S. C.; County Seat Motor Co., Inc., 
Georgetown, Del. 

Homestead Lincoln-Mercury Sales, 
Homestead, Pa.; Cheyenne Lincoln- 
Mercury Co. Cheyenné, Wyo.; 
Nichols Motor Co., Kittanning, Pa.; 
Schreiner Motor Sales, Inc., New 
Philadelphia, O. 


Dealer Doings 


mobile, 
Pontiac. 


H. O. Leushner, owner of Sun- 
shine Buick Co., reports that his 
donation of a 1946 Buick for last 
year’s contest winner aroused a 
great deal of local and national 
interest. Membership in the Sara- 
sota County Anglers Club, sponsor 
of the tournament, was increased 
from 523 to more than 2,500. 

A $1,000 U. S. savings bond will 
be presented to the runner-up in 
this year’s fishing tourney. Bonds 
will also be presented to winners 
in various divisions, including light 
tackle, medium: tackle, heavy tac- 
kle, women and youths under 16. 



































Nash Dealer Delivers Cars 
To 3 Siamese Envoys 


Three new Nash cars were de- 
livered to members of the Siamese 
legation at Washington by Vaughn | person to go onto the payroll of 
B. Coale, sales manager of Capital | the Ford Motor Co. of Canada and 
Garage there. 

The cars were delivered to Pises | year with the company. 
Pattabongse, student of the Siam- 
ese government; ©. C. Kambhu,| with Ford during the early days, 
commercial attache at the Em- 










bassy, and Charas Suebsaeng, chief 
delegate for Siam to the United 
Nations food and agriculture or- 
ganization conference. 

* * * 


McDonald (Lincoln-Mercury) 


Reopens in Wichita Falls 

The McDonald Lincoln-Mercury 
dealership in Wichita Falls, Tex., 
damaged by fire Feb. 11, has re- 
opened with more than $10,000 
worth of new equipment, O. Me- 
Donald, owner, reports. 

Among the new personnel is Sam 
Flanagan, formerly with South 
Main Chevrolet Co., Houston, who 
has been named general manager. 

* * * 


Twin Birthdays 
Isaacs 40 Years With Ford, 


His Dealership Is 25 


When its 25th year in business 
was observed in London, Ont., by 
Middlesex Motors, Ltd (Ford), 
members of the organization also 
took time out to pay honors to 
J. D. Isaacs, who was the eighth 





Packard, Plymouth and 


who recently celebrated his 40th 


In connection with his duties 


In ALL price groups. . 





ANUFACTURERS who have heeded the demand of 
the American motoring public for wider wind- 
shields and bigger windows have received the un- 
qualified support of car buyers. Motorists want the 
greater safety, comfort and driving enjoyment—the 
smarter car appearance—made possible by these larger 
vision panels. 

In selecting Safety Glasses, your wisest choice is 
“Pittsburgh.” Here are products whose quality and 
dependability are unsurpassed. Automobile manu- 
facturers and car buyers alike have full confidence in 
these Safety Glasses. And they are backed by manu- 


Saf ey GOSS wo -onvnee 


DUPLATE SAFETY PLATE GLASS «+ DUOLITE SAFETY WINDOW GLASS 


"PITTSBURGH " stan for 
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Isaacs had to drive to Detroit to'C. has been organized with capi-| Ryland. Donald and H. E. Pearl. 





car buyers want the advantages - 





























A, COMBINATION AUTOMOBILE sales and service showroom and office building 

" erected by Wilbur T. Jackson (Hudson), Main lewington, Conn. 

The structure will be built to conform the New 1 soaed , 
character 
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across the border into Canada. On 
many occasions, the late Henry 
Ford rode with him to inspect the 


London facilities. 
* * «* Pearl Motor Co. has been in- 
corporated at Anna, Ill, with a 
J. L. Conners capital stock of 1,500 shares 
J. L. Conners, Inc., Durham, N.| common stock at $100 per share, by 


pick up parts and transport them |tal stock of $100,000. Principals are 
C. 
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Pearl Motor Co. 
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eres knowledge, research, and technical skill 
e 


unequalled in the industry. Moreover, Pittsburgh 
Safety Glasses can now be mass-produced in curved 
as well as flat panels. 

Our facilities and counsel are at your disposal to 
help you solve problems involving the use of glass 
in the design and construction of your cars. Consult 
our specialists at any time. Pittsburgh Plate Glass 
Company, 2204-7 Grant Building, Pittsburgh 19, Pa. 





and rind? 
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Quality Glass 
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WE ARE PROUD to have been chosen Tomorrow’s riding ease is here today 


to provide the Pace Car for the 3lst with Nash super-soft coil springs on all 4 
running of the Indianapolis 500 Mile four wheels to turn every road into 
Race. For we have a deep, continuing a carpet of velvet. 








interest in this great outdoor labora- : : 
New steering ease? Greater quiet? You 


tory of the automotive industry. : 
y ’ get them now in the new Nash ‘‘600” 


... the car that is as maneuverable as 








But we’re equally proud that on the 


highway, today’s Nash, whether it be a bicycle... quiet as a summer breeze. 





an Ambassador or a ‘600’, is setting Yoo—and: sen can even heve'e:Com 


the pace for tomorrow’s automobiles... vertible Double Bed in the Nash back 


reflecting the pattern of cars to come. 







seat to solve your lodging problems. 















The 1947 Nash ‘‘600” has the plus per- 


formance that people expect in their 


With Nash showing the way for to- 


morrow’s cars today, little wonder that 


cars of the future. This big beauty Nash dealers are sitting on top of the 


turns in 25 to 30 miles on the gallon, world. They have the cars with the 


at moderate highway speed, now. features the motoring public wants— 


they have the finest franchise in the 
Dreams of eternal springtime come true 


with the Nash Weather Eye Condi- 


automotive industry. 


tioned Air System bringing fresh, dust- Yes, Nash is setting the pace and the 


free, moisture-free air in every season. Nash dealer is piloting a sales winner! 


Soul be ahead wi 


MOTORS DIVISION, NASH-KELVINATOR CORPORATION 
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Commercial Car Registrations, 17 States for April, 1947-1941 
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‘Distribution Costs Rising Racy s 
Jobber Discount Cuts 


Assailed by Ruark 


competitive units will spring up in 
such an era of plentitude. 

“If the Robinson-Patman act is 
not used to decrease the whole- 
saler’s net margin,” he said, “the 
cent visit to the Pacific Northwest. | gains that it affords will far offset 
Ruark spoke at a special meeting | any tages. Thoroughgoing 
of Chapter B-21, Automotive Boost- | application of the act will, in fact, 
ers, and at a dinner meeting at-|strengthen the position of the 
tended by MEWA jobber execu-|wholesalers, for it is planned to 


tives. create a sounder overall distribu- 
His remarks at both meetings 


tion economy.” 
were substantially the same, deal-| Ruark also was an optimist as 
ing in part with pricing and /to the coming years in the auto in- 
changes in discount practices, the | dustry, saying: 
present threat to automotive whole- “The volume of our business 
saler margins, the inventory aed is going to be good for the next 
tion, which he said is out of bal-| thos. or four or five or six years, 
ance, and the necessity for estab- barring anything like a major 
lishing sound customer appt depression.” 
ek and capable - Competitive days are ahead, he 
org : continued, and organizations should 
Some of the margin trimming, ? “ , 
k pointed out, is done by be put in shape “right now” to 


SEATTLE. — Attempts to de- 
crease jobber discounts were de- 
cried by B. W. Ruark, general 
manager of the Motor and Equip- 
ment Wholesalers Assn., on his re- 
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factors in this respect are customer 
relationships and the sales organ- 
ization—a definite program of de- 
velopment of each should be im- 
mediately put into effect, Ruark 
emphasized. ; 


Dealers Oppose 
Mass. Sales Tax 


SPRINGFIELD, Mass.—The pro- 
posed 2 percent sales tax for Massa- 
chusetts, recommended by Gov. 
Robert F. Bradford, has drawn the 
opposition of the automobile deal- 
ers in this city, according to Paul 
Balise, president of the Springfield 
Automobile Dealers’ Ass’n. 

Arthur E. Center, auto dealer, 
said that the new tax would merely 
add to the already heavy tax load 
on dealers and customers. He de- 
clared that there is already a 7 per- 
cent tax on new cars, another tax 
for transportation, still another for 
the gasoline used in automobiles, and 
more taxes to put plates on. 


Judd Moore, Inc. 


Judd Moore, Inc., Greenville, 8. 
C., has been organized with capital 
stock of $25,000. A. J. Moore is 
president. 





















FORD DEALERS of northern New Jersey gathered recently to discuss future sales 
plans. Clockwise around the table are: J. J. Meyerdeck, Ridgefield Park Auto Co.; W. 
H. Eichler jr., Eichler Motors; W. F. Campbell, Ridgewood Motors; H. P. Varley, 
Varley Motor Corp.; 8S. A. Lannuler, Varley Motor Corp.; Walter Eichler, Eichler 
Motors; F. Swithenbank, Singac Auto Supply Co.; G. P. Montrastelle, Passaic Motors; 
C. J. Kachka, Kachka Brothers, Inc.; E. A. De Nyse, Ford Motor, and R. R. Bennett, 
Boulevard Motor Corp.; Nelson F. Bowe, Edgewater district manager; George Wall, 
suburban sales; Robert A. Fowkes, Central Motor Co.; A. Diehl, Bennett Auto Sales; 
G. W. Plimley, Boulevard Motor Corp.; E. A. Thompson, E. A. Thompson Motor Sales; 
John E. Faulkner, Faulkner Motor Co.; W. R. Avery, Avery’s Garage; John Shankey, 
John F. Shankey; James Speers, Central Motor Co.; John E, Sattler, Ford Northeastern 
region public relations director; G. W. Patterson, Annis-Patterson; ©. K. Demarest, 
Demarest Sales & Service; Charles Marx, Mulliken & Marxy Daniel Clayton, Clayton 
Motors, Inc.; A. A. Berdais, Westwood Ford; N. J. Schoendorf, 8 & 8S, Inc.; John 
Roehrick, John Roehrick; A. Pasquin, Pasquin Motor Sales; 0. T. Clark, ABO Motors; 
P. J. Dunn, Dunn Motor Sales Co. 


manufacturers behind the screen |™eet those days. Two important 
of the Robinson-Patman act, 
which had been dormant during 
the war years but which is un- 
dergoing increasing enforcement. 
This act is designed to stop dis- 
crimination, he said, and not to 
decrease — margins and 
ereb ro: 

abtere” Ruark said, “like 
other segments of the trade, will 
need the traditional and carefully 
established discounts, such as are 
permissible under the Robinson- 
Patman Act. Their cost of doing 
business is not coming down in 
the foreseeable future. Ruark said 
as “production costs decrease, dis- 
tribution costs go up.” Mass pro- 
duction brings lower production 
costs, he said, and loads the mer- 
chandising field to the point where 
more merchandising effort, includ- 
ing more salesmen, advertising, 
ete., will be required. 

Likewise, according to Ruark, 


Chrysler Dealers 
On Coast Hear 
Wallace, O’Malley 


DETROIT. — David. A. Wallace, 
president, and Joseph A. O'Malley, 
assistant general sales manager of 
Chrysler division of Chrysler Corp., 
have completed a series of discus- 
sions with West Coast dealers on 
recent changes in Chrysler divi- 
sion’s distribution plan. 

Sessions were held in Los An- 
geles, San Francisco and Portland. 

Outlining the production picture 
for the remainder of the year, the 
two executives indicated that an 
improvement can be expected as 
the year advances. 

Wallace and O'Malley urged 
dealers to be patient and cour- 
teous in the face of a demand for 
Chrysler and Plymouth cars, which 
they said was far in excess of any 
supply now available or likely to 
be available in the immediate fu- 
ture. 

“In the sellers’ said 
Wallace, “there is always a temp- 
tation to forget that competitive 
conditions in the industry are 
bound to return and that the more 
good will a dealer can build against 
that time, the more successful he 
will be in meeting competition 
when supply catches up to de- 
mand.” 








































market,” 


Playboy Ready 
To Begin Output 


BUFFALO. — President Lou Hor- 
witz of the new Playboy Motor Car 
Corporation, announced last week 
that he expects to get from Con- 
tinental Motors Corporation delivery 
of engines necessary to meet produc- 
tion quotas of the local company for 
this year and 1948. Along with pre- 
vious arrangements made on tire 
and steel deliveries, this assures 
completion of production plans, 
Horwitz said. 

The first car will be produced this 
month in the Buffalo plant. For the 
balance of the year, the minimum 
Schedule will be 50 cars in June, 100 
monthly in July, August and Septem- 
ber, 150 in October and 275 each in 
November and December. 





< 





ft 
i 


on 


| 
| 


3 





Buying power is built by increasing income 
and savings. Rural families of the 14 Southern 
states are breaking all records in building 


buying power. 


Their cash farm income is now $614 BILLION per 
year—$4 BILLION higher than in 1940. Their de- 
mand and time deposits in country banks and 
farm-owned war bonds total $6 BILLION~a 
gain of nearly $5 BILLION over 1940. 


Buying power attracts advertising. In 1945, 
and again in 1946, The Progressive Farmer 
made greater gains in advertising linage 
than any other monthly farm magazine. 


Send for your free copy of OPEN THE DOOR TO $ALES 
a new book of market information on the Rural South. 


Advertising Offices: BIRMINGHAM, RALEIGH, MEMPHIS, DALLAS, NEW YORK, CHICAGO 
Pacific Coast Representatives: Edward S. Townsend Co., San Franscisco, Los Angeles 
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Auto Personnel 





Motorola Boosts Handwerg 


To Assistant Sales Chief 


Howard C. » regional 
sales manager of the North Central 
area, has been appointed to the po- 
sition of assistant sales manager 
for the Motorola home radio, car 
radio and car heater, it is an- 
nounced by W. H. Kelley, general 
sales manager. Handwerg has 
been associated with Motorola, 
Inc., (formerly Galvin Mfg. Corp.) 
for seven years. 

It was also announced that Ed- 
ward L. Pincus will assume man- 
agership of Motorola-Philadelphia 
Co., 46-50 N. Fifth Street, Phila- 
delphia. 


Ford Appoints Pierson 


Northeastern Assistant 


Charlies E. Pierson has been ap- 
pointed assistant manager of Ford’s 
northeastern region with offices in 
New York, C. J. Seyffer, regional 
manager, announces. Pierson was 
previously manager of the regional 
business management department. 

Pierson joined the Ford produc- 















tion department in 1933, later be- 
coming zone manager in the Ches- 
ter (Pa.) district. He joined the 
armed forces in 1942 and served for 
four years. 

* * * 


Lion Fastener Names 


Moss in Michigan 

Lion Fastener, Inc., Honeoye 
Falls, N. Y., has appointed Thomas 
W. Moss & Associates, 3075 Penob- 
scot Bidg., Detroit, as representa- 
tive for the company’s spring lock- 
ing fastener in Michigan. 

The appointment will give more 
direct representation to automo- 
tive body and parts manufacturers 
in that area, the company reports. 

e * + 


Rosenquist Succeeds Wait 
As Autocar N. Y. Chief 


J. B. Rosenquist has been elected 
a vice-president of Autocar Co., 
Ardmore, Pa., to succeed Frank 
D. Wait, vice-president in charge 
of metropolitan New York, who re- 
signed because of failing health. 


William J. Fowler has been 


named to succeed Rosenquist as 
ie 


manager at Providence, R. 


GMC Promotes Coleman 
To Capital Zone Head 


W. A. Coleman has been appoint- 
ed Washington (D.C.) zone mana- 
ger for the GMC Truck & Coach 
division of General Motors, accord- 
ing to J. P. Little, general sales 
manager of the division. 

Formerly retail sales manager for 
the Washington zone, Coleman has 
been associated with GMC since 
1931. J. M. Gilroy, a GMC district 
representative in the Washington 
territory, succeeds Coleman as re- 
tail sales manager. 

+ * - 


Musterman Vice-President 
Of Jones-Dabney Output 

Jones-Dabney Co., Louisville, the 
industrial division of Devoe & Ray- 
nolds Co., Inc., announces the elec- 
tion of E. F. Musterman as vice 
president. Musterman is in charge 
of all manufacturing of the Louis- 
ville, Detroit and Newark plants. 

* + * 


Brake Shoe Names Parsons 


pointed director of exports for 
American Brake Shoe Co., New 
York, according to William B. Given 
jr., president. 


Parsons, who has had over 19 


Director of Exports 
Homer Parsons has been ap- 


Maser 


SEAT SPEAKER 





with the NEW 


individual volume 
controls for both front 
and rear speakers 


Applications for Distributorships 
will now be considered for the fol- 
lowing territories: 


Boston Zone Area 
Pittsburgh Zone Area 
Chicago Zone Area 
Atlanta Zone Area 
Portland Zone Area 


Write to Box AN-5 
c/o AUTOMOTIVE NEWS 
Detroit 26, Michigan 


years’ experience in the export field, 
has been with Brake Shoe since 
August, 1945, and has been serving 









as assistant director of exports for 
the past six months. 


Darden, Edwards Named 

Colgate W. Darden jr. and George 
P. Edmonds were elected to the fi- 
nance committee of United States 
Rubber Co. at the meeting of the 
board of directors. Formerly gov- 
ernor of Virginia, Darden is chan- 
cellor of the College of William and 
Mary, Williamsburg, Virginia, and 
president-elect of the University of 
Virginia at Charlottesville. Ed- 
monds is president and director of 
Bond Crown and Cork Co., Wil- 
mington, Del., a subsidiary of Con- 
tinental Can Co. 


J. S. Disston President 


Jacob 8S. Disston jr. has been 
elected president of Henry Disston 
& Sons, Inc., Philadelphia, manu- 
facturer of high quality steels and 
cutting tools. Disston, who was 
vice-president for 14 years, suc- 
ceeds S. Horace Disston, who has 
advanced to chairman of the board. 

* * - 


New Sales Offices 


Opening of local sales and sales 
engineering offices at 578 Macca- 
bees Bldg., Detroit, has been an- 
nounced by L. M. Benkert, general 
sales manager of Progressive Weld- 
er Co., Detroit, producer of re- 
sistance welding eauipment. 

* 


Schmidt with Chek-Chart 
Chek-Chart Corp., Chicago, has 
appointed Lindley G. Schmidt as 
Washington (D.C.) representative. 
Schmidt was recently retired as 
colonel after several years service 
in the Army Ordnance Department. 
+ t 


Walker Promoted 


Robert R. Walker has been ap- 
pointed Pittsburgh district mana- 
ger for U. S. Royal tires, it has 
been announced by W. D. Baldwin, 
sales manager of the U. S. Tires 
division of United States Rubber 
Co. Walker joined the company in 
1939. 


Radiator Sealer Firm 


Halts ‘Welding’ Claims ° 

WASHINGTON. The Federal 
Trade Commission last week ac- 
cepted from Instant Products 
Corp., Spencer, Ia., and its officers 
a stipulation to cease and desist 
from certain representations with 
respect to the composition and 
properties of a compound used for 
sealing leaks in automobile radia- 
tors and similar articles. 

The corporation, together with 
its president, Donovan L. Nielsen, 
and secretary, Edith Morrow, 
agreed to stop representing that 
Instant liquid radiator solder is 
a welding compound or that it 
welds metal; that it will stop leaks, 
cracks or crevices in less time than 
is actually required, and that its 
use results in permanently sealing 
a leak, crack or crevice in metal. 
They also agree to discontinue rep- 
resenting that it contains metal or 
an alloy of metals and to stop 
using the word “solder” as part 
of the product’s trade name with- 
out explaining clearly in each in- 
stance that it contains no metal. 


‘With reference to our ad for Chevrolet 
cure, we assure you that we 


classified ad in your paper to obtain same. 
—Scarbrough Buick Co., Pine Bluff, ae 
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Flexible Credit Policy 


Hoffman Urges More Regulation in Booms, 
Less When Business Falls Off 











NEW YORK.—Advocacy of a 
tightening up of credit policies in 
boom times and easing of restric- 
tions when business starts to fall 
off was expressed by Paul G. Hoff- 
man, president of Studebaker Corp. 
and chairman of the Committee 
for Economic Development, in an 
address here at the golden anni- 
versary conference of the National 
Assn. of Credit Men. 


Criticizing credit policies of the 

t as having done much to 
heighten booms and deepen de- 
pressions, he said: 

‘Tt is a plain fact that credit 
has been too easy to get when 
business is on the rise and too 
hard to get when business is on 
the decline. This is particularly 
true in the case of the smaller 
concerns.” 

Besides urging that this con- 
dition be reversed, as far as 
practical, Hoffman advocated 
several other steps by business 
men to make the national. econ- 
omy “dynamically stable.” 

Among others he suggested re- 

search for new products and serv- 
ices, operation of business under 
conditions to encourage growth of 
personnel in responsibility, reduc- 
tion of seasonal curves in employ- 
ment and exercise of . scientific 
control of sales expenditures so 
that sales and advertising ex- 
penses are not pared during a 
business decline. 

Concerning government moves in 
stabilizing economic conditions, he 
called for a complete revision of 
the tax system and better timing 
of public works in relation to de- 
pressions, extension of unemploy- 
ment insurance to cover all work- 
ers and expansion of government 
distribution of information to 
small business. 


The automotive executive said 
that the two major characteristics 
of the national economy were dy- 
namic productiveness and instabil- 
ity. He said the latter resulted 
from instability in effective market 
demand. 

Market demand, he declared, de- 
pends on: 1. How much cash or 
credit is available to customers, 
business men and the government, 
and, 2. How much of this they are 
willing to spend or invest in busi- 
ness assets. Study of past depres- 
sions, he said, has proved that pur- 
chasing power may be present, but 
without willingness or confidence 
to spend, the depression cannot be 
stopped. 

Hoffman declared that any 


Auto-Lite Schools 
Graduate 2,348 
Service Students 


TOLEDO.—A total of 2,348 serv- 
icemen and distributor salesmen 
have been graduated from service 
schools conducted during the past 
10 years by Electric Auto-Lite Co., 
according to H. B. Hewitt, educa- 
tion director. 


Of these graduates, 1,224 attend- 
ed the permanent school conducted 
in Toledo, while the remainder 
a from schools held in the 

eld. 


Opened in 1937, the Toledo school 
has been in continuous operation 
with the exception of four years 
during the war. 

Students from all 48 states and 
Hawaii have attended and grad- 
uated from the school. In addition 
students from 12 foreign countries 
have traveled to Toledo for train- 
ing. Foreign countries include Co- 
lombia, Cuba, Norway, Rumania, 
Sweden, Belgium, China, England, 
Argentina, India, Guatemala and 
Canada. 


Automotive electrical servicemen 
are given an intensive four-week 
training course following which 
they are graduated and presented 
a diploma. Distributor salesmen 
are given a two-week course to 
give them a complete working 
knowledge of the Auto-Lite prod- 
uct which they are selling. 

Ten more field schools will be 
placed in operation this year, Hew- 
itt said, with an additional 10 
schodls to be opened during 1948. 



































program to moderate fluctua- 
tions in market demands must 
recognize the necessity of main- 
taining adequate purchasing 
power, but must also take into 
full account the importance of 
giving individuals confidence in 


the’ continuity of their incomes - 
confidence 


and the business man 
in continued profits. 

The thought that business fluc- 
tuations cannot be moderated un- 
der capitalism was discounted by 
Hoffman, who said: 

“There is no excuse for either 
violent booms or busts. The notion 
that they are inevitable should be 
utterly rejected.” 

Recalling that between 1929 and 
1932 business volume dropped more 
than 50 percent, he asserted it is 
possible to hold fluctuations to 20 
percent or perhaps 15 percent. He 
declared that action should be 
taken now to avert a depression 
predicted for the 1950s. 








FISHER-HESS PONTIAC CO., Ogden, 


Utah, recently held a grand opening. The 


showroom is 2,600 square feet and the shop 13,000 square feet with 37 stalls. 


Orders in Lead 
Deliveries Trail Prospects 
In Fort Wayne 

FORT WAYNE, Ind. — Unfilled 
new car orders among dealers here 
total 9,512, according to a front 
page story by the Journal-Gazette, 
local daily newspaper. , 

Of the total, 8,524 orders are car- 
ried by 13 members of the Fort 
Wayne Auto Trade Assn. and 988 
are being carried by five new deal- 





ers who were not operating in 1941, 
the paper reported. 

Association spokesmen in Fort 
Wayne say that orders are still 
coming in faster than deliveries and 
the proportion of unfilled orders is 
remaining fairly consistent, the 
Journal-Gazette said. 


Barbecue in Houston 
Earle North (Buick) and C. P. 
Simpson (Pontiac) were hosts to 
approximately 100 members of the 
Houston Automobile Dealers Assn. 
at a ranch barbecue. 


31 


GM Arranges 
For Resumption 


Of Opel Output 


FRANKFURT, Germany. — Pro- 
duction at the giant General Mo- 
tors-owned Opel automobile plant 
here will be resumed shortly, ac- 
cording to an Associated Press dis- 
patch. 

Parts and replacements for Ope! 
ears and trucks will soon be sup- 
plied to Europe and the world 
after eight years of war produc- 
tion. The program is made pos- 
sible, it was explained, because of 
a $500,000 contract between Gen- 
eral Motors Overseas Corp. and 
the joint Anglo-American Export- 
Import Agency. 

First shipments from the plant 
will go to Sweden, Switzerland, 
Belgium, Holland and Denmark. 
Large orders are to fol- 
low shortly from other countries. 

General Motors purchased the 
entire shares of the plant in 1929, 
but the plant is now under U. 8. 
military government property con- 
trol. Its exports are controlled by 
the export-import agency. 


2nd Largest Evening Newspaper on The Pacific Coast 


Is Ist U.S. Paper to Own 
a Helicopter for 
News & Photo Coverage! 


These two photos of a recent Portland ware- 
house fire graphically demonstrate how Journal 
“Copter” photos more vividly illustrate the news 
—are stimulating greater reader interest; build- 
ing increased page traffic. See how much more 
striking is the “Copter” photo (above) than the 
excellent ground picture (below). With enter- 
prising reporting plus “Copter” photos it is little 
wonder that The Journal today, as it has been 
for years, is Portland’s favorite newspaper. 





The Journal now offers ad- 
vertisers the largest circula- 
tion in its history, both daily 
and Sunday. You need The 
Journal to sell effectively 
in Oregon’s only Major 
Market . . . metropolitan 
Portland and its Retail 
Trading Zone, 


When you advertise in Portland, be sure to specify 


The JOURNAL 


Evenings and Sunday 
PORTLAND, OREGON 


Member Metropolitan and Pacific Parade Groups @ Represented Nationally by Reynolds-Fitzgerald, Inc. 
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TRING associations usually 
fight as a body against legisla- 
tion that restricts the operation 
of trucks on the highway, and put 
up a solid front against attacks 
from any source that would put 
any obstacles in the way of haul- 
ing merchandise over the road. 

But recently we have seen one 
group of truckers turning to re- 
strictive legislation in an attempt 
to gain an advantage for their own 
particular branch of the trucking 
industry. 

One prominent case in point is 
the current Lenoir Chair case 
where a group of for-hire haulers 
in one state are trying by legisla- 
tion to restrict companies who use 
trucks in the delivery of their mer- 
chandise from making interstate 
deliveries. 

Another case came up in Michi- 
gan in the. current legislature 
where legislation was introduced 
that would place all private truck 
operation under the jurisdiction of 
the Michigan Public Service Com- 
mission and would require all “pri- 
vate carriers of property” in agri- 
cultural, distributive, manufactur- 
ing, service and similar industries 
to obtain an annual permit from 
the commission for private truck 
operation. 

If this legislation had gone 
through, private motor transpor- 
tation, like for-hire hauling, would 
be declared affected with a public 
interest. Various intangible con- 
siderations such as “the integrity 
of the regulation of common car- 
riers” could influence the granting 
or denial by the commission of 
a private carrier permit. 

Fortunately this measure is now 
believed “dead” after industry rep- 
resentatives registered violent pro- 
tests at the committee meeting. 

* bd +. 


TRUCK DEALERS—automotive 
dealers — all have a stake in 
legislation of this type—as well 
as legislation that tends to re- 
strict vehicle size and operation 
generally—as their market for ve- 
hicles can be materially cut if the 
wrong type of legislation gets on 
the books. 

And as the fight for a greater 
share of industrial transportation 
gets more intense between the va- 
rious carriers—over-road, improved 
rail and air, the industry can look 
forward to more of this same type 
of restrictive legislation being in- 
troduced in the various states. 
Dealers should make it a part of 
their job to watch this legislation 
just as much as they do legisla- 
tion designed to put restrictive bar- 
riers on their own business opera- 
tion and when such legislation is 
introduced, help the truckers fight 
the battle. 

Other bills that should get the 
attention and aid of the dealers 
that are now up before the legis- 
latures in several states are those 
that are designed to liberalize 
truck design and allow for more 
uniform operation between states. 

Such bills ure those which would 


allow an overall width of 102 
(See TRUCKIN’, Page 42, Col. 1) 
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Trucks. 


Domestic Output — 
Hits New Peak 
In Ist Quarter 


Production Heavy 
In 10,001-16,000 
GVW Classification 


DETROIT.—Truck produc- 
tion for the first quarter of 
this year was the highest in 
truck history, even including 
the war year of 1941 when 
military vehicles made up a very 
large proportion of truck output. 
First quarter total truck produc- 
tion was 325,477, which was 58,659 
vehicles more than the former 
1941 production top for the same 
period. 

This output compares with a to- 
tal production of 117,692 in 1946. 

Gratifying to dealers 
also is the fact that both total 
truck production and domestic 
factory sales in the larger sizes 
hit new highs. 

Trucks in the 5,001-10,000 GVW 
class in domestic sales hit 41,018, 
or nearly six times the number 
produced last year in the same 
period. The domestic production of 
65,395 in the 10,001-14,.000 GVW 
class was nearly four times that 
of last year; production of 44,799 
in the domestic 14,001 to 16,000 
GVW class was nearly three times 
that of last year; the 8,637 of 16- 
001—19,500 GVW’s was nearly four 
times last year, and the 8,567 ve- 
hicles in the 19,501-26,000 GVW 
class was approximately twice the 
output in this classification of last 
year for the same period. 

To get a little better idea of the 
importance to the domestic market 
of this first quarter production, 
the output of 5,001-10,000 GVW 
units in this period was nearly 
two-thirds of_the entire 1946 regis- 
tration in this class (61,092); out- 
put of 10,001-14,000 GVW was ap- 
proximately one-third of the total 
year’s registration of 183,774; do- 
mestic production for the first 
quarter in the 14,001-16,000 GVW 
class was about one-half of the 
total registration of 87,377 units, 
and the 8,637 trucks produced in 
(Continued on Page 43, Col. 1) 


Ford Will Launch 
National Truck 


- ae 
Training Program 

DEARBORN.—Plans for a na- 
tionwide Ford truck training and 
dealer conference program have 
been drafted by central office sales 
executives and company regional 
truck and fleet managers in a 
meeting here, according to J. D. 
Ball, director of truck and fleet 
sales. 

The conference marked comple- 
tion of the regional truck organ- 
ization, Ball said. The regional 
truck managers, all veterans in 
truck merchandising, will super- 
vise development of the organiza- 
tion with the districts and dealers. 

“The truck merchandising 
training program,” Ball said, “is 
the most extensive ever attempt- 
ed by Ford and is designed to 
help regain first place for Ford | 
in the truck field. | 

“It will capitalize on the years | 
of experience of top-flight Ford 
dealers and the many veteran 
truck salesmen in the company’s 
own organization, and will provide 
dealers with adequate material 
and visual aid equipment to prop- 
erly train new truck salesmen.” 

During the meeting, the regional 
truck managers were addressed by 
J. R. Davis, vice-president in 
charge of sales and advertising, 
and Walker A. Williams, general 
sales manager, and conferred with 
sales executives and engineers re- 

(See FORD, Page 38, Col. 4) 


THE “LION AND THE MOUSE” of 
carrier firm. Beside the giant Federal 


By Ira Alexander 
Staff Correspondent 

DENVER. — Declaring there is 
no “ideal” vehicle designed to 
meet all operating conditions, John 
A. Watts, service engineer for the 
Cummins Engine Co., Columbus, 
Ind., said the trend in diesel-pow- 
ered trucks definitely is toward 
larger units built to obtain a min- 
imum ton-mile cost of operation. 

He told the annual safety, opera- 
tions and equipment spring meet- 
ing of the American Trucking As- 
sociations, Inc., held here May 12- 
16, that in the light truck field 
a standard vehicle, intended for 
all types of work, is offered at a 
comparatively low price because it 
is possible to take advantage of 
the economies of mass production. 
He added, however, that replace- 
ment at frequent intervals gen- 
erally is necessary. 

Of the larger units, with op- 
tional gear ratios and equip- 
ment, the initial cost is neces- 
sarily higher, Watts said, but 
the vehicle is built to operate 
400 to 500 hours per month over 
mileages of about 100,000 per 
year and with a life expectancy 
of several years. 

Motor freight operators attend- 
ing the meeting were told there 
is little likelihood of a general 
price decline in the truck-trailer 
manufacturing industry. 

They were so informed by John 
B. Hulse, secretary-manager of 
the Truck-Trailer Manufacturers 
Assn., in the course of a dinner 
address during which he pointed 
out that neither during the war 
nor since had trailer prices in- 
creased enough to form any cush- 
ion upon which the manufacturers 
might rely to absorb reductions in 
prices of finished products. 

“Consider that prices of all 


Top Trucks 


New truck registrations for 48 
states for January, plus 48 states 
for February, 39 states in March, 
and 17 states for April: 


1947 
Pos. 


1—56,174 


Make 
Chev. 
2—46,577 Ford 
8—28,982 Dodge 
4—23,541 Internat’! 
5—11,880 GMC 
Stude. 
Willys 
Reo 
White 
Diam. T 
Mack 
Federal 
Autocar 
Brockway 
Divco 
Hudson 
FWD 


Ward 
Sterling 
Oshkosh 


311—15 
2,118— 6 
1,459— 8 
1,792— 7 

877—12 

474—11 

359—13 

509—10 

219—16 

74—18 





99—17 


161,432 
For further details see page 
28, today’s issue. 
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the equipment of Geo. F. Alger Co., Detroit 
service truck is a motor scooter bike which is 
used to expedite delivery of orders around the firm’s 15 acres of property and to affect 
@ more rapid control of yard and storage operations, according to ©. A. Justin, sales 





Trend to Larger Diesels 


Cited at ATA Parley 


manufdetured products soared 
more than 71 percent between 
1939 and January, 1947, as shown 
by the U. S. Department of La- 
bor indexes, and then take note 
that trailer prices now are only 
17 percent above prewar—and it 
is obvious that any expectation 
of a general trailer price decline 
is unreasonable,” Hulse said. 

K. W. Tantlinger, chief engineer 
for Brown Industries, Spokane, 
Wash., told delegates that many 
innovations in design and mate- 
rials are rapidly becoming avail- 
able to reduce the weight of trail- 
ers and that many more are now 
in the embryonic stage on the 
drafting board. Even greater 
weight reductions can be expected 
in the future, he said. 


Tantlinger said that excellence 
of Monocoque or “Stressed-skin” 
type constructian, which he com- 
pared to the structural properties 
of an egg shell, was proven dur- 
ing the war in military and com- 
mercial aircraft and that its use 
in trailers is providing durability, 


great strength and extreme light 


weight. 

Turning to materials, he said 
that 75ST aluminum alloy devel- 
oped by Aluminum Co. of America 
has an ultimate tensile strength 
of 76,000 pounds per square inch, 
greater than that of the so-called 
“high tensile’ steels common to 
the transportation 
stronger than necessary in Mo- 
nocoque trailers, which must sus- 
tain maximum stresses of 4,000 to 
6,000 pounds per square inch. 

The material can be used to 
advantage, however, he added, 
in rims, hubs, brake shoes and 
other parts of a trailer to reduce 
weight without sacrificing ten- 
sile strength. Excellent results 
already have been obtained, he 

(Continued on Page 49, Col. 1) 


OTTAWA. — Canadian railroads 
are spreading adverse publicity in 
order to throttle the highway 
trucking industry, according to 
John Magee, director of public re- 
lations for the Canada Automo- 
tive Transportation Assn. 

Some 55 trucking company own- 
ers from the Ottawa area heard 
Magee declare that “railway labor 
is making common cause with 
railway management in a mass at- 
tack on the trucking industry.” 
Magee stated that railways were 
attempting to bring about federal 
controlh of the trucking industry 
and the surrender of authority to 
provincial governments. He said 
that “as long as dominion-provin- 
cial relations remain in their pres- 


ent disturbed state, we have a 


period of grace to set our house 


industry and 


Flays Canadian Railroads 


Officer of Dominion Transport Assn. Charges Drive 
To Smash Trucking Industry 
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Third of Trucks 
On Road at Least 
10 Years Old 


Farms Offer Biggest 
Potential Despite 42% 
Increase Since ’40 


DETROIT.—The fact that 
1946 factory domestic truck 
sales of 753,887 units hit an 
alltime high in the truck 


business, as shown in the 
current issue of AMA’s Motor 
Truck Facts, sets at rest doubts 
in many dealers’ minds that far 
too large a percentage of trucks 
were going export to the detri- 
ment of domestic sales. 

This feeling developed when the 
industry set an alltime high in 
civilian truck production of 940,- 
830 units, but fell short of meeting 
the 1941 registration peak of 640,- 
697 units by 25,448 vehicles. 

The fact that more trucks were 
exported than in 1941 is borne out, 
as 186,943 units were sent abroad 
in 1946 as against 120,777 in 1941. 
Domestic sales, however, were 
greater than in 1941 by 5,724 units. 

According to Motor Truck 
Facts, the farm and construc- 
tion fields seem to offer the Jarg- 
est market for new truck sales 
for the coming several years as 
they show a larger percentage 
of trucks made prior to 1932 
than any of the top seven major 
use classifications. 

Not only are 23.8 percent of all 
trucks now in use on farms of 
1931 vintage or older but the farm 
market bought fewer trucks in 
1941 (8.9 percent) than in the 
1942-45 period (2.5 percent). The 
construction industry, which has 
15.2 percent of its trucks in the 
1931 age group or older, was sec- 
ond low in 1941 purchases (12.2 
percent) and about average in 
their purchases from 1942-46 (4.7 
percent). 

Today one out of every three 
trucks on the road—or approxi- 
mately 1,689,022 trucks—are 10 
years old or older and the age of 
trucks in use has increased ap- 
proximately 55 percent during the 
war years between 1941 and 1946. 

For-hire city trucking shows the 
highest accident rate per 100,000 
miles of use, with 14.30 percent as 
against the private city trucking 
rate of 1.66 percent and the low- 
est of all classifications in acci- 
dent rate, that of private inter- 
city trucking, which only had an 
accident rate of .56 percent. 

The report also shows that there 
has been an increase of 42 percent 
over 1940 in the number of trucks 
owned on farms, and that farm- 

(Continued on Page 38, Col. 1) 











































































in order from coast to coast to 
strengthen our relations with the 
public in order to meet and over- 
come any attempt to restrict or 
suppress our industry.” 

J. O. Goodman, general mana- 
ger of Ontario ATA, also revealed 
at this meeting that recommen- 
dations have been made by the 
Ontario ATA to Premier Drew of 
Ontario to raise the age of PCV 
operators from 18 to 21 years, with 
the exception of those already em- 
ployed. This is based on a desire 
to increase the number of PCV 
inspectors in Ontario, and to sta- 
tion permanently provincial po- 
lice officers at all divisional points 
where they can be quickly located 
by PCV operators, Goodman. said. 

H. E. Adams, president of the 
Ontario ATA, was chairman of the 
meeting. 
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DODGE 
DEALER 


Place order NOW 
fo insure earliest 


possible delivery 


DODGE ‘“Wreckers’’ on either Standard or POWER-WAGON Chassis 


offer Maximum Dependability at Low Cost! 


Progressive service stations—servicing many popular 
makes of vehicles—have discovered that DODGE 
can supply exactly the type of “‘wrecker’”’ they need. 
Like all Dodge trucks, Dodge “wreckers’’ are engi- 
neered and built to fit most towing and servicing 
requirements. There’s the powerful and versatile 
4-wheel drive Power-Wagon chassis with pulling 
and tractive ability unmatched by any other truck of 
comparable size. It is able to move right into and out 
of ditches, fields, mud, snow— wherever “‘wrecks”’ are. 
For general “‘wrecking”’ service— Dodge ‘‘Job-Rated”’ 
chassis are available with a wide variety of winches, 
lifting, towing, cradle, and other equipment. You'll 
find the price of these “wreckers” unusually low! 





Two Excellent ‘‘Wreckers” Installed on Standard Dodge ‘‘Job-Rated” Chassis 
ABOVE: Streamlined body on Dodge 1}-ton truck, with 


wer winch and crane. BELOW: Dodge “wrecker” used in 
troit-Windsor tunnel, for towing cars in either direction. 















The Famous 


DODGE POWER-WAGON 


. . . with 4-wheel drive (disengage- 
ment for rear wheel ee Sy ae 
speed transmission . . . 2-speed trans- 
fer case . . . heavy-duty, double- 
acting shock absorbers .. . full-float- 
ing axles .. . high traction tread tires. 
Extra equipment includes power 
take-off, power winch, pulley drive, 
tail shaft, draw bar, front tow hooks, 
and pintle hook. 





Special Features Available to Fit Your 
"Wrecker’’ Exactly to Your Needs! 


Dodge ‘‘wreckers’’ are available 
with winches having safe working 
load capacities up to 25,000 Ibs. 
All winches have alloy-steel heat- 
treated drum shafts, ground and 
polished . . . phosphor bronze 
machine-cut worm gear... hardened 
and ground steel worm shafts 
mounted on heavy-duty ball bearings. 
Positive-type clutch of manganese 
steel, with clutch throwout lever 
conveniently located at end of winch. 
Winches are conservatively rated, 
having a dependable margin of safety. 


Cranes are scientifically designed 
to incorporate the strength and 





rigidity required for maximum loads. 
Booms are equipped with heavy 
anchor chains which permit quick 
adjustment to desired height. Booms 
can be raised or lowered by power. 
Rear ‘controls can be custom-built 
on each complete wrecker installa- 
tion at rear of body—permitting 
one-man operation of ‘“‘wrecker.”’ 
There is available a complete line 
of wrecker equipment —tow chains, 
wire rope, snatch blocks, sheaves, 
cable guards, ground anchor, hooks, 
wire rope thimbles, wire rope clips, 
tow cradles, tool boxes, tow bars, 
auxiliary wheel discs, etc. 


Other service cars of interest to dealerships include DODGE “Job-Rated” Pick-ups with 6)4’, 7}4’ 
and 9’ bodies on %, %, 1 and 1)4-ton chassis. All bodies are 484" wide, sides 17” high to top of flare. 


DODGE Joo-Revec TRUC 


FIT THE JOB...LAST LONGER 
Only DODGE builds 2%6-Rated’ trucks! 
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White to Handle 
Parish ‘B’ 
Body Sections 


CLEVELAND. — Over the past 
several years, truck users have 
voiced a definite need for stand- 
ardized all-steel bodies of a flex- 
ible design which could be ob- 
tained in all parts of the country 
with a minimum of delay. The need 
encompasses a complete program 
of materials and fabrication meth- 
ods, permitting fast and efficient 
construction by local body builders 
with a minimum of space, tools 
and equipment. 

White Motor Co. reports it has 
obtained the distribution of Par- 


ish Type B prefabricated commer- | controtied by a finger-tip lever mounted on the dash 
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ONE OF THE NEWEST developments in small dump trucks, the pickup dump, has 
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tly been introduced by National Truck Equipment Co., Waukesha, Wis. E. 0. 


recen 
Dale is president of the 


company. It is of simple design. The hoist raises the body to 
the proper angle with a full 17-inch stroke, and is hydraulically actuated by a power 


pack which is operated off the fan belt. The power pack, or hydraulic pump, is cab- 


- The pickup is easily adapt- 


cial truck body sections in order | #ble to almost every make of pickup truck in the 4, %4 and 1-ton ratings, and nearly 


to meet the demand. This type of 
body was a development of the 
Parish Pressed Steel Co. based on 
experience in prefabricating heat- 
treated steel and field experience 


in many of th leading body shops through this experimental 


every body style, according to Dale. 


experimental body shop in the 
Parish plant in Philadelphia. 


This plant has been operating 


for approximately a year, and 
work 





with the Parish A-Line of body | has developed a body builder’s 


sections. 
With this in mind, the White 
Co. obtained exclusive distribu- 


tion rights to Parish Type B | 
body sections and established an 


manual giving all the production 
methods and techniques that have 
been developed. 

White, as distributor of the Par- 
ish B-Line sections, is now in a 


SWIFT CUSTOM (AND STANDARD) BODIES 
ARE BUILT ON THE ONLY MODERN MOVING 


ASSEMBLY LINE* IN THE 


COUNTRY. THAT 


MEANS WE CAN QUOTE LOWER; PROMISE 


AND KEEP FASTER DELIVERY 


DATES. IT MEANS 


MINIMUM NEW TRUCK OFF-THE-ROAD TIME 
LOSS—SOME STANDARD BODIES READY FOR 


IMMEDIATE DELIVERY. 


*Plant inspection invited; visitors always welcome. 


ice cream and frozen food body. Fleetowners—we will deliver 


two or more units via trailer anywhere 


in Middle West. 


Keg and case beer and beverage bodies—another of the body- 


type varieties built by Swift. 


5977) 5 mee 


LSTEEL BODY C 
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position to assist body builders in 
setting up to build B-Line bodies 
and to make deliveries of sections 
from strategically located inven- 
tories, it was stated. 

Inquiries from Virginia north 
and Pittsburgh east should be di- 
rected to White Motor Co., 20th 
and Erie Ave., Philadelphia, Pa. 


Read Jack Weed’s Backshop for some 
highlights in the service field. 


$ 
Van body type 
built in large °F 


small sizes. 
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SAGINAW, MICHIGAN- CABLE 
PORTATION . 
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TRUCK SECTION 
Sounded in Wisconsin... 





South’s Vehicle Chiefs 


OK Recipro 

LOUIS Ky. — Taking a 
step toward firther reduction of 
interstate trade barriers, a plan to 
take full advantage of all recip- 
rocity provisions now in existence 
among southern states was ap- 
proved at a regional meeting here 
of the American Assn. of Motor 
Vehicle Administrators. 

Trade barriers between’ the 
states “must be removed,” it was 
declared by Ben J. Brumleve, di- 


rector of the Kentucky division of 
motor transportation. 


10,000-pound truck to operate 
over its highways. West Virginia 
charged the same truck around 
$340. Such differences, he pointed 
out, place “undue burdens” on 
shippers. 
Due to widely varied laws, and 
few people who understand them, 
many trucks are stopped needless- 
ly at state borders, Brumleve said. 
“It’s the public who suffers, he 


TY 
ADDRESS 


BORN TE 


city Plan 


added, especially when perishable 
freight spoils while waiting for 
clearance. 

Brumleve also declared that 
every state should assemble its 
highway police and motor vehicle 
taxation and licensing into a single 
department of motor vehicles. He 
said the efforts to reform the mass 
of laws and agencies dealing with 
motor vehicles “are bound to meet 
with failure” unless vested in one 
official “with cabinet status.” 


Brumleve pointed out that in 
Kentucky automobiles are licensed 
and taxed by the state department 
of revenue, policed on the highways 
by a branch of the state highway 
department, and that for-hire ve- 
hicles are supervised by still a 
third agency, part of the highway 
department. 


Motor Vehicle Com- 


government.” 

Joyner and Brumleve both lauded 
the work of the President’s high- 
way safety conference, whose rec- 
ommendations included a_ single 
motor vehicle department for each 
state. “3 

Ben L. Marcus, Wisconsin’s com- 
missioner of motor vehicles, told 
a regional meeting of the AAMVA 
in Milwaukee that the treatment 
accorded to trucks in interstate 
commerce should be the same as 
given to passenger cars being 
driven from one state to another. 
He urged interstate reciprocity, so 
that trucks could cross state lines 
without being required to pay fees 
at borders. 

The state of Illinois, an Illinois 
official said, had such an arrange- 
ment with all states which return 
such favors to Illinois trucks. It 
was pointed out by Marcus that 
the expiration of the Wisconsin 
temporary reciprocity law might 
result in what he called “border 
warfare.” 

Homer G. Bell, head of the en- 
forcement division of Wisconsin’s 
motor vehicle department, dis- 
cussed Wisconsin’s staggered 
method of licensing cars at the 


meeting. 

Bell stated that “a number of 
states have expressed interest in 
our system and have asked for 
additional information as to its ef- 


fectiveness and how it is admin- ; 


istered.” 





Ga. Set to Start 
$10,000,000 Plan 
For New Roads 


ALBANY, Ga.—John Beasley, 
state highway board director, has 
revealed that Georgia would expend 
nearly $10,000,000, including state 
and federal funds, for new roads 
during the next few months. 

Some contracts have already been 
awarded, and Beasley announced 
that $2,000,000 in contracts would 
be let in May and June. He stated, 
however, that the awarding of con- 
tracts did not necessarily mean that 
work would start immediately. He 
said most of the actual construction 
would get underway this summer. 

The highway director said that 
Gov. M. E. Thompson’s economy 
drive would result in discharge of 
some 200 highway employes, ‘but said 
that 50 replacements would be hired. 

Beasley explained that he is trying 
to improve the efficiency and quality 
of work through consolidation and 
hiring better men. 


Wyo. Grants Oil Truckers 


14 Percent Rate Increase 

CHEYENNE, Wyo. — Wyoming’s 
public service commission has is- 
sued an order granting most oil 
truckers in the state a temporary 
14 percent rate increase for haul- 
ing in intrastate commerce. 

The boost is in addition to a 6 
percent truck rate increase granted 
in 1942 and is intended to bring 
truck rates in line with railroads, 
which won a 14 percent 
lier this year. 
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TRUCK SECTION 





Slide-Rule Trucking 


Efficient Operations a Matter of Scientific Planning, 
Bauman Tells Cleveland SAE 


CLEVELAND.—Science has tak- 
en the guesswork out of truck 
operations, according to J. N. Bau- 
man, vice-president in charge of 
sales of White Motor Co., who 
recently addressed the Cleveland 
section of the Society of Automo- 
tive Engineers on the subject of 
motor vehicle efficiency applica- 
tion. 

Bauman discussed the hit-and- 
miss systems of truck application 
used many years ago and com- 
pared results with today’s modern 
slide-rule measure of truck opera- 
tion efficiency. Trucks have been 
purchased in the past, he pointed 
out, on the basis of generalities 
such as to size and capacity only 
and without consideration as to 
the diversified conditions -under 
which the vehicle must be oper- 
ated. 

Varying road grades, chang- 
ing climatic conditions, extremes 
of city and open highway driv- 
ing, variations of load, differ- 
ences in highway and ‘ off-the- 
highway terrain, state regula- 
tions, and many other factors 
were listed by Bauman as con- 
tributing to the difficulty of ar- 
riving at maximum operating 
efficiency. 

Bauman paid tribute to the de- 


Trade Show Set 
Next January 


In Refrigeration 


PITTSBURGH. — Special times 
will be set aside for wholesalers, 
contractors and service engineers 
in the refrigeration industry dur- 
ing the fifth all-industry refrigera- 
tion and air conditioning exposition 
in Cleveland next Jan. 26-29, it has 
been announced by the Refrigera- 
tion Equipment Manufacturers 
Assn. 

While the show will be opened 
officially at 2 p.m., Jan. 26, the 
hours from 10 a.m. to 2 p.m, that 
day will be reserved for a preview 
for wholesalers. 

The second day of the exposition | 
will be devoted to exclusive show- | 
ings for contractors and service | 
engineers. 

The exposition, REMA reports, 
will be a closed trade event and 
will not be open to the public at 
any time. 

REMA headquarters in Pitts- 
burgh announced that the number 
of exhibitors is continuing to 
mount. As of May 10, a total of | 
89 companies had taken space, 
with a total of 139 booths. 


Mack Buys Plant 
For $765,000 


WASHINGTON.—The former 
Arcadia Knitting Mills, Allentown, 
Pa., used during the war by Mack 
Mfg. Co. for the development of 
new model trucks, has been sold 
to the Mack company for $765,000. | 

War Assets Administration said | 
the plant was constructed at a/| 
cost of $936,336. Present reproduc- | 
tion cost less depreciation was ap- 
praised at $903,768. Mack occupied 
the plant in the summer of 1943 
to expedite truck production. 


Walster Gets CPA Nod 


To Build Body Plant 

BINGHAMTON, N. Y.—Arthur 
L. Walster, who operates a truck 
body repair shop at 12 State St., 
has been given permission by CPA 
to build a $100,000 factory at Wil- 
low Point. The plant will have 24,- 
000 square feet of floor space and 
will be one story high. 

Walster plans to manufacture 
truck bodies and trailers in the 
new plant. At least 10 truck bodies 
a day will be turned out, Walster 
said, and about, 200 men will be 
employed. 


Speedway Tucker Sales 
Speedway Tucker Sales Co. has 
been formed at Elgin, Ill., with 4 
capital stock of 1,000 shares of 
common stock. Incorporators are 








signers and builders of motor 
trucks who have made an out- 
standing record in providing ve- 
hicles of high quality and great 
versatility. But, he added, further 
scientific research and experimen- 
tation is needed to meet the con- 
tinuing problems of fleet operators. 

With this matter in mind, Bau- 
man pointed out, White Motor Co. 
started work sometime ago on a 
nationwide survey of trucks in all 
kinds of operation to determine 
the exacting requirements of va- 
rious applications. 

Through research and basic 
knowledge, formulas have been 
worked out whereby trucks can 
be selected as to the exact needs. 
The entire program, under the 
title of “Continuing Control Sys- 
tem of Truck Management,” is of- 
fered by White to the motor trans- 
portation field. 

Bauman declared that the ulti- 
mate result of truck selection 
through scientific rating factors 
lies in assured efficiency, as op- 
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posed to only partial realization 
of vehicle potentialities under a 
hit-and-miss system. 


ing of lower cost per mile, long- 
er truck life, improved perform- 
ance, lowered maintenance costs, 
and greater dependability. 


When correct vehicle selection 


is backed up by a scientifically 
computed service and maintenance 
program and tailored to the needs, 
plus fully trained drivers who 
know how to handle the equip- 
ment, the ideal overall state of 
efficiency results, Bauman said. 
Forms and instructions for ap- 
plying White Motor Co.’s “Continu- 
ing Control System of Truck Man- 
agement,” which formed the back- 


ground for Bauman’s 





talk, 
available to anyone connected with 
the motor transportation business. 
Inquiries should t be addressed to 
White Motor Co., Cleveland 1, O. 


General Plugs 


Service Truck 


NEW YORK—J. J. Mucken- 
houpt, truck tire sales manager 
for the New York district of Gen- 
eral Tire & Rubber Co., is making 
a personal tour of the district in 
a specially-equipped truck to pro- 
mote a new service plan among 
distributors. 

Tire distributors with this type 
of truck will be able to save hours 
of delay for truck operators and 
reduce work for their staff be- 
cause the service truck carries 
modern equipment that permits 
tire service, even on the largest 
sizes, anywhere the customer's 
truck is stopped, General stated. 


W. F. Landes Auto Co. 
William F. Landes Auto Co., Inc., 
Waynesboro, Va., with maximum 
capital of $50,000, has been formed 
to conduct a general automobile 
and garage business. William F. 
Landes is president. 








AHYPOIO 


FOR HY PERFORMANCE | 


Hypoid gear and pinion used in Timken 
single-reduction final drive. 


Hy-Performance Hypoid Gearing is here! . . . in 
new Timken “3 for 1” Axles! 

Not in just one or two axles, but in a complete 
new line!—in a complete range of capacities!—and 
in all three types of final drives: Single-reduction, 
double-reduction, and two-speed double-reduction. 

Here’s how hypoid is basically different—basi- 


cally better: 


The offset location of the hypoid pinion, com- 
bined with the greater spiral angle of the pinion 
teeth, results in a pinion and shaft that are larger 
in diameter and therefore stronger. The greater 













*INTERCHANGEABLE IN SAME AXLE HOUSING USING THE SAME AXLE SHAFTS 


pinions, 






The greater spiral angle of the hypoid 
pinion teeth permits more teeth in con- 
tact at any time than with spiral bevel 
thus reducing tooth loading. 


spiral angle of the hypoid pinion teeth. permits 
more teeth in contact, thus reducing tooth loading. 

The larger diameter of the hypoid pinion makes 
practical higher numerical gear ratios, which are 
difficult or impractical to obtain with spiral bevel 
pinions because their diameter becomes too small. 

Now, every truck from medium to heavy-duty 
capacity can have the proved economy, durability 
and dependability of Timken Hypoid “Hy-Per- 


formance” gearing. 


Look under the new trucks you buy! Specify 


Timken “3 for 1” Axles. 


TIMKEN 
y 5// AXLES 


THE TIMKEN-DETROIT AXLE COMPANY 


DETROIT 32, MICHIGAN 
WISCONSIN AXLE DIVISION, OSHKOSH, WISCONSIN 
KEN AXLE BRAKE DIVISION, DETROIT, MICHIGAN 
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New N. Y. Broach: 
Opened by White; 


Bain Manager 


NEW YORK.—Opening of a new 
metropolitan area branch is an- 
nounced by P. E. (Jerry) Tobin, 
regional 'manager of White Motor 
Co. J. E. Bain, former manager of 
the Brooklyn branch, has been 
named manager of the New York 
City branch, which is located at 
650 Bleventh Ave., between 47th 
and 48th Sts. 

W. K. Bennett, former Brooklyn 
branch service manager, will be 
service manager of the New York 
City branch. John Andes is being 
transferred from the Long Island 
City branch to become parts su- 
perintendent. 

A new national accounts division 
has been established in the New 
York metropolitan region and will 
likewise be located at the New 
York branch. G. Taylor Myers, for- 
merly New York City sales man- 
ager, will be in charge. He will be 
assisted by Harry Burkhard, Rob- 
ert E. Pittfield, Robert E. Wilke 
and John J. Reidy. 





TWO HEAVY-DUTY TWIN POST lifts and modern tubrication equipment make it 
easy to lubricate two trucks at the same time in the exclusive truck facilities opened 
by Capitol Motors (Dodge), Indianapolis. 





A CONTINUOUS SCHOOL is conducted by Capitol Motors in Indianapolis to instruct 
pictured 


Read Jack Weed’s Backshop for some | its truek mechanics in improved service methods. A regional service manager is 


highlights in the service field. 


. Just came rollin’ 

of mine hugged the road like she was geared to it. 

" of that feeling like she was going to jump through the cab 

at you, when you put on the brakes, either. It’s those big 

torque arms and ‘quadri-point’ spring suspension that 
do it. Sure makes Supercargo handle easy.’’ 


That’s right, sir—and only in Supercargo will you find such 
performance, because only in Supercargo do you get: 


1. ADVANCED DESIGN... 


maintenance cost. 


2. ENGINEERED CONSTRUCTION .. . minimum dead-weight 


. maximum payload... 


3. PRODUCTION-LINE ECONOMY . . . more value for your 


dollar. 


Yes, when you sell Supercargo, you sel/ ALL 3. Some excellent 
territories still open. Write now for distributorship and dealership 


details. 


conducting a refresher course. 


over those hills and this Supercargo 
None 


better performance and low 


ability to ‘‘take it.’’ 
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Opening of Exclusive Service Center Marks 


49th Anniversary 


INDIANAPOLIS. — Capitol Mo- 
tors (Dodge-Plymouth), has ob- 
served its 49th anniversary by 
opening one of the largest and 
most modern exclusive truck serv- 
ice centers in the Midwest at 1404 
W. Washington St. 


Specializing in the sale and serv- 
ice of Dodge Job-Rated trucks, no 
expense has been spared in equip- 
ping facilities with modern, heavy- 
duty tools to assist the staff of 
trained mechanics in their work, 
J. M. Bloch, president, said. 


The shop, 180 by 92 feet, has 
highly specialized equipment such 
as overhead cranes, portable hoists 
and hydraulic jacks for truck re- 
pairs and maintenance work. 


A continuous school is con- 
ducted for the nine truck me- 
chanics to instruct them on im- 
proved service methods and fea- 
tures of the Dodge truck line. 

Paul Mason, general manager of 
the dealership, announced that Eu- 
gene Oswald, who has served 13 
years with Capitol Motors, has 








Unique Torque Arm and Spring Suspension. 
Makes the trailer pull easier and steadier, gives maxi- 


mum assurance against load shifts. The large spring- 
steel torque arms carry all the pull and braking force, 


minimizing side sway and vibration. The quadri-point 
springs (free at all 4 points—no shackles) are entirely 
independent of axle torque and always equally loaded 


at front and rear suspension points. 


(re 11119 Te 





AMERICAN BANTAM CAR COMPANY, BUTLER, PA. 


of Capitol Motors 


been named service manager of the 
new truck facilities. E. G. Bego 
is sales manager. 

The facilities were specially de- 
signed for large trucks. Two 14- 
foot doors enable trucks to enter 
and leave with ease. A receiving 
lot 25 by 180 feet adjoins the shop. 

Two heavy-duty lifts handle the 
smallest or largest truck for a 
complete lubrication job. Ceilings 
above the hoists are 18 feet high. 
Lubricating equipment provides 
outlets so that two trucks can be 
serviced at the same time. 


On the second floor, Capital 
has built a rest and recreation 
room for customers. 


A complete tool and parts room 
is a separate division on the main 
floor. The parts room carries every 
part needed to maintain Dodge 
trucks. Also provided is a spray 
and paint room, equipped with a 
balanced lighting system for fast 
drying, where trucks can be com- 
pletely renovated in a short time. 

Capitol Motors officials plan an 
open house celebration as soon as 
all work is completed on the build- 
ing and some additional equipment 
and furnishings are received. 


Livingston Begins 
Duties as Chief 
Of Ford Bus Unit 


DEARBORN.—W. B. Livingston, 
a veteran in the bus manufactur- 
ing and sales field, has joined Ford 
to head its bus 
operations, ac- 
cording to J. R. 
Davis, vice-presi- 
dent in charge of 
sales and adver- 
tising. He pre- 
viously had been 
executive assis- 
tant to the gen- 
eral manager of 
the GMC Truck 
& Coach division 
of General Mo- 
tors. 

Livingston will make his head- 
quarters at the company’s central 
office here, and will begin his new 
duties immediately. 


A native of Moline, Ill, his early 
experience was gained through as- 
sociation with Otis Elevator, Mo- 
line Heating Co., Root and Ven- 
dervoort Engineering Co., and the 
U. S. Army Ordnance Arsenal at 
Rock Island, Ill. 


In 1920 Livingston joined the 
purchasing department of Yellow 
Cab Mfg. Co. in Chicago, and was 
promoted to director of purchas- 
ing for that company in 1925. In 
1926, Yellow Cab Mfg. Co. merged 
with Yellow Coach Co. and be- 
came Yellow Truck and Coach 
Mfg. Three years later the entire 
organization moved to Pontiac, 
Mich. 

Livingston continued as director 
of purchasing throughout these 
changes until 1933, when he was 
promoted to the position of assis- 
tant to the president. He was sub- 
sequently elected a vice-president 
and member of the board of direc- 





W. B. Livingston 


tors, and continued as such until - 


the company became the GMC 
Truck & Coach division of Gen- 
eral Motors. 


From that time until he resigned 
recently, Livingston served as 
executive assistant to the general 
manager of the division. 


2 SAE Guides 
Made Available 


NEW YORK.—The Society of 
Automotive Engineers has. an- 
nounced the availability of two 
SAE publications, the “1947 SAE 
Handbook” and the second edition 
of a treatise entitled “Evaluation 
of Effects of Torsional Vibration.” 

SAE’s handbook discusses war- 
developed material plus revised 
material from 36 prior editions. 
The torsional treatise describes 
methods of reducing torsional 
stresses, determining and estimat- 
ing their significance, and measur- 
ing torsional vibration in diesel 


engines. 
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TRUCK SECTION 


By George E. Toles 
Staff Correspondent 
BUFFALO.—Started -in a small 
garage in the early '20s when the 
truck transportation industry was 
still in its infancy, Truck Equip- 
ment Co., Inc., 1791 Fillmore Ave., 
has become one of the leading de- 
signers and producers in its field. 


Lucrative royalties are now paid 
the company by some of the na- 
tion’s top manufacturers of trucks 
and truck-trailers for the right to 
make products Truck Equipment 
has pioneered and patented. Many 
such vehicles also are equipped 
with products manufactured in the 
Buffalo plant. 

Truck Equipment had its begin- 
ning Jan. 1, 1922, in a garage in 
the rear of a residence at 1016 
Lafayette Ave. It was inspired by 
Elisworth R. Boeck, who has been 
president ever since. He and his 
brother, Edwin J., each put up 
$500 to form the concern. 

Today it is a prosperous enter- 
prise with an efficient plant of 
$5,000 square feet that employs 
100 workers. It has a business 
volume running twice as great 
as its record year of 1946. And, 
it is still growing. 

Employment will be lifted soon 
to between 135 and 140, Boeck said. 
Employes work nine hours a day, 
five days a week—a schedule they 
themselves selected. 

Another addition will be made 
this spring to the plant, which 
already has been enlarged several 
times. In the last year,,the com- 
pany has spent about $100,000 for 
new machinery and expansion. 

Over the last 15 years, it has in- 
vested about $250,000 to develop 
the first torsion-rod spring suspen- 
sion, called “gravity-spring sus- 
pension,” now being widely used 
on trucks and trailers to replace 
leaf and coil springs. 

In two years, the company suf- 
fered “growing pains” and moved 
to new and larger quarters at its 
present location, where it now 
turns out Truxmore trailing (third) 
axles for motor trucks. These are 
sold through 37 distributors 
throughout the country. It also 
makes steel-dump-truck bodies and 
installs hoists on trucks. 

Since its inception, Boeck re- 
lated, Truck Equipment has pion- 
eered in several fields, chalking up 
many “firsts.” 

It introduced the first truck 
trailers used in Buffalo. It built 


Wisconsin Senate 
Delays Permanent 
Reciprocity Bill 


MADISON, Wis.—Wisconsin’s 
motor carrier industry has been 
stalemated in its campaign to ob- 
tain legislation providing for per- 
manent truck tax _ reciprocity 
agreements between Wisconsin and 
other states. 

Although a permanent reciproc- 
ity bill passed the state assembly 
by a comfortable margin, it is now 
being delayed in the Senate high- 
ways committee where Senator 
Miller, committee chairman, has 
announced that he intends to ask 
for an amendment to require reg- 
istration of all non-resident truck- 
ers using Wisconsin highways. 

Miller said he does not object 
to tax-free passage of trucks from 
other states through Wisconsin in 
exchange for the same privileges 
for Wisconsin carriers, but adds: 

“I believe, however, we should 
devise a means for determining 
what reciprocity means to Wiscon- 
sin, and a registration fee should 
accomplish that.” 

Miller said he would probably 
propose a $5 registry fee for non- 
resident truckers, so that the state 
would be able to compile authori- 
tative data on the amount of rev- 
enue that would be cancelled under 
permanent reciprocity. 

At present, Wisconsin has reci- 
procity agreements with most 
states under a temporary law en- 
acted during the war. 

A permanent reciprocity law is 
one of the principal legislative 
goals of the Wisconsin Motor Car- 
riers Assn. 


Ladder of Success 


Started in Early ’20s, Truck Equipment Co. Is Now 
One of Nation’s Leading Designers and Producers 








































falo in 1926, which is part of the 
company’s present plant, plus in- 
troducing the gravity spring sus- 

pension in 1934. 

Boeck becomes enthusiastic when 
he discusses the new gravity 
spring-suspension development, be- 
cause it’s the “money-maker” for 
the company. Royalties received 
from other companies licensed to 
make the spring-suspension system | regardiess of 
“far exceed the revenues received | bulletin, No. 


by the company from operations in 
IHC Announces 


the plant here,” Boeck pointed out. 
Branch Changes 


Eleven companies have been li- 
censed to make the system. Several, 

CHICAGO. — International Har- 
vester has announced the follow- 


including Twin Coach Co. and 
Fruehauf Trailer Co., use the sus- 

ing changes in branch manage- 
ment: 


pension as standard equipment. 
W. F. Schaeffer, formerly retail 









ts 


Many users describe it as one of 
the outstanding developments in 
the transportation industry. 


road obstructions, blowouw' 
7-30, is available tor more complete and detailed information. 
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Kan., has been appointed assistant 
manager at the Dallas motor truck 
branch. R. G. Walls, formerly re- 
tail motor truck manager at At- 
lanta, has been appointed assistant 
manager at the New Orleans mo- 
tor truck branch. G. B. Healey, 
formerly retail manager at Eau 
Claire, Wis., has been appointed 
assistant manager at the Daven- 
port (Ia.) motor truck branch. 


Truck Industry History 
Told in White Book 

CLEVELAND.—Progress of the 
White Motor Co. and of truck and 
bus transportation in general is 
described in a picturesque book- 
let just released by White. 

In order to show the strides 
-| made in the design and manufac- 
ture of trucks and buses from the 
very beginning of the automotive 
era, there is a brief flashback to 
the early days and a brief story 
of the Golden Jubilee celebration 
of the automotive industry held at 
Detroit last year. 

Copies of the booklet can be ob- 
tained by addressing White Motor 
Co. at Cleveland or any of the 
company’s branches, distributors, 
or dealers. 


» sand, gravel or crosswinds. A new 


motor truck manager at Shreve- 
port, La., has been appointed as- 
sistant manager at that branch. 
M. R. McClure, formerly sales pro- 
motion man at Fort Dodge, Ia., 
has been appointed assistant man- 
ager at that branch. 

H. T. Rosell, formerly retail mo- 
tor truck manager at Wichita, 









installation 
by dealers... 
factory-installed 
by Buick, Cadillac 
and Pontiac. 





Trico 


i 


Trico’s 
two little 


—and to help YOUR sales, Trico is tell- 
ing millions of motor car owners about it 
through consistent advertising in the Sat- 
urday Evening Post, Life, Collier's, Time, 
Country Gentleman and other publica- 
tions. 


Every car and truck, new or old, is a 
prospect for the Trico Windshield Washer, 
for no driver is safe behind dirt and grime- 
blinded glass—and the Trico Washer is the 
only device which, at the touch of a button, 
washes the windshield while you drive. 


Popularly priced, easy to sell, easy to 
install, the Trico Windshield Washer is 
one of 1947's fastest selling accessories. 


Thousands of dealers join Trico in telling 
owners “where to buy” with listings un- 
der the Trico trademark in the classified 
pages of phone books—and by display- 
ing Trico service signs. 


Windshield Washer 


Products Corporation, Buffalo 3, New York 
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Wilts Hold Biggest Dishies thal ach 


One-Third of All Trucks 


At Least 10 


Years Old 


(Continued from Page 32) 


ers own 31 percent of all trucks 
and continue as the largest single 
group of users. 

The number of trucks and 
buses in use in countries of the 
world outside the U. S. and Oan- 


duction and registrations are as 
follows: 

Truck registrations throughout 
the world during 1946 exceeded the 
truck registration totals of 1940. 
Comparison of figures show that 
totals for 1940 were 8,017,256 trucks 
and 269,089 buses, as compared to 
1946 registrations amounting to 
9,924,158 trucks and 328,233 buses. 

In breakdowns, European totals 
for 1946 were 2,750,501 units. Asia 
accounted for 195,596 and Africa 
had 155,943 units. U. S. totals were 
5,603,749 trucks and 134,130 buses 
while Canada accounted for 360,- 
550 trucks and 6,625 buses. 

Surplus military trucks sold in 
the U. S. last year and inclusive 
of March 1, 1947, amounted to 


Huge Convention 
Expected to Hear 
Rodgers in Wash. 


SEATTLE. — Indications from 
initial reservations are that the 
convention of the Washington Mo- 
tor Transport Assn. to be held 
here May 29-31, will break all rec- 
ords. An attendance exceeding 600 
is expected by Ray H. Culbertson, 
association manager. 

Ted V. Rodgers; ATA president, 
will be among the national speak- 
ers to attend, marking his “fare- 
well” as president. 

The first state roadeo contests 
will be staged at Boeing field as 
a sideshow of the convention. Win- 
ners will compete in the national 
finals at Los Angeles this fall. 



















269,678 units. Jeeps totaled 32,257 
units and military passenger cars 
were numbered at 29,084. 

During 1946, it is stated in the 
report, motor truck users paid a 
total of $750,000,000 in special 
taxes, or $92,000,000 more than in 
1945, the highest previous year. 

In terms of comparison, spe- 
| celal truck taxes alone during 
1942-1945 were equivalent to all 
state highway construction plus 
half of state maintenance dur- 
ing war years of 1942-1945. Spe- 
cial taxes on buses alone amount- 
ed to $1,044 per bus during 1946, 
a total of $81,649,000. 

Truck transportation during 
1946 employed 5,465,000 persons, or 
one out of every eleven persons 
gainfully employed in the U. S. 
Production of motor trucks, parts, 
accessories, trailers, and rubber 
tires employed 310,000 of that num- 
ber and sales and servicing em- 
ployed an additional 140,000. 

Gasoline and lubricants resulted 
in employment for 160,000, raw 
materials took 105,000 and truck 
drivers and those employed in 
trucking concerns were numbered 
at 4,750,000, according to the re- 
port estimates. 

Bus production during last year 
set new records when a total of 
23,660 vehicles were produced as 
compared with the next best total 
yearly output during 1939 of 18,655 
units, according to AMA figures. 

California leads all other states 
by a comfortable margin in the 
combined, totals of employment of 
truck and bus drivers. The Coast 
state employs 406,956 persons as 
drivers as compared with its clos- 
est rival, New York, which has 
331,393 drivers. Other breakdowns 
include: Texas, 321,833; Pennsyl- 
vania, 314,691; Illinois, 221,100; Ne- 
vada, 9,248, and Vermont, 4,434. 

Because of its rapid turn- 
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See where you’re going... 
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Eating carrots, doctors say, is one way 















Arrow for greater Safety After Dark. 


































Calit., 
Kloepper, director of sales 
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r, and J. 4. 


partment. 
In the agricultural field, 


corn, cotton, milk, fluorspar, 
tatoes, sorghum, soy beans, 
matoes and strawberries. 

Apples, peaches and coal 


moved by motor vehicle. 


Lidden-White Opens 
New Nashville Home 


. Lee, assistant director of truck and fleet sales; W. E. 
Ce 6 Se Se ee ee ee 


Helard 
O’Nelll of the central office truck and fleet sales department. 





ing on shuttles of 100 miles or 
less. 
When the operating distance is 


times the haulage of the railroad 
ear, according to figures supplied 
by the ODT liquid transport de- 


it is 
pointed out in the report, the truck 
is becoming increasingly more in 
demand as the solution to prob- 
lems of marketing and distribu- 
tion of produce. In Kentucky alone, 
100 percent of many Kentucky pro- 
ducts are transported to market 
by truck, including such items as 
po- 
to- 


are 
also listed variously as being trans- 
ported entirely by truck from 
source to distribution points. Nine- 
ty-nine percent of all Kentucky to- 
bacco is transported by truck and 
90 percent of livestock received at 
smaller Kentucky markets is also 





. E. Sweeney, assistant district manager at Pittsburgh, rep- 
; Thomas W. om 


Beattie, Philadelphia, southeastern 


sales manager; Harold G. Heller, Chicago, midwestern region; W. C. 
western region; D. 


©. Gabriel, Detroit, central region; 
ing; J. D. Ball, director of truck and fleet 
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(Continued from Page 32) 


garding truck needs for the next 
several years as indicated by the 
market. 

The sessions were conducted 
by Ball, assisted by David W. 
Lee, assistant director of truck 
and fleet sales; V. C. Kloepper, 
director of the sales engineer- 
ing department; S. M. Copland, 
manager of the fleet sales sec- 
tion, and W. E. Kimbrough, man- 
ager of the truck sales section. 
Regional truck managers at- 

tending were T. W. Beattie, south- 
eastern region; D. C. Gabriel, cen- 
tral region; H. G. Heller, midwest- 
ern region; V. W. Helard, south- 
western region; W. C. Anderson, 
western region, and D. E. Sweeney, 
assistant district manager repre- 
senting the northeastern region. 


CabinCars Roll 
At 30 a Day; 
New Sales Setup 


BUFFALO.—Quantity production 
on its 1947 model of the CabinCar, 


NASHVILLE.—The Liddon- 
White Truck Co. Inc. has for-|™¢Y station wagon style trailer 
mally opened its ‘modern building said to offer facilities for inside 


here at 500 Lafayette St. 


The 
White truck dealership is headed 
by Bill Liddon and “Doc” Davis. 
Liddon is a former president of 
the Tennessee Automotive Assn. 






living without the bulk and weight 
normally associated with trailers 
offering the same accommodations, 
was announced here last week by 
Fleet Mfg., Inc. 


Dealers throughout the United 








to acquire better night- 


vision. An easier and better way, of course, is to let Arrow candle- 
power do the work. Arrow sealed-beam headlights and fog lights 


are among the finest and most efficient ever developed. They 


throw a wide, intense beam that illuminates every twist and turn 
of a road, Fair weather or foul, they give a driver the utmost in 
safety and driving comfort. Like all other dependable Arrow 


products— Arrow tail lights, directional signals, reflectors, mir- 
rors, flares—they are well engineered, ruggedly built, designed 
to stand up under years of hard use. If you like to see where 


you're going and want to go on the profit side of the road, sell 


ARROW SAFETY-DEVICE CO., MOUNT HOLLY, N. J. 


States and Canada now have Cab- 
inCars available for display and 
the factory’s manufacturing facil- 
ities have been expanded to a point 
where immediate deliveries can be 
promised, it was stated. Current 
production is at the rate of 30 
CabinCars per day and this will 
be increased as materials become 
steady in supply. 

With the introduction of the new 
CabinCar, the manufacturers an- 
nounced the inauguration of a na- 
tional consumer advertising: cam- 
paign and a new dealer sales pol- 
icy. All American sales activities 
will be directed from Fleet Mfzg., 
Inc., 110 Pearl St. Canadian deal- 
ers will be directed from Fleet 
Mfg. and Aircraft, Ltd., Fort Erie, 
Ont. 


Standard list price of the Cabin- 
Car including built-in storage and 
kitchen cabinets, wall mirror, dou- | 
ble bed divan, curtains, interior 
and exterior lights, 6:00x16 tires, 
collapsible parking stanchion, ball 
type hitch, etc., is $899 fob Buffalo 
plus tax. 

Completely illustrated and de- 
tailed literature on the 1947 Cabin- 
Car is now available and can be 
secured by writing Fleet. Some de- 
sirable dealer franchises are still 
available, the company said. 


Halsey and Two Others 


Named to Pharis Board 

NEWARK.—Election of William 
F. (Bull) Halsey, retired admiral! 
of the fleet; Ben B. Gossett, Char- 
lotte industrialist, and E. D. Reese, | 
Newark banker, to the board of 
directors of Pharis Tire & Rubber 
Co. here was announced last week 
by Furber Marshall, president. 

Admiral Halsey recently retired 
after a colorful career in the Navy. 
In December he was elected to 
the board of directors of the Car- 
lisle Tire & Rubber Co., Pharis 
subsidiary. He also serves on the 
board of the International Tele- 
phone & Telegraph Co., and Aero- 
nautical Securities, Inc. 














To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 
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DALLAS FOLKS 
WANT THEIR 


HOME 
TOWN 





ano GET ir 


Local news is covered the 
some day it ieee te Tee Baten 
Times Herald, an evening newspaper. 
For news of their 


to Page 1, Secti 2, of The 
cogtemy wo ceee , Section 


The Dollas Times Herald hos 
est circulation of any nowegcasr in the 
rossorese twenty-county Dalles 4 ec 





MEN’S STORES 


have found thru the 
years that advertising 
dollars produce their 
greatest return in the 
Courier-Express. That's 
why 1946 Men's Store 
lineage reads— 


Cc. E. DALY 
C. E. SUNDAY 33,214 lines 
NEXT PAPER 290,290 lives 


575,456 lines 


REACH BUFFALO'S BUYING 
POWER thru the 


ffs 


Morning and Sunday Newspoper 
National Representatives : 


OSBORN, SCOLARO, MEEKER & CO, 



















































BRUNNER AUTO-TURNTABLE 


Broadway showmanship right in 
your own display room. No pits— 
no holes. Set it up in 30 minutes 
and run it 24 hoyrs o day — 
ANYWHERE. 


AMAZINGLY LOW IN PRICE 
Can be financed if desired 





























For full descriptive 
folder write 


BRUNNER SALES COMPANY 
A.3. 60 Oakland Ave. Manchester, Cons. 
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TRUCK SECTION 
Highways and Safety ... 


Sporadic Drives Flunk 
As Check on Accidents 


GPASMODEC safety drives, even 
\/ though well intentioned, have 
long been frowned upon by safety 
experts. Their contentions that the 
injury and death toll can best be 
reduced by sustained, relentless 
efforts was illustrated by the re- 
cent “No Accident—No Violation” 
day in Detroit. 

What happened? The exact op- 


been reported for the same pe- 
riod a year ago. 

On the same date in 1946 there 
had been no special publicity or 
educational campaign. 

An encouraging fact in_ this 
year’s drive was the issuance of 
857 violation tickets, 37 less than 
on the same date last year. An- 
other was the absence of fatalities 
or serious injuries. P 

Many of the traffic experts place 
one-day brake inspection drives in 
the same category with other spot 
attempts to lead the’ public to 
safety consciousness. Experience 
has taught that there is no royal 
road to highway safety. 

“Only through a balanced pro- 
gram supported by the public can 
we produce the desired result,” ac- 
cording to the Action Program for 
President Truman’s Highway Safe- 
ty Conference. “Any gap in our 
program for a united front against 
the accident enemy is a potential 
set-back. There must be a complete 
understanding of the problem, the 


need, the program, and the spe-| 


cific application of that program. 
* * 


means a ceaseless cam- 

paign to give our public offi- 
cials the essential laws, personnel, 
and budget to operate an adequate 
safety program, throwing the full 
force of public support behind the 
accomplishment of these objec- | 
tives.” 

The report to the president | 
speaks strongly against “arrest | 
quotas, sporadic campaigns, and | 
concentration on easy arrests of | 
non-hazardous violations.” 

Activities are too often spas- | 
modic, lacking the planned con- 
tinuity necessary to sustain them | 
over a long period. Safety can be 
hot today, forgotten completely 
tomorrow, the Committee on 
Public Information warned the 
conference sessions in Washing- 
ton last year. 

Similar recommendations were 
made by the Committee on En- 
forcement headed by an imposing 
list of safety, traffic, police and 


2 | 





other public officials. 


Better Safety Record Keyed 


To Uniform Code, NHUC Says 


I . AVERAGE CITIZEN of Cas- 

per, Wyo., probably feels a 
complete disinterest toward how 
the New York law reads on hand 
signals for drivers, according to 
National Highway Users Confer- 
ence. 


Mr. Average Citizen, out driving 
himself, probably continues to feel 
that way right up to the moment 
he sees a visiting New York or 
Pennsylvania driver hold his arm 
out straight—and then. make a 
right turn instead of a left turn, 





Milwaukee Asks Laws 
To Up Parking Space 


Milwaukee authorities are en- 
deavoring to obtain legislation 
which wili permit the city to 
purchase and maintain car 
parking lots in the downtown 
section. On certain streets park- 
ing is prohibited, but only on 
the main arteries. 

In one section of the down- 
town area, 42.5 percent of the 
total curb space is now not 
ae e for car parking, due 

ety zon fire drants, 
taxi stands ni a 


right smack into the side of Mr. 
Average Citizen’s car. 

Tens of millions of motorists go 
driving in other states each year 
for business or pleasure. Some of 
their misadventures when they en- 
counter the different traffic prac- 
tices and laws of other states are 
comic, some tragic. But even if 
they escape with a $5 traffic ticket 
for something they could do legally 
at home, they are likely to go back 
home sore. That’s bad, if it hap- 
pened in a tourist state (and what 
states aren’t tourist states?) 

There is always the possibility, 
too, that the driver may not get 
home at all. He may be dead, or 
in jail, because he, a Nevadan 
or an Ohioan, didn’t quite have 
the time to memorize the vol- 
uminous laws of a dozen states 
before he set out on his holiday 
or business trip. 

This state of affairs, almost in- 


credibly complex in all its rami- 
fications, led more than 20 years 
ago to an ambitious attempt to do 
something about it. The group that 
started this crusade was the Na- 
tional Conference on Street and 
Highway Safety. In March of 1926 
this group adopted what it called 
the “Uniform Vehicle Code” and 
recommended it to the states for 
enactment. 
* * * 


poess, 21 years later, safety 
authorities believe more strong- 
ly than ever in the necessity for 
standardizing the states’ highway 
laws to conform to the Uniform 
Code’s provisions. The National 
Highway Users Conference and its 
affiliated State Highway Users 
Conference are vigorously seeking 
its adoption, as are hundreds of 
other groups. 

No one can estimate the num- 
ber of lives and the number of 
dollars that could have been saved 
in those 21 years had uniform ac- 
tion come sooner, the conference 
says. 

What does this uniform code 
provide? First of, all, it’s divided 
into five parts, or “acts.” Act I 
provides for uniform motor vehicle 
administration by the states, and 
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covers such things as title certifi- 
cates and registrations. 


for 
sponsibilities and exceptions 
thereto. 


According to Arthur C. Butler, 
director of the National Highway 
Users Conference, some 30 states 
have adopted one or more acts of 
the Uniform Code, but even after 
21 years no state has adopted them 
all. 


«e * * 
Two Committees Selected 


By Illinois Highway Users 


Illinois Highway Users Confer- 
ence last week announced the per- 
sonnel of two committees to work 
on much needed projects, accord- 
ing to C. W. Coons, chairman of 
the conference. The committee on 
uniform laws will consider the 
Uniform Motor Vehicle Code and 
Uniform Traffic Ordinances. 

It is composed of John J. Nash, 
Chicago Motor Club; Seymour M. 
Lewis, Chicago Automotive Trade 
Assn.; Chester G. Moore, Central 
Freight Assn.; J. C. Gilruth, Tli- 
nois Automobile Club; G. T. Gal- 
breath, Standard Oil Co.; Fred 
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Lautzenhiser, International Har- 
vester Co., and F. E. Ertsman, Mli- 
nois Truck Owners Assn. : 


Members of the Committee on 
Highway Planning are: Edward L. 
Cleary, Chicago Automobile Trade 
Assn.; Louis A. Dumond, tee 
Assn. of Commerce; Dorsey , 
Illinois State Grange; Paul Ma- 
thias, Illinois Farm Bureau Fed- 
eration; Claude Wells, Petroleum 
Industries Committee; M. G. Van 
Buskirk, Illinois Dairy Products 
Assn.; Jos. Braun, Chicago Motor 
Club; J. C. Gilruth, Illinois Auto- 
mobile Club, and Walter McCar- 
ran, Illinois Motor Truck Operators 
Assn, 





Boyd and Tarrant Buy Out 


Fergus (Ford) in Tex. 


Sale of the Fergus Motor Co. 
(Ford), Temple, Tex. to Y. S. Tar- 
rant and Paul Boyd has been com- 
pleted and the name of the com- 
pany will be changed to Boyd-Tar- 
rant Motor Co. 

Boyd was formerly connected 
with the Tyler Motor Co., Tyler, 
Tex. Marvin Fergus, former owner, 
plans to reestablish Fergus Motor 
Co. (Ford), at Killeen, Tex. 


You get the best results in our Classified 
Section, inside back cover. 
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the best brake is AIR 


pay their own way in lowered maintenance 


All across America, on small trucks or on 
the giants of the highways, you can spot an 
ever-increasing number of Air Brake 
installations. There are sound reasons of 









economy for this 
overwhelming pref- 
erence. For it’s been 











proved time and 
time again that Air 
Brakes more than 

























costs, better scheduling, increased driver 
satisfaction, and safety. Any experienced 
truck operator will tell you it is so. And he’ll 
also tell you that the best Air Brakes are 
built by Bendix-Westinghouse. Next time 
your trucks need brake service or you are 
buying new equipment, see your Bendix- 
Westinghouse Distributor. You'll be follow- 
ing the lead of the experts when you do. 











BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE COMPANY « ELYRIA, OHIO 
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Automotive Finance .. . 


Larger Dividends Seen 
For Auto Companies 


By George Deery 
Staff Writer 
Aexen profits advances, in 
many cases to all-time peaks, 
are expected for companies in the 
auto industry for 1947. “This would 
doubtless be accompanied by larger 


saying that favorable factors pre- 
dominate. “On the favorable side 
of the ledger,” it states, “are the 
compromise wage agreements 
reached by General Motors and 
Chrysler calling for a 15-cent hour- 
ly increase, of which 11% cents 


dividend disbursements,” according 
to Standard & Poor’s Corp., in its 
current analysis of prospects for 
the car and truck peneeenneraaee, 


covery. 

“Most favorably regarded are 
General Motors and Chrysler, the 
industry leaders; Fruehauf Trailer, 
a specialty situation with excellent 


would represent a rise in basic 
wage rates, with the remainder ac- 
cruing through vacation pay. 
“Furthermore, p ive im- 
provement in the materials situa- 
tion is expected; even in the case 
of sheet steel, supplies should in- 
crease sufficiently in the latter part 
of the year to permit production 
to reach a new high rate. 
“Moreover, a 


equipment industries is construc- 
tive. 
“Thus, minimum combined pro- 
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industry; these moves restored 

Auto Stocks more closely gocres competitive 

May 19 May 12 relationships. fact, upward ad- 

Chrysler ........ 94% 100 justments have been instituted 

Crosley ......... 9 11 by some independents in recent 
General Motors... 53% 56% | months. 

Hudson ......... 18% 14% “On balance, favorable factors 

Kaiser-Frazer 5% 5% |are believed to predominate in the 

DOE and bees ves 14% 15% /| 1947 outlook. A sharp year-to-year 

Packard ........ 5% 5% |increase in production is virtually 

Studebaker ..... 17% 18% |assured, and, with prices much 

WORD Aes peetiiss 1% 8% |higher, sales well above any pre- 





war experience are in prospect. 
“Moreover, the industry demon- 
strated its ability to realize sub- 
stantial earnings on _ sustained 
large-scale operations in the final 
quarter of 1946, and growing effi- 


bined United States and Canadian 
production might reach or even 
exceed the record of 5,621,715 units 
set in 1929. 


* * * 
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been added should improve oper- 
ating efficiency materially. 
During the first six months of 
the current fiscal year, which 
started last Nov. 1, Continental 
Motors and wholly-owned subsid- 
iaries shipped 115,612 engines com- 
pared with 61,288 in the corres- 
ponding period a year ago, Reese 
stated. All directors were re-elect- 
ed for the coming year. 
* * * 
High Gear 


New Output Level Aim 
Of Packard 
Packard has continued its ex- 


‘Spaee prospects continue 
favorable, despite progress 
already made in filling deferred 
truck requirements and the fact 
that present high prices have 
doubtless cut into the potential 
market for new passenger cars. 
“Urgent demand, backed by large 
buying power, should be able to 
absorb the entire output for the 
current year. Moreover, given un- 
interrupted production at a high 
rate, reductions in unit costs 
should permit later cuts in prices. 
“It should be noted here,” the 














ciency should offset higher wage 
and material costs.” 
* * * 


Continental Profits in March, 


Reese Tells Stockholders 


Cc. J. Reese, president of Con- 
tinental, told stockholders at their 
annual meeting last week that the 
company earned a profit in March, 
and that the outlook for both pro- 
duction and earnings appears bet- 
ter for the balance of the current 
fiscal year. 


tensive engineering and product- 
development programs for the fu- 
ture, although production has been 
restricted by critical shortages of 
material, according to George T. 
Christopher, president. 


“Development work has been 
carried forward on a new series 


duction of some 5,000,000 passenger 
cars and trucks for 1947 is antici- 
pated, despite possible shutdowns 
for model changes. Indeed, com- 


growth potentialities; and Hudson, 
Mack and Studebaker among the 
independents. 

The analysis goes on record as 


How to end end-movwement 
in your automatic transmission 





F you want to put an end to end movement in your new 
automatic transmission, you've got to be sure the gears 
and shafts will always be held in rigid alignment. That's 
a job that Timken tapered roller bearings have been doing 
for years in many heavy duty applications such as the 
truck transmission sketched above. 


Timken bearings on your automatic transmission coun- 
tershaft will insure better 
gear contact, less wear and 
longer life. Deflections and 
end movement will be elim- 
inated. And because their 
tapered design takes both 
radial and thrust loads, 
there’s no need for separate 
thrust bearings. Designs 
can be simplified. 


LOOK AT DIFFERENTIAL 
MOUNTINGS FOR EXAMPLE 
..+ Here’s another applica- 
tion where Timken tapered 
roller bearings have proved 
their ability to take the toughest loads in any combina- 
tion. In differentials, pinions, wheels, steering parts — 
wherever wheels and shafts turn—Timken bearings mean 
longer life, less wear and smoother performance. 





NOT JUST A BALL CD NOT JUST A.ROLLER C— THE TIMMEN TAPERED ROLLER (> BEARING TAKES RADIAL AND THRUST —-€@)— LOADS OR ANY COMBINATION He 





. The Timken Roller Bearing Company, Canton 6, Ohio. 





The company’s plant moderniza- 
tion and expansion program 
been virtually completed, he said, 
and the new facilities that have 


Ford and Cl 
not necessarily indicate 
similar action throughout the 








That's because Timken bearings are made of Timken 
fine alloy steel. And because the Timken Company is the 
acknowledged leader in advanced design, precision man- 
ufacture and rigid quality control. 


We've been working hand in hand with the auto indus- 
try ever since the horse and buggy days. Our engineering 
facilities are yours for the asking. If you’re designing an 
automatic transmission—CALL IN TIMKEN*... NOW! 
In Detroit just pick up the phone and call MAdison 1380. 


NOTE TO P.A.'S: Because every step of the manufacture of Timken 
bearings is controlled within our company... because our vast man- 
ufacturing facilities are widely dispersed ... you will find the Tim- 
ken Company a supply source of outstanding reliability. 


TIMKEN 


MIRAGL- MARK RE. V. 5. PAT. OFF 


TAPERED 
ROLLER BEARINGS 





of cars, new marine engines and 


has|a new automatic transmission,” 


Christopher added. 


* * * 
They Say: 


Continental is engaged in a 
broad research and development 
program sponsored directly and 
indirectly by U. S. Air Forces. It 
deals with ram and pulse jet en- 
gines of extremely high power, gas 
turbines, compound engines com- 
bining gas turbine and piston en- 
gine principles, and lightweight 
helicopter engines in the 200-300 
horsepower range. 

White Motor has the largest 
backlog of orders in its peacetime 
history, according to Robert F. 
Black, president. Sales of $73,857,- 
526 in 1946 were about double the 
volume in 1940. 


“There have been 254 dividend 
increases so far in 1947, an un- 
precedented number for this 
time of the year,” according to 


was taken, total 32, including 


Monroe Auto Equipment Co. re- 
duced its bank loans from $900,000 
to $500,000 in the third quarter 
without a decrease in net working 
capital. 

Announcing the change in the 
firm’s name from Galvin Mfg. Co. 
to Motorola, Inc., Paul V. Galvin, 
president, said, “We feel that the 
word Motorola has been so closely 
associated with us—our products 
and our services—that there is a 
great advantage from an adver- 
tising and merchandising angle in 
making Motorola, Inc., our legal 
title.” 

* ao os 


100% Stock Dividend 


A 100 percent stock dividend by 
Muskegon Piston Ring Co. “will 
in a measure compensate stock- 
holders for that portion of earn- 
ings not paid in dividends in prior 
years but withheld and invested in 
facilities for expansion,” according 
to T. E. McFall, president. The 
payment necessitates an increase 
in the authorized common stock 
from 250,000 shares of common 
stock to 500,000 shares with the 
same par value, $2.50 a share. 

* © * 





Terms “Recession” 
Return to Normal 
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New Jeep Trucks 
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Panel Delivery, 34-Ton Models Provide 
Willys With Full Light Line 


TOLEDO.—The addition of a | provided with 1% inch shroud ring. 


1,050-pound panel delivery and a 


three-quarter-ton truck to the Wil- 
lys Jeep line rounds out the com- 
mercial car offering of the Willys 
dealers to.a complete line in the 
ton and under classification, all 
with the standard Jeep lines and 
distinctive front-end appearance. 
An outstanding feature of the 
panel delivery, Arthur J. Wieland, 
vice-president, states, is the ex- 
tremely good traffic maneuverabil- 
ity of the vehicle. Its short, 104- 
inch wheelbase and a turning ra- 
dius of 17% feet enable it to read- 
ily enter small parking places dur- 
jing the course of a day’s run. 
The all-steel body of the new 
panel delivery, rests on the same 
chassis as the Jeep station wa- 


rear suspension. Airplane 
hydraulic shock absorbers fur- 
ther cushion the ride. 

The Jeep %-ton truck, according 
to Delmar G. Roos, head of engi- 
neering, has a conventional reverse 
Elliot type Clark Equipment front 
axle of I-beam_ section. Front 
springs are semi-elliptic, 36% 
inches to eye, 1% inches wide with 
a rate of 225 pounds per inch. 

Overall width of front fenders 
in 66% inches. Front tread is 57 
inches, and ground clearance 8% 
inches. 

The rear axle is the semi-float- 
ing type, heavy duty Timken, with 
spiral bevel gears and underslung 
spring centers. The standard gear 
ratio is 5.38 to 1, with an optional 
ratio of 6.17 to 1. 

Springs, front and rear, have 
leaves shot blasted on the tension 
side to increase life. Shocks are 
Gabriel direct acting, hydraulic, 
two-way type attached to the side 
raib with connecting link to the 
spring pad. Rear tread is 63% 
inches while ground clearance is 
8% inches. 

The service brakes are Bendix, 
four-wheel hydraulic internal ex- 
panding, two shoe floating an- 
chor, self centering type. 

L-Head Type Engine 
The engine is the Jeep power 


plant, of the L head type and hav- | 


ing four cylinders. Its maximum 
horsepower 


| 
| 


| 


is 60 at 4,000 RPM | 


and maximum torque is 106 pounds | 


feet at 2,000 RPM. Compression 
ratio is 6.48 to 1. It has a 3% inch 
bore and a 4% inch stroke, with 
134.2 cubic inch displacement. 


Clutch is the dry, single plate | 
type. The driven plate is 8.5 inches | 


in diameter. Auto-Lite electrical 
system comprises a ventilated 6- 
volt, 35-amp. capacity shunt wound 
generator with three unit voltage 
and current regulation. Starting 
motor is pedal operated and has a 
manual engaging type over-run- 
ning clutch pinion. 

The fuel tank is of 15 gallon ca- 
pacity. Radiator core is of fin and 


tube type, two inches thick and 


GMC Erecting 
New Zone Office 
At Los eles 


LOS ANGELES. — Construction 
work has been started on a large, 
ultra-modern building at Leonis 
Blvd. and Downey Rd. which will 
house the Los Angeles zone whole- 


@ sale operations of GMC Truck & 
4 Coach division of General Motors, 
5 it was announced by M. D. Doug- 


las, GMC’s general manager. 
Providing approximately 51,000 


®@ Square feet of floor space, the new 
| structure will be the second of 20 
= Projects in GMC’s nationwide pro- 
stam to streamline its wholesale 
struck, parts and accessories dis- 


i tribution system. 
Los Angeles zone offices for GMC 


® Truck will occupy 4,000 square feet 
= Of space. Another 15,500 square feet 


will be used for new truck storage 


= and Predelivery conditioning. The 
| emaining 30,500 square feet will 
= Provide greatly expanded facilities 


for the storage and handling of 


4 parts and accessories. 


It is claimed that the parts stock 


m2rea will be arranged to provide 


4 maximum of speed and efficiency 


Fin storing, packaging and shipping 
me truck and coach parts and ac- 
@ssories for the Los Angeles zone. 


The cab on the Jeep truck is 
of all steel construction with 
slanting V-type windshield, 
equipped with defroster open- 
ings. The two-passenger driver’s 
seat is stationary while the third 
seat is hinged to provide access 
to storage space between seat 
backs and the rear panel. 

Steel Pickup Box 

The pickup box is all steel. Its 
clear loading space is 78 13/16 
inches long by 48% inches wide 
with tailgate closed. With tailgate 
opened, the loading platform is 
increased to 93% inches. Tailgate 
is reinforced by sturdy hinges and 
heavy chains. Loading height from 
floor to top of flare panels is 15% 
inches. 


Optional equipment for the 
pickup box are the metal van 
enclosure and the canopy top. 
Overall loading space including 
the box is 56 9/16 inches high by 
78 18/16 inches long by 57% 
inches wide. The regular tailgate 








These two units— 
HY-POWER Standard 
& HY-POWER Tandem 
— provide safe and efh- 
cient braking for every 


size and type of truck. 





SWANSON CHEVROLET O©O., Grand Rapids, Minn., 
Chevrolet wrecker to better serve the mills and communities in the heart 
forests. 


unit available 24 hours a day. 


and an upper door measure 52% 
inches wide by 36 7/16 inches 
high. 

The canopy top is of wood con- 
struction with four main corner 
posts and two intermediate posts 
designed to fit in stake pockets. 
Roof is of wooden slats covered 
with imitation leather top material. 
Roll-up curtains for all four sides 
are provided. Overall loading space 
is 47% inches high by 78 13/16 
inches long. Loading space under 
rear roof rail is 40% inches. 


The stake body consists of a 
rectangular platform with wood 


and steel under structure. Hard- 


FOR 


Ws 


HY-POWER combines compactness, 
simplicity and rugged construction to achieve 
greater power and dependability in vacuum 
brakes. HY-POWER eliminates special 
valves, cylinders, levers—all outside 
moving mechanism. 


THE 


6660 


ae 
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ELLIOTT AVENUE 


Department: 


Export 


38 Pearl 


all features, the 





wood flooring is protected by steel 
skid strips and steel rub rails all 
around. 

Overall size of platform is 81% 
inches long by 73 inches wide. 
Stake pockets are built in. Clear 
loading space inside the gates is 
76% inches long by 67% inches 
wide. Overall height of the gates 
is 30 9/16 inches. 


Colwell Motor Co. 


Colwell Motor Co. has opened in 
Butler, Ga., to handle new and used 
cars. C. M. Babb is manager, Mur- 
ray Driskell service manager. 
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19,700 New Autos 
Sold in Virginia 
Through April 

RICHMOND, Va. — Virginians 
bought 19,700 new passenger cars 
during the first four months of this 
year, it was reported last week by 
the Automotive Trade Assn. of 
Virginia. 

Persons in Richmond and Hen- 


rico counties accounted for 2,895 
of the total, it was added. 


Ford, at the end of the four- 
month period, led Virginia sales 
with a total of 4,405, topping Chev- 
rolet by 369. 


Totals for other makes sold in 
Virginia during the January-April 
period were as follows: 

Plymouth, 2,013; Buick, 1,249; 
Pontiac, 1,192; Dodge, 1,043; Olds- 
mobile, 883; Mercury, 704; Nash, 
637; Hudson, 626; Studebaker, 525; 
Chrysler, 496; DeSoto, 310; Willys, 
278: Packard, 260; Kaiser, 222: 
Cadillac, 208; Crosley, 135; Lincoln, 
116; Frazer, 116, and Austin 6. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 
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_HY-POWER construction results in 
direct applied power for safe, sure braking 
under all conditions. Completely sealed 
against dust, dirt, mud and water. Get com- 
plete information about HY-POWER. 
See the Midland distributor or write to us. 


* DETROIT 11, 
Street, New York, WN. Y. 


IDLAND STEEL PRODUCTS CO. 


MICHIGAN 








Truckin’ . 
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inches, uniform axle weight lim-|like the story on two-way radio 
itations and other features which | for trucks by Frank E. Lee, action 
follow the recommendations of the | pictures of various trucks built 
American Assn. of State Highway |up for vocational hauling. Back 
Officials last April 1, 1946. They | of it all of course is the objective 
are up or have been introduced|of making everyone who owns, 
in many state legislatures this | drives or maintains a truck very 
term. These bills all tend to make | conscious of trucks. 
for more uniform truck design, Oi BD) 8 
will ultimately allow lower truck ANOTHER BOOK of informa- 
costs and will raise the standard |tive value is American Trucking 
of highway construction and thus | Trends published by the American 
broaden the truck market. Trucking Assns., Washington. This 
oe a book has 42 pages chuck full of 
ANOTHER THING that dealers | data and figures of value to every 
might get themselves interested in |trucker—figures on revenue per 
is the improvement of existing ton, average revenue per carrier, 
highways and the rebuilding of |tons handled per unit, employes 
bridges so that “horse and buggy” | Per power unit, truck vehicle miles 
bridges won't be the bottlenecks | over rural roads, city streets and 
of our highway system. The United | many other like tables. 
States government and the various oe) 
states are ready to start pouring N= January, the Fifth All-In- 
millions of dollars into highway dustry Refrigeration & Air 
Conditioning Exposition will open 
at the same stand in the Cleveland 


improvement, but if these expen- 
ditures are not watched by inter- 
ested persons, we may still wind | Public Auditorium. I, for one, hope 
up after a five-year building pro-|that in this coming show there 
gram with inadequate good roads | will be several makers of minus- 
to take care of the increased traf-|zero refrigeration machinery who 
fic the highways will be called|will exhibit equipment showing 
upon to carry. that some thought has been given 
And—as Arthur C. Butler, of the |the truck hauler who must haul 
National Highway Users Confer-| frozen foods. Up to now, most of 
ence, has claimed so often—if the|the equipment available to the 
roads built with federal aid, reg-|truck industry has been adapta- 
istration fees, gasoline, and prop-/|tions of units originally designed 
erty taxes are properly built andj|for some other purpose. 
planned, we should not need any| While most of the equipment 
toll roads even for intercity truck | shown today has been able to do 
traffic. a fairly acceptable job, there is 
te a crying need for equipment that 
— ONE, Number One of /will be lighter in weight, more 
the new Dodge Job Rater—aj|compact in design and more de- 
publication published for over a/|pendable in operation. The weight 
million truck users in America, | and size factor is just as important 
came to my desk one day early |to the door-to-door delivery man 
last week—and it certainly looks |as to the over-road hauler. Every 
good. pound of equipment weight cuts 
From the layout of this first is- | the pay load just that much and 
sue, it appears that the theme of.|jevery extra square foot of space 
the new magazine will be to have|the equipment takes up makes it 
at least one good story by a big | necessary to build that much larg- 
user on something he has done|er bodies which take more capac- 
to improve truck performance or ity to hold at sub-zero tempera- 
handling. This issue it is a story | tures. 
of driver training and courtesy by 
E. R. Behnke, manager of deliv- E showing of their new ex- 
ery service, Marshall Field & Co. port service equipment display 
In addition, there is one or more|that Miller Mfg. Co. and Ellis 
stories of human truck interest | Wright put on a week or so ago 














lys, but a good showing from en- 
gineering and overseas came out 
to see what was what. 

The display in itself was well 
worth seeing—it is very complete 
and should be of great aid to buy- 
ers of maintenance equipment for 
overseas shipment for here in one 
spot is a very representative show- 
ing of equipment and tools for the 
complete maintenance of automo- 
tive vehicles. 


Vt. Registry Up 
5,000 Over *46 


MONTPELIER, Vt.—Car regis- 
trations in Vermont at the end of 
April stood at 76,839, about 5,000 
more than at the same time last 
year, it was disclosed last week by 
the Vermont motor vehicle depart- 
ment. 

Registration of other motor ve- 
hicles at the end of April was run- 
ning about 10 percent ahead of last 
year. So far registered are 11,278 
trucks compared with 10,243 last 
year 150 buses as against 142 last 
year; 347 motorcycles as against 
303 in 1946; 2,700 trailers compared 
to 2,357 in 1946, and 320 dealer 
registrations as against 264 last 
year. 


* * * 
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Your Seals... They’ll Push Your Service 
that burns up tires, causes flats, blowouts. You 
know the story; your customers are learning 
about it through Schrader advertising in national 
consumer and farm magazines. Tie in with this 
the valve mouth. advertising ... call attention to missing caps and 
Here’s protection against costly underinflation - you’ll be well repaid in repeat business. 


Sell a Schrader Gauge for Every Vehicle 
None et 





Look at your customers’ tires for missing caps. 
Valve cores should be protected with Schrader 


Standard Caps that not only protect the core from 
dirt and grit, but give a positive air-tight seal to 









THE COMPLETE LINE—ONE SOURCE ONE RESPONSIBILITY 
Tire Valves, Valve Caps, Valve Cores, Tire Pressure Gauges, 
Chuck Gauges, Couplers, Blow Guns, Air Chucks, Vuleanizers, Serv- 
ice Tools, Hose Fittings, Spark Plug Pumps, Accessories 
Order from your regular supplier today 

VALVE CORE 





"Sell them by the box of 5 


se eee al 
A. SCHRADER’S SON, Division of Scovill Manufacturing Company, Incorporated, BROOKLYN 17, N. Y. 
Originaters of the Comparative Air Loss System for Flat Tire Prevention 
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was quite a lively affair. Not only 
were practically all of the top brass 
from the service departments of 
the various Chrysler vehicle divi- 
sions in attendance as well as sev- 
eral from Kaiser-Frazer and Wil- 
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GM’s Diesel Plant 
Sets Up School 


For Mechanics 


DETROIT. — The Detroit Diesel 
Engine division of General Motors 
has set up a completely equipped 
school for training GM Diesel me- 
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chanics in the operation and serv- ame 
icing of the “Series 71” engine. 3 and | 
Detroit Diesel distributors and 4 or th 
dealers may, upon proper applica- GVW 
tion, send service personnel to the ers } 
factory for a concentrated course in _ over 
basic Diesel mechanics, the division ie a 
said. _. in all 
The course is designed to develop vf perioc 
skill in the maintenance and repair _ _ Reg 
of series 71 engines and to create an _ date 3 
understanding of operating require- _ domes 
ments and trouble shooting proce- imate! 
dure. oe 
- vehic 
Classes of 12 students are sched pings 






uled every two weeks depending 
upon the number of applications re- 
ceived for the course. By limiting 
enroliment, each student will be 
given personalized instruction 
through the training period, it was 
stated. 

During the course, each trainee re- 
ceives manuals and other technical 
information which is used as text 
material during the training period 
and which may be retained for refer- 
ence purposes after leaving the 
school. ‘ 


A second type of student now 
being trained in Detroit Diesel’s 
service school is the factory employe 
of manufacturers who use the GM 
Diesel Series 71 engine in various 
types of contractor’s equipment. 

These men, in groups of 12 to 18, 
are given a week’s training in the 
things they are expected to know 
about the operation of the engine. 

As soon as practicable, it is plan- 
ned to offer mechanical training to 
Detroit Diesel distributors’ sales per- 
sonnel also. 


Neb. Carriers Win 
20% Rate Boost 


LINCOLN, Neb. Nebraska's 
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SPECIALISTS IN 
AUTOMOBILE 
FINANCE 
INSURANCE 


Resolute’s intensive spe- 
cialization makes voce 
economies in operation 
which result in increased 
profits to the producer 
and increased protection 
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state railway commission has issued for you. Write for full o to ; 
an emergency order granting motor particulars. ; oo 
carriers a 20 percent increase over se! 
the 1946 baste rate RESOLUTE FIRE jam prott 
The new order, effective May 12, 
followed a series of hearings during INSURANCE co. = 
which the carriers requested the 20 350 MAIN STREET le 
percent rate boost and also sought HARTFORD. 4, CONN. Whi. 
to have the national motor freight ducer 
classification substituted for the tion, y 
Nebraska classification. ~ @ kee 
. e “ of this 
Fold-in-Trunk Trailer FASTER-FILLING Put, oak 
Designed in Milwaukee NON-SPILLING cour 
MILWAUKEE.—Two Milwaukee ss 9 
engineers have designed a small 4 Rieeter 
one-wheel trailer, which they say ; d The 
can be folded up and stored in MG) up in im 
the trunk of a car. ye ‘ 
They said the trailer body is Se 2 . 
made of tubular aluminum and |@# = yt LARM Ohio | 
supports a canvas bedy. It has A D 
loose leaf springs and rides on one oe 
| small wheel. Weighing 45 pounds , 
with a load capacity of 400 pounds, No spilled gaso- ac 











» 0 wo 
time! Fifteen makes of automotive vehicles now 
include VENTALARM signal as stondord fac- 
i equipment. Thot means fost-fills -~- 90 
5 3. 


*T.M. Reg. U.S. Pat. Off. 
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they claimed that the trailer occu- 
pies no more than one-eighth of 
the space in the average car trunk. 


Bendix Service Manual 


A new Third Series model C Hy- 
drovac service manual is now avail- 
able to Bendix distributors, repair 
shops and fleet owner personnel. 
Write Service Sales Department, 
Bendix Products Division, Bendix 
Aviation Corp., South Bend 20, Ind. 
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Jot ene Truck Production by Sizes | Wis. Dealers Cite 
Domestic Truck Output First Quarter 1947-46 


Hits Alltime Peak I 


(Continued from Page 32) 


the 16,001-19,500 GVW class was 
approximately two-thirds of the 
1946 registration of 12,739 vehicles. 

Domestic factory sales took a 
licking in the 10,001-14,000 GVW 







10,001-14,000 
A 


5,001-10,000 


4,001- 
@ 16,001-19,500 





of light 5,000 or less GVW vehicles, | 1046 Total Production 49,114 6,979 26,945 20,914 «3,817 5,119 «3,904 | TTAdes Assn. last week told mem- 
where 78,500 were built the first Domestic Sales ......43,586 7,653 17,206 15,243 2,463 4,623 3,108| bers of Wisconsin’s 

three months of this year for the | 1947 Total Production ....92,691 45,073 87,309 74,094 10,324 9,736  6,160|cars of the future will be “con- 
domestic market as against 43,586 Domestic Sales .....78,500 41,018 45,395 44,799 8,637 8,567  5,643| siderably” lighter. ; oi 
in the first quarter of 1946. It is Total first quarter production, 1946.......0:...:s:seu 117.696 Use of plastics, aluminum and 


















‘ Total first quarter production, 1947... 
class, where 87,399 trucks were | thought, however, as sheet steel Production—Domestic Sales, | 882 magnesium, Milan said, will result 
| produced while only 65,395 were | supplies increase in the last half, Production—Domestic Sales, 252,850 in the development of smaller en- 






a larger production of panels will gig ig lee en et gaa Teens et ent ee a a er ee 







ket, and in the 14,001-16,000 GVW | become available. DeSoto Nam ix | Chicago Ford Dealers Set | A bill endorsed by the associa- 
om fo . ae arae, ow | the meantime, outside body Di So! a _ Six Golf Party for June 18 ae a aener Seana 
the domestic market. In all other |{omPanies are beginning to get/ IJIStFICt MANAGEFS | cuicaGo.—The Metropolitan| of weight or age. 






type delivery bodies for this size| DETROIT.—Appointment of. six|Chicago Ford Dealers Assn. will| “With lighter new cars, those 
percentage. chassis, which may considerably DeSoto district managers was an-| hold its annual golf party at Aca-| 20W will be paying a 
First quarter production, partic-| relieve the situation as far as many |"°unced last week by J. B. Wag-|cia country club June 18, it was| higher fee than brand new 
ularly in the three medium weight retail delivery units are concerned. | 5t@f, vice-president in charge of | announced last week. 
sizes, ee 3 thinking that biel aatcn hia hate oi ~~ Ae a 2 ag 
dealers may have ‘there hasn’t . D. Watson has been assigned 
been a very high production of ve- Rawls Auto Sales to the Dallas region, John L. Gerry Lake Motor Sales 
Rawls Auto Sales, Inc., Bates-|to the Charlotte region, H. J. John-| . Victor Greenberg, Jack Kessler 
burg, 8. C., has been organized with |son and D. J. Spitzer to the At-|and Issie Koffman have filed a cer- 
capital stock of $25,000 to conduct a} lanta region, and C. G. Hess and/tificate of partnership to do busi- 
eral automobile business. J.|J. W. Ball jr. te the Chicago re-|ness as Lake Motor Sales, 788 Lake 
Martin Rawls is president. gion. Ave., Rochester, N. Y. 















ers produced 110,194 vehicles, or 
over 16,300 more trucks than were 

uced for the domestic market 
in all sizes last year for the same 







riod. 
Registrations for this year to 
date are keeping well in line with 
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You can PULL at least twice the load your truck 
is designed to CARRY and save these 3 ways: 


z 
c 
g 






it 






iH 
i 
ef 
f 
: 





g 
2 
i 
E 
f 
F 





it 
: 


i 
3 
: 























v 
ag 
iH 
3 
ze 


£ 
ee 


FB 
| 
f 
é 


_ fe eres Seine’ wo te] ©! With Trailers on the job you can dowble your loads. Driver's 
le equipment sales will exceed that time is saved. — oil, ~ maintenance costs are lower, 
d rally “competitive sling, cond since one rp can do the wor two or more. 

a Gate te aot tae leclinend, eo dealer 2 One truck is cheaper to replace than two—and your Fruchauf 


a in many cases may find that the 
net on the deal may rest in the 
profit from the equipment sold 
after the deal is made on the cab 
‘and chassis—and even in such 
/ Sales the end profit in the deal is 
»& very satisfactory one. 

lle at least one major pro- 
_ ducer will be on short produc- 
tion, truck output for the second 


of this record first quarter out- 
put, according to present outlook. 
Of course, a strike in any major 
producing plant or a scarcity of 
steel could still throw the second 
; d quarter production off. 

/ 


will outlast several trucks. 


J When you adopt the modern, flexible Trailer method of haul- 
ing, your trucks work and earn constantly. Only the Trailers 
(the “detachable’’ bodies) need be left standing for loading and 
unloading. Thus, trucks do more work. 


You Name the Load—There’s a Fruehauf Built to Haul it! 


World's Largest Builders of Truck-Trailers 


FRUEHAUF TRAILER CO. © DETROIT 32 


10 Factories - 66 Factory Service Branches 

SAVE WITH THE “SHUTTLE SYSTEM” 
E Only with Trailers can you save like this. One Trailer 
: is left at the loading point, another at the unloading 


The steel sheet shortage shows 
up in the first quarter production 

















NA = Ohio Court Reaffirms 


Dealer Insurance Rights 

COLUMBUS, O.—A court of 
appeals here last Thursday up- 
held a Common Pleas court rul- 
ing to the effect that the Ohio 
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$e MOTOR TRUCK DEALERS—This ad is appearing in a number of newspapers ond national magazines read by your prospects! * ‘ 5 | 
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Orders the public has long experienced in a Bene. : New Orleans Auto: Sales 
(Continued from Page 1) oe foul of the dealers: 30 hes ties Conditional Contracts Increase 104 Percent 
Most of the ¢ustoniers who | due to lack of production caused : . NEW CORMAN Vetee neni? 
cancelled. their orders gave as | by labor stoppages and shortages Dealers Warned Against Accepting Them; sales in the New 


ing March showed an increase of 


reason that they were | of materials.” | Regulation W Provisions: Cited 104 percent over the same .month 


a i 
Commenting on the _ survey, Whidden Motor Sales WASHINGTON.—The Washing- | companies, the association's bulle- 
Ment shows the high continuing} The following charter has been suid dtr toes eh oars to = Seean ieee eae cor 
in this important segment | issued by the Florida “iaien tea, ter into any conditional sales con-| “1. Regulation W requires a 
of the durable good industries. It| state: Whidden Motor Sales, Ine. | tracts with purchasers. dealer who sells on installments 
also helps to explain that the pres-| Miami, real estate, 100 shares $250) 1 ti. that such agreements |to be licensed, and he is defined 


sure for new cars is something| P@t value, 600 shares common $1 cing parties | 95 a ‘Registerant’. 
A. Louvet, E. ©. Kain, | Provide for finan by o “2. This means that such a deal 


for which the local dealer is not| par value; V. 
responsible. The difficulties which’ J. L. Kemp. oe eae er is subject to all conditions of 
Regulation W. 


“3. He is required under Regu- 
lation W to know all details of 
the sale and to see that the proper 
down payment, whether in cash 


or tradein, is made. 
“4, How can a dealer know these athe | 
details if financing arrangements 


have been entered into with other 1 
ane DRUID 
The association recommended 
that when a buyer submits a con- 
ditional sales contract, the dealer and 
should refuse to accept it and ad- , “ P 
vise the customer to obtain a mort- Se Ne 2 eal hs): 
gage or chattel deed of trust with 
the lender of the money. now available for 
“In other words,” WATA de- eee eae 
clared, “transactions of this na- ele ED Ell lat: 
ture should be handled by the 
dealer as a straight cash sale.” 


Condon Rejoins 
Chrysler Sales; 
Hammelef Hiked 


DETROIT.—David A. Wallace, 
president of Chrysler division, last 
week announced the appointment 
















































The increase recorded by motor 
vehicles was higher than that for 
all other lines, it was reported. 


Hanna-Doty Motors, Winnsboro, 
8. C., has been granted a charter 
to deal in automobiles and trucks. 
Authorised capital stock is $5,000 


Ford Executives L. R. Hanna is president. 


To Visit Southwest 
Region Next Week 


KANSAS CITY.—Henry Ford II, 
president, ihe a ae 
as production officials of Ford Motor 

Be ane Co. will meet more than 1,500 Ford 

4 jand Lincoln-Mercury dealers of 
the Southwest when they visit 
Kansas City and Dallas, Tex., on a 
week-long tour from June 2 to 5. 

Announcement of the group’s 
forthcoming visit was made here 
Thursday by Ira B. Groves, South- 
western regional manager. 

Groves said the company execu- 
tives will. inspect Ford assembly 
plants both in Kansas City and 
Dallas, and meet with the press 
and plant supervisory personne} as 
well as the dealers in both cities. 

Dealers from the Kansas City 
and Oklahoma City districts will 
meet with Ford and the executives 
at a luncheon in Kansas City’s 
Hotel Continental June 2, Dealers 
from the Dallas, Houston, Memphis 
and New Orleans districts will 







































For Wour New and @id Car Customers meat’ Wah them ain Seeeicaiai tes < — oe Con- 
~ i Dallas’ Hotel ker June 5. sales CLE tested under 
THEY will “7rdll to it! Accompanying Ford will be Ern- br ee ig a or caudinions inate 
; i est reech, executive vice-presi- pendable and economical 
YOU will Propet by it! dent; John R. Davis, vice-president cena rab sales fulfills a real need for 






















and director of sales and advertis- Condon returns 











ing; Del S. Harder, vice-president tion. 
and director of manufacturing; to the oe og WYSE-CYCLE now in 
Lewis D. Crusoe, vice-president and peter Pd Aad mass producti 
director of finance; Benson Ford, a for immediate, quantity 
s a director of the company; James creas the delivery. Liberal 
EVERY NEW CAR—OLD CAR |W. Irwin, assistant to the presi- J industrial utor and dealer dis- 
IS A PROFITASLE PROSPECT | dent and director’ of public rela-| * 7 Cond Givisiom. ile. is counts. Pri at. ae ee 
Doubles Car Radio Pleasure M. L, Wiesmyéf, géneral manager | *¥°ceeded in that position by John Seeds. Enclosed fi- 
Elim | Front Seat “Blare” of Ford assembly operations; T.|©: Hammelef, a long-time mem- nancial statement will 
inates w. Skinner, genera! qoanager ‘of 8 of the industrial” engine divi- facilitate selection of.ex- 
Mr. Dealer: Here is a mew acces- Lincoln - Y dierent division; — clusive distribu 
, m entered the industry in 
sory you'll be installing.on every Walker A. Williams, Ford general | 1916 with Chalmers Motor Car Co., oe ce 
















sales manager; L. W. Smead; Ford 
new car you deliver—and on old assistant general sales ma 


cars too. Your customers will (western regions), and Charles BE. 


appreciate an Aute-Sonic Speaker 
probably more than any other a of press and radio 
accessory you can offer them. It’s 


scientifically engineered—not . 
just another speakerr’ Every. | Hight.to Leave 
one who hears an Avto-Sonic * 
wanzitiahis car Youwill oo, | MicCann-Erickson 
Build customer good will and DETROIT—Resignation of D. C. 
extra profits with this new car Hight as vice-president and direc- 
radio sensation—available in any tor of McCann-Erickson, Inc., and 
quantities now. manager of the national advertis- 
ing agency’s Detroit office was an- 
nounced last week by H. K. Mc- 
Cann, president. 

Hight will leave Detroit June 1 
for Los Angeles to become presi- 
dent of the Tractor-Distributors, 
Inc., which will handle the dis- 
tribution of Ford tractors and farm 
implements for the- Dearborn Mo- 
tors Corp. in Southern California, 
A Few Choice States Still Open for Aggressive Agents. | Southern Nevada and Arizona. 

Appointment of Frank W. Town- 
shend to succeed him as manager 

Ralph F. Roussey & Associates of the office in Detroit and Paul 

407 S. Dearborn St., Chicago 5, Illinois Holder as supervisor of the Chrys- 
ler motor car account was made 
known at the same .time by Mc- 
Cann. Both Townshend and Holder 
are vice-presidents of the agency. 


Obituaries 


Thomas H. Self 
MARTINSVILLE, Va. — Thomas Henry 
Self, 77, who was engaged in the automo- 
bile business here for a number of years, 
died May 19. 


AUTOMOTIVE MATERIALS Rdgar M. Costiey 


DECATUR, Ga.—Edgar M. Costley, 47. 
Chevrolet and Buick dealer here for the 


RUBBER AND SYNTHETIC RUBBER ass Ot pan slies art 20s Smet 
the Buick and Chevrolet dealer in East 


Molded (hard or soft) and Extruded Parts — > 


whose plant was located where the 
Chrysler Jefferson Ave. plant now 
stands. He has been with Chrysler 
and its predecessor ever since. He 
has held numerous sales positions 
in the field and at the factory. 

Hammelef joined the -division in 
June, 1933, as a member of the 
staff of the planning department 
of the Jefferson plant. In June, 
1939, he was transferred to the in- 
dustrial engine division on specifi- 
cations and service, He is the old- 
est member of this division’s staff 
in point of continuous service. 
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Campbell, Brown 
Are Named 


DETROIT.—The Chrysler divi- 
sion of Chrysler Corp. has made 
two changes in assignments of re- 
gional managers and has appointed 
eight new district managers, ac- 
cording to Stewart W. Munroe, 
general sales manager. 








New 3-wheel WYSE-CYCLE, 
“The Errand Boy,” for wide 
variety of commercial uses 


will soon be in production! 
Joseph D. a has been 


named to succeed J. C. Clem as Write or wire immoDately 

Memphis regional Saar and| J. HARVEY THIRKELL 
Lewis Q. Brown has been pro- care of 

moted to regional manager at Salt 
Lake City. 

Eight new district managers 
have been named as follows: Floyd 
A. Allen, at San Antonio; Albert 
G. Gajdos, at Hastings, Neb.; Jerry 
Goodrich at San Diego; Don W. 
McKay at Knoxville, Tenn.; John 
M. Osborne at Fargo, N. D.; Lehan 
Paulin at Lynchburg, Va.; Thom- 
as F, Roach at Madison, ‘Wis., and | 
William K. Vaughan at Birming- | Jeep Station Wagon Bodies 
ham, Ala. 

All the appointees have com- 
pleted a special training course in 
business management at Detroit. 
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George F. Cramer Ree 
Detroit Office. home recently. He was associated with his |Tinn Coach & Truck 
ment several years ago. ONEONTA, N. ¥.—Linn Coach 
C. J. EDWARDS + VICE PRESIDENT wee Py cure aca on = al I 
2210 FISHER BLOG. - William A. Gladden over by Great American Indus- Distslbutor Price en Request 
£0 eRSTER, S.C Milliam A. Gladden, | tries. The plant employs 300 work-| STATION WAGONS ING. = || 
business here, died recently at Winter |¢TS 2nd manufactures trucks and | gg:9 wucua Ave. Cleveland 3. 0. © 
Haven, Fla., following a heart attack. panel coaches. aT nenmeneTSSIEE A! fe 
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: Ford Fights FAA ‘Grah’... ...: 
Foremen’s Strike Tests 


Role in Management 


(Continued from Page 1) 


be the first ordered this year be-| tract expiration date, it is likely 
cause of a strike at an assembly | that the pact will be extended for 
plant. The last major strike against | a 30-day period. 

an auto or truck producer was that; Workers at Nash Motors plants 
terminated last fall at Mack j|took exception to a company pro- 
Trucks, Inc. No automobile maker | posal on how an extra five-cent- 
has been struck for a prolonged |an-hour wage raise should be ap- 


time since the General Motors tie- | plied. The five cents is on top of 


' up during the winter of 1945-46. 
In an effort to keep assembly 
possible, 
~ management executives and plant 
" superintendents stepped into the 
jobs vacated by the FAA strikers. 
Non-union foremen were called on 


- to work ove 


But the company conceded that 
with five-sixths of its foremen out, 
it would be virtually impossible to 
maintain adequate supervision over 
the 65,000 workers in the ery 
plant. Similar situations existed 
a lesser degree at Lincoln and 

Park. 


action was voted at a 


a deadlock. 

ee See Leen Seen 
calling for a year’s re- 

Srreneet of the old contract 


would entail an FAA union shop 
at Ford, similar to the union shop 
system in effect between the com- 
pany and the UAW for hourly 


sis of representation for foremen 
alone, 

On the other hand, the FAA lead- 
ers have obviously chosen this time 
to embark on a test of strength. 
The union had threatened to strike 
last September, but delayed action 
uritil the Packard test challenge 
of foremen’s unionization was de- 
cided. The U. 8S. Supreme Court 
ruled in FAA’s favor by a 5 to 4 
margin. 

Only last week the Supreme 
Court decided by a similar major- 
ity that foremen may join unions 
of supervisory workers. These de- 
cisions will constitute federal pol- 
icy towards the problem unti} and 
unless the national labor laws are 
revised. 

FAA Counts on Labor Veto 

A menace that is hanging over 
the very existence of foremen’s 
unions grows out of the labor leg- 
islation now in congressional con- 
ference committee. Both the House 


and Senate labor bills contain pro- 


visions wiping out the Supreme 
Court decision sanctions and deny- 


ing foremen the status of employes | 


under the Wagner act. 


Before the FAA strike, there was 


a belief that the union would de- 
lay a walkout so as not to 
strengthen the forces battling for 
stiff labor curbs. But FAA leaders 
apparently figured..that a Presi- 
dential veto would be upheld as 
they mapped their strike plans. 
Wage and contract negotiations 
between Ford and the UAW-CIO 


a 10-cent hike granted in April 
and is designed to bring the Nash 
increase up to the industry pat- 
tern. 

The Nash management offered 
to pay the five cents in.the form 
of six paid holidays a year, a plan 
adopted by General Motors and 
Chrysler in their recent settle- 
ments. The UAW locals rejected 
this, demanding a flat nickel] raise 
in hourly pay rates. Negotiations 
to resolve the controversy were 
underway late in the week. 

Murray Bars Steel Strikes 

Good news was forthcoming for 


urray 


Another wage agreement ‘was 


lip 
‘warned the 3,000 local steel unions} reached in the automotive parts 
no-strike 


that «they must respect 


when the Spicer Mfg. di- 


clauses in their néw two-year con-| vision’ of Dana Corp, at Toledo, 


tracts. 
“We must resort to the order- 
ly methods of adjuiic: 


WHY ? the finest and broadest group of lines available to any jobber from @ 
single, nearby source ... An organized system of supply and operation which gives 
your NAPA Jobber more time to devote to your problems in servicing cars, trucks, 


buses and tractors of all makes... You can be sure of quality and complete coopera- 


tion, wherever you see the NAPA Seal. 


NATIONAL AUTOMOTIVE PARTS ASSOCIATION ¢ DETROIT 1, MICHIGAN 
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Haerle-Bird-Colter, Inc. 
Haerle-Bird-Colter, Inc., has been 
formed at Hartland, oe to deal 
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netenling the New... 


THE FINEST AUTO AUCTION IN THE WORLD 
TO GIVE YOU STILL 


BETTER SERVICE 


Starting TUESDAY—MAY 20th 


2 BIG a SALES i: pets 


TUESDAY & WEDNESDAY 


SALES INSIDE OUR NEW MODERN BUILDING 
SEE 
© 1 CHOICE 


WE SELL A CAR EVERY 70 SECONDS 


See and Hear “PAT” PATTERSON—AUTO een ne FULL SWING 


{an CONFIDENCE @ 


Our Reputation Is Your Guarantee For Honest—Impartial and Efficient Service 
REGARDING US CALL ANY BANK OR FINANCE 


AUTOMOTIVE NEWS, MAY 26, 1947 


cn See OSE eter naston welieien | ee Oe Se a ee 
parts, accessories sup-|corporators are James 

capital stock of 1,000 shares | Dean W. Colter and 
at no par value has been author- |! Jorgenson. 


‘can, GUARANTEED 


s RAMP unc. 


Riley 878) 





~ PICK-UP DUMP’ 


A National FIRST — CAB-CONTROLLED 


AUTOMATIC 


National is proud to announce the availability of 
the revolutionary PICK-UP DUMP ... a cab 
operated hoist and All-Steel %, % or 1-ton body. 
The PICK-UP DUMP HOIST is designed for 
simple ease of operation and installation and can 
be used on dump, stake or platform bodies. The 
Cab-controlled Hoist is operated by a finger-tip 
lever on the dash board. 


HOIST FOR “PICK-UPS” 


The PICK-UP DUMP BOX is all-steel, welded 
and equipped with a double acting tail gate. 
Fenders are supplied as accessories where neces- 
sary and mounted as an integral part of the 
Dump Box. The sides of the box are flared and 
each side is provided with two stake pockets. 
Half ton, three quarter ton and one ton capacity 
boxes are available. 


Practically all standard Pick-ups can be converted into PICK-UP DUMPS through the use of our Complete CONVERSION 
KIT. Installation is simple and can be performed by any mechanic. 


National Truck Equip- 
ment Company, nationally 

as transporta- 
tion engineers, serving 
both as truck equipment 
manufacturers and sup-- 
pliers, have the 
definite need for a cab- 
controlled Pick-up Hoist 
for many years. NOW 
this need-has been ful- 
filed with a complete 
time-tested and proven 


unit . ... the PICK-UP 
DUMP. ; 
Ses So 

+ : power 





Some distributor territories still open. Contact your nearest dealer or write us. 
ORIGINATED AND MANUFACTURED EXCLUSIVELY BY 


NATIONAL TRUCK EQUIPMENT COMPANY 


227 MADISON ST. 


PHONE 3363 


WAUKESHA, WIS. 


F. Bird, 
Warren 












Car, Truck Outpu 


TRUCK SECTION 


t Estimates 


By Automotive News 
7 ibeNcER CARS 


Ended same Ended Total Jan. 1 to Jan. 1 to 
May 24, Week May i7, May, May 26, May 24, 
1967 1948 1947° 1947* 1946* 1947* 
GENERAL MOTORS .. 29,600 18480 24,992 89,704 93,798 647,508 
ee aes 5302 2,040 4548 14374 14087 97,827 
Cadillac... ........... 1,048 498. («1028 )«=— 8,426 «4,575 22,104 
Chevrolet ............ 15,318 7,371 11,997 46489 44,681 267,292 
Pontiac .............. 4627 2,194 3,904 14,060 17,050 85,902 
CHRYSLER ........... 14,688 15,775 4348 43,569 192,867 202,682 
SD os ce, cane 1384 1667 .... 38,778 28,109 28,975 
i... sare 4088 46 4,818 407 12,574 68,005 80,416 
Plymouth ............ 7318 7401 3,941 22,148 80,748 144,402 
Ohrysier ............. 1,848 1,894 see 5,069 26,940 38,339 
| Sip alig eal 13,982 .... 16,116 50,306 181,644 296,147 
I as 11,735 .... 11,925 40,467 113,257 283,098 
ME oo a 640 432,186) 2440 (12,424 
“nat Poe dna cipavias 1587 2,548 7,653 15,988 49,790 
oe ees ete 317 9622 iwa sR 
HUDSON .............. 2641 2248 2,006 8507 26,288 728 
ass cae as me vee $92 «2488C(iwsww SCT ST 
FRAZER .............. 2068 4... L388 5688 .... 174 
a 2,047 1964 2048 7,117 88,522 47427 | 
PACKARD ............ 818 624 «2,579 «= 7,184 17,987 
STUDEBAKER ........ 2,401 487 «2,456 «= 8,708 «19,627 49,040 
WILLYSt ............. So 681 2,279)... «138,002 


(U, & PRODUCTION ONLY) 
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Total Cars, U. 8. 60,307 484,627 55,478 221,912 504,870 1,355,285 
1Station-wagons. * ny .  Mgtatg 
* 
COMMERCIAL CARS 
(U. & PRODUCTION ONLY) 
Week Week Total Total 
Ended Same Ended Total Jan. 1 te Jan.ite — 
=” = =, Ry oat: May 25, May 24, # 
are ere G62 =... «= 268 21,201 «62,628 124A 
CHEVROLET ......... 617 6,044 _ $87 1352 652,280 121372 
DODGE .............:. 3,682 1,821 3,578 12,721 44490 78,152 
INTERNATIONAL 2,974 2,468 3,265 9,339 384,183 658,396 
NEE ho noc topo nsiegs eee. en ek ee 
Rp 1,622 72 1,518 6,571 4,041 30,422 
STUDEBAKER ........ 1354 9438 1,385 4576 ~ 11,788 26,650 
ME heat aur eke e'ss 0 os ARE . 49 485 1,686 4,627 0,676 
Sse ee ae. ee 
Ly 162 361 389 971 4,920 1,392 — 
DIAMOND T .......... 307 sous 826 1107 3,748 6,365 
FEDERAL ............ 233 168 16 656 Li7R 3,671 
HUDGON ............5. 144 RE 126 398 Li 2,156 
CROSLEY ...........-. 126 eae 119 384 ek 980° 
MISCELLANEOUS... 418 442 3389 1,366 10,849 8,187 
a co ie aes aoe 
Total Trucks, U.S. ... 20,588. 12,7386 20,587 70,228 200,861 517,920 
GAG Fic ctucataccckived 90,306 47,368 76,065 292,140 765,781 1,873,214 — 





As Ch 


829 the week before. 


output in the U. 8S. last week is 
estimated at 29,660 compared with 


Plymouths assembled in Detroit. 
Ford’s U. S. passenger car out- 

put last week is estimated at 13,- 

982, as compared with 15,116 the 


previous week. 
Also, for the first time in 1947, 


4,167. 4,764 


17,068 56,571 100,588 





Output Totals 90,396 
rysler Resumes 


(Continued from Page 1) 
mated at 92,309, compared with 80,-|2,235 the previous week. Present ~ 


K-F schedules are running nine 
hours Monday through Friday and 
eight hours on Saturday. 

K-F officials reported that 6,577 
cars had been shipped between 
May 1 and May 
duction schedule for 11,000 cars 
this month will be met, and pos- 
sibly exceeded. 

Nash built an estimated 2,047 
cars last week compared with 2,043 
the week before, as schedules con- 
tinued cut back from the previous 


540-daily pace. 

Packard built an estimated 813 
cars last week on a four-day sched- 
ule, compared with 624 the week 
before on a three-day basis. 


trucks, compared with oi to- 
tals of 2,456 and 1,335 for the week 
before. 

Willys output last week is esti- 
mated at 1,964 jeeps and commer- 
cial units and 724 station wagons, 
compared with actual figures of 
1,923 and 681 the week before. 

Willys station wagon output is 
reported somewhat slowed down 
due to the introduction of the new 
truck line. Last week’s schedule 
called for the assembly of 50 panel 
deliverys and 125 2-T trucks. 


Jeffreys Expands 
Jeffreys Motor Co., Inc., Chase 
City, Ve. which & Ht. Short 


president, has enlarged its pur- . 
poses increased its maximum auU- ~ 
thorized stock from $50,000 — 
to $100,000 and fixed real estate — 


limit to 5,000 acres. 


19 and that a pro- — 
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Prices for ’47 Models Range Up to $9,000 
In South America, Orient 


* $5,000 in Shanghai, while Venezuel- 
"ans pay $5,000 for a Buick: 


x 


The overseas trade mushroomed 


' with the end of federal export con- 


TRIPLE VALUE Motor Oil 


AMALIE 
E-D OIL 


See your AMALIE Distributor or write Dept.V 


AMALIE DIVISION 


LL. SONNEBORN SONS, INC. 


$8 Lexington Avenve, New Yerk 16, N. Y. 
Refineries: Petrolia end Franklin, Pe. 
Plent: Nutley, N. J. 

In the Sevthwest: 
Sennebern bres., Dalles |, Texes 


—— — —EEeEFe>Ey]7x]R SS 
ATTENTION!!! 


Parts Dealers... . 


We offer 200,000 114-inch 
hose clamps — comp 

with bolt and nut. Manufac- 
tured by Ford Motor Co. 
Part No. 60-8287. U. S. 
Government surplus. 


4 


ico, where prices for some cars 
have fallen below used-car prices 


sharply restrict auto imports. 
Overseas operators believe the 

boom market will hold up for an- 

other five or six months. Then, 


Hoyt, Campbell, 
Others Named in 
THC Shuffle 


CHICAGO.—Giles C. Hoyt and 


nounced. 

At the same time, McCaffrey an- 
nounced these other changes in 
the company’s top management: 

William E. Worth, formerly ex- 
ecutive vice-president, has retired 


after-27 years of service with the 


ion, becomes 
vice-president in charge of foreign 
operations, succeeding Hoyt. 
Ralph C. Archer, formerly vice- 
president in charge of the farm 
tractor divisio 


plement division. 
Michael J. Graham, formerly as- 
sistant 


division of the company. 


Buyer’s Mart Cuts Prices 
Of Non-Ferrous Metals 


ing and 


cent to one cent a pound last week, 
explaining that a definite buyer’ 
market had arrived in non-fe 
refined metals. 


Company officials said there are 
ample stocks of copper, brass and 
bronze to insure early delivery of 
orders for industrial users. Demand 
for these metals, as well as for 
aluminum ingot for castings and 


crease, it was said. 


Bi-County Ohio Assn. 


Elects Brandenburg 
COLUMBUS, O.—The Clinton- 
Fayette County Automobile Deal- 
ers Assn. has elected Don Branden- 
burg, of Washington Court House, 
president. Other officers are: Jo- 
seph H. Landrum, Wilmington, 
vice-president; Don White, Wash- 
ington Court House, secretary, and 
Eugene Dabe, Sabina, treasurer. 


Murray Opens Body Shop 

Murray Motor Co. (Pontiac), 
Monroe,-Ga., fias opened a new de- 
partment devoted to fender and 
body service. The new department 
boasts an electric paint mixer and 
color finder to match any color, in 
addition to special hydraulic jacks 
and other s tools for 


straightening and restoring original . 
body finishes. 


Con Men Fleece 


Used Car Buyers 
DETROIT.—A 
game worked near used-car 


confidence 


ef che 
Tere bet 


ANOTHER TYPICAL EXAMPLE of the modern facilities White dealers are providing 
to meet the sales and service needs of truck owners everywhere. Above, new 
home of the Temple Motor Company, Lewisiown, Pa. Right: Carl Temple, owner. 


Going Up! Another 
New Truck Headquarters 


TEMPLE MOTOR COMPANY, of 
Lewistown, Pa., has a modern, new 
truck headquarters ...to better serve 
truck-users in the Lewistown area of 
the Keystone State. 

Widespead popularity of White 
Super Power has led to expanded 
business for Temple Motors. Carl 
Temple is completing a modern build- 
ing with 23,000 square feet of floor 
space. He is installing an efficient 
service department and enlarging his 
sales and service organization. 

Outstanding dealer helps to sales 
back up Super Power performance. 
The White Preventive Maintenance 
program ... Personalized Service... 


THE WHITE MOTOR COMPANY « Cleveland 
Builders of the complete line of White Super Power Trucks, city and 
intercity coaches, Safety School Busses and the famous White Horse 


White guaranteed parts and approved 
accessories ... and many other White 
advantages...are helping Temple 
Motors build for the future. 

And The Continuing Control System 
of Truck Management, practical and 
useful for progressive Temple Motors 
as well as for White dealers every- 
where, is the soundest, most practical 
dealer help introduced in many years. 
It offers, under one system, a scientific 
and -accurate way to provide truck- 
users in all businesses, correctly 
applied, properly maintained and 
skilfully manned, trucks that mean 
extra earnings through increased 
truck efficiency. 
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Indianapolis race,|for 500 and $18.50 for 1,000. 


Ling & AIKMAN 
CoRPORATION 
200 MADISON AVENUES, NEW YoRK16, NY. 





SOUTHEAST FABRICS COMPANY 


JOBBERS AND CONVERTERS 
Artificial Leather, Plastic Fabrics 
and Cotton Textiles 


AUTOMOTIVE FABRICS 
FOR SEAT COVER MANUFACTURERS 


Woven Fibre Artificial Leather 
Sport Topping Colored Saileloth 
AVAILABLE FOR IMMEDIATE DELIVERY 
Samples Mailed on Request 


SOUTHEAST FABRICS COMPANY 


#@ WORTH STREET CAnal 6-5368 ‘NEW YORK 13, N. Y. 





" Special Offer 


LICENSE PLATE CLIP 
cee 










60 LOOPS 
In Lots of 12 or More USED BY EVERY AUTOMOBILE 
Immediate Delivery Hn SUPPLY, ORDER NOW. 
SHULMAN MOTOR SALES, 6114 16th Ave., Brooklyn 4, N.Y. 
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200, $8.25 for 300, $10 for 400, $11 



















Auto Sales, Saginaw, Mich. 


Public Clamor Is Mounting 
Over New Car Resales 


(Continued from Page 1) 


The resolution is being studied | iterated its stand against unethi- — 
by the members of NADA’s pub-/|cal sale of new cars, noted that — 
lic contacts committee. Inasmuch 







board of directors from eleven to 
seven members. The proposal would 
provide for the. retention of only 
five present directors. 

Graham stated it would pay off 
approximately §$2,1 of the 
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In the Pennsylvania legislature 
a bill designed to “hit the new car 
racket” was introduced by Senator 


Hopkinson, Graham executive; 
William M. J 






























“the 
van, manufacturers’ repre- | would: models are a in used car 
cantons - ee “Make it a crime to sell or offer | circles at the present time is be- 
Of the seven nominees, only |for sale any automobile at a price | yond the control of Omaha new car 
Hopkinson and Jennings are not |in excess of the retail price as dealers. The first cause is low pro- 
members of the present board. | fixed or advegtised by the manu- duction, the second is public resell- 
Erosee Gcecieee, whe waste "te |e cbdion, no used car.decies | GRMN oT ear 
: no car r me 
is ee a could sell cars in excess of the Cc. J. auto 


E 


manufacturer's retail prices when 
the same was sold as a new auto- 
mobile. Violators would be subject 
to $5,000 fines, a year’s imprison- am 
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provi ered list, was killed by the Uni- | which had two 
until September, 1948, Muntz will| cameral, “This joke gone state (Nebraska) dealerships $a 
return 50 percent of its net profits | enough” said Senator aor comity Sapaned tn Gallen Wenatt 
to Frazer, Inc. Kain, making motion to indefi- | involved in such tie-ups. 
The latter concern acquired 50| nitely postpone. In Manchester, N. H., Walter 
percent of the Muntz stock last| Death of the bill ends hope of | McGregor, treasurer of the New | 
September, but disposed of this | legislation to define an automobile Hampaaaie Automobile Dealers 


when Graham-Paige withdrew 





dealer as a person who sells three 
ears and to bar activities of fly- 
by-nighters. 

In Philadelphia, the PATA re- 
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stock of Frazer, Inc., 51 percent 
is held by Frazer himself, 14 per- 
cent by Motter and 7 percent by 
Cotter. 


It was also revealed that Motter 
owns a third of the outstanding 
stock of Barton Motors, Inc., Kais- 
er-Frazer dealer at Stamford, Conn. 
Motter is vice-president of the 
dealership. 
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Seek $85 Million Trim 
In Kaiser Mill Debt 

WASHINGTON.—Request for an 
$85,329,144 cut in his debt to the 
RFC was made here last week by 
Henry J. Kaiser for his Fontana 
(Calif.) steel mill which, he claims, 
involved “excessive” operating 
costs. 
Kaiser’s proposed 79.1 percent 
trimming of the mill's RFC obli- 
gations would enable him to com- 
pete with United States Steel's 
plant at Geneva, Utah, he declared. 
It would also put his Fontana mill 
on a sound peacetime operating 
basis with other western steel mills. 

Unofficial opinions among RFC 
spokesmen agree that Kaiser has 
little chance of getting approval 
of his plan. 


‘Job-Rater’ Out 
Dodge Releases First Issue 
Of Truck Magazine 


DETROIT. — Publication of the 
first issue of the Job-Rater—a 
magazine for those who own, drive, 
maintain and direct the operation 
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EVERY BODY-POUND SAVED 
IS A PAYLOAD-POUND GAINED 


New ALUMINUM-MAGNESIUM Construction of = 
. ARMORLITE Van Panels Cuts Deadweight Way Down! 




























SRT Sr RE 


This dramatic reduction in body weight means 
a profitable increase in payload. Before you 
buy a conventional body get the facts about 
ARMORLITE. Write for illustrated literature 
today. ; 
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transmissions, 
and many sizes of springs, brakes, 
tires and wheels. 
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| TRUCK SECTION 
—— 


o ponomy Is Goal... = 


out an increase in weight.” 
$ Trucker Safety Hailed 
’ Ted V. Rodgers, president of 
' ATA, pointed at the nation’s com- 
' mercial vehicle operators as proof 
' that something can be done about 
the alarming highway death toll. 
' He said that the rate of fatal acci- 
dents involving trucks and buses 
has declined while the rate for 
i automobiles has increased. There 
» will be no letup in the ATA’s na- 
* tional highway courtesy and safety 
_ campaign, Rodgers said. 
' Paul H. Coburn, director of the 
motor transportation bureau of the 
National Safety council, spoke on 
Fé developing short training courses 
' for drivers and maintenance su- 
__ pervisors. 
} Benjamin Miller, director of 
' ATA’s industrial relations depart- 
ment, told delegates that the so- 
_ ealled fringe problems in a labor 
‘contract are the usual trouble mak- 
‘ers, not wages and hours, and that 


$ 
‘ 
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' application of the human relations 


' technic instead of the old style 
“bossing” will solve most difficul- 
ties. 

Development of an energy dis- 
sipator to supplement wheel 
brakes and thereby not only re- 


Wits r/p 7, i 0 , b 


se er 
Ted iho im) 


TRAILERS 
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WHEEL 


ee. ne) 


LIGHIszAND-TOUGH— 


— BODIES — 


ATA Parley 


AUTOMOTIVE NEWS, MAY 26, 1947 


Cites Tre | 


‘To Larger Diesels 


(Continued from Page $2) 


when he wants to slow down, one 
dissipator control is placed on the 
accelerator pedal. 

In addition, there is a “pre-set- 
ting” control with which the driv- 
er can fix speed at which retarda- 
tion begins or “cuts in.” Another 
control is put on the brake pedal 
so that full retardation cuts in 
immediately when the brake is ap- 
plied, regardless of the “pre-set- 
ting” control position. 

During the meeting considerable 
discussion developed relative to 
the matter of placing brakes on 
rear wheels only of large trucks 
used in ‘mountain service. It. was 
pointed out that locking front 
wheel brakes are a travel hazard. 

Discusses Cab Design 

R. C. Norrie, chief engineer for 
Kenworth Motor Truck Corp., Se- 
attle, spoke on “Desirable Char- 
acteristics of the Cab for Over-the- 
Road Trucks and Tractors.” He 
said the cab should be large enough 


to house the driver and take care 


60%, Less Weight 


20%, Greater Strength 


STAKE 
CATTLE 
GRAIN 
FLOAT ONLY 
& 
— STANDARD EQUIPMENT 


LANDING 


VACUUM-CO 
HYDRAULIC 
Tat ce 


OVERLOAD 


DUAL WHEELS 


Large—-7 ft. wide, 15 ft. long 
Medium—7 ft. wide, 12 ft. long 
Small—6 ft. wide, 12 ft. long 


WIRE OR PHONE NOW! 


USTANG, 


vention in Washingto 
October. Special activities are 
planned to commemorate the 50th 
anniversary of the trucking indus- 
oo the 15th anniversary of 


nm, D. C. in 


Other speakers were: G, D. Son- 
theimer, administrative assistant, 
operations department, ATA; Dave 
Beck, president, Western Confer- 
ence of Teamsters, Seattle; M. E. 
Bealey, vice-president, Silver Ea- 
gle Co., Portland, Ore.; 
liver, chief, special se . depart- 
ment, ATA; E. N. Lashmer, vice- 
president, Liberty Ins. Co., Chi- 
cago; W. E. Givens jr., operations 
department, ATA; Karl Nelson, 
line driver, Pacific Intermountain 


Lines, In 
Rice, general counsel, ATA. 

H. D. Lorance, freight claim 
agent, Super Service Motor Freight 
Co., Nashville, Tenn.; John M. 
Flake, vice-president, Associated 
Truck Lines, Inc. Grand Rapids, 
Mich.; V. M. Drew, director of 
research, Fruehauf Trailer Co., De- 
troit; Harlan J. Nissen, general 


son, superintendent of equipment, 
Pacific Intermountain Express, Salt 


Officers of the equipment and 
maintenance section of the ATA 
were elected as follows: M. R. 
Youngman, Nashville, chairman; 


Entertainment features included 
two cocktail parties with Trailmo- 
bile Co., and International Har- 
‘Saar as hosts. 

morning a meeting of 
the national equipment and main- 
tenance committee was held. 
a 


ATA Limits President 
To One-Year Term 

WASHINGTON. — Presidency of 
the American Trucking Assns. 
would be limited to a single one- 
year term under changes to the 
by-laws approved by the executive 
committee and submitted to the 
board of directors for final ap- 
proyal. 

The announcement six months 
ago by Ted V. Rodgers, president 
of the association since it was 
formed in 1933, that he will not 
be available for election this year 
prompted the committee to con- 
sider the entire question of elec- 
tions and to propose changes un- 
der which the first vice-president 
normally would succeed to the 
presidency. 

In addition, a new post of chair- 
man of the board would be cre- 
ated and the president would move 
up annually to the chairmanship. 
Thus, the first vice-president would 
have a year of preparation for 
the presidency, a year in the of- 


fice and a third year as board 


chairman. 


The president is to serve with- 
out a fixed salary but will receive 
per diem compensation and ex- 
penses. His powers as executive 
officer of the association will pass 
to the managing director. 

The proposed changes will be 
considered by the board of direc- 
tors at its gnnual meeting next 
October in Los Angeles. 


It costs you about a penny-a-day to keep 
abreast of the automotive news—better re- 
hew NOW! 


. M. Wel-. 


Cineinnati Dealers Set 


Annual Outing June 10 


CINCINNATI—The 1947 annual 
outing of the Cincinnati Automo- 
bile Dealers Assn. will take place 
on June 10 at the Kenwood country 
club. A. I". Kirsten is chairman 
of the arrangements committee, 


with reliable 


which also includes W. r 
Hallerman and Joe Bugganer. 


McAfee in New Home 
McAfee Motor Co. (Dodge - Ply- 
mouth) has moved in its new loca- 


tion on EB. Court St. Dyersburg, 
Tenn. 


Heil Hydraulic Dump Units 


Lifting 24 tons to a 50° dumping 
is real ‘ormance — and 
Hydraulic Dump Units. This 


get from 


in 10 to 15 
s just what 


means faster dumping, more trips, lower costs. But 
there are other savings — savings that result from 


unusual reliability. 


You see, the hoist cylinders of Heil Dump Units 
are made of special steel. Machined to 
close limits, they are then honed under an oil 
to give them a mirror-like finish. The tolerance be- 
tween the piston and the cylinder is so small, and 


ae Sees eee ae 
0. 


due to wear. 


lace a piston 


never need to re- 
reover, ev 


er must pass an extremely rigid test before it 


leaves the shop. . 


This is why Heil Hydraulic Dump Units are 


practicall 


e-free — why they keep on giving 


you the fast, powerful dumping action that saves 
money month after month after month. See your 
nearest Heil distributor for other important details, 
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CLASSIFIED WANT AD DEPARTMENT 







i ELP WANTED = ~'|-———sMWENESS FOR SALE =~ 
DISTRIBUTORSHIP for heavy duty trucks 


for entire southern state, §5,000 plus 
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i 
Egg 


















sity wéntern Mew Yeek state inventory of parts. Trucks available. Box 
Seca an Ue sailed eae ae te ee 1760, c/o Automotive News, Detroit 26. 
to have mature judgment and plan 
full ability. If you have a record ot ac-/A [J C TFT ON SALE 
c/o Automotive News, complishment, good habits and health and Gres M. 
A ambition to progress and make money,/ no. saturday, June 7, st 12:60 Noos 


A A 
service traveler for work in India. Must 
have thorough knowledge of automobile 
mechanics. Excellent salary. Age 30 to 

















35, 
ticulars in first letter. Box 1752, ¢/o 
Automotive News, Detroit 26. 

SERVICE MANAGER, Chrysler product 
dealer, Amsterdam, N. Y. Excellent 7 
portunity for right man. Write Box 247, 
Ams , N. Y., stating references 


; , building of concrete 
I his accomplishments in receiving Chrysler Products. Box 1722, c/o Auto-| proximately 25x80 feet. Insulated, auto- 
the Leo Hendrick Baekeland award office, ‘ 
of the North Jersey chemical 


group. 















automobile and truck be sold in one P. 

Salary and bonus averaging Westen Of aale-40% Gay of cals, bal- 
eee, cee renee, Ce ae ance 30 days. 
home necessary. Reply own handwrit- Building open for inspection day before 
ing giving age and experience. —, sale and day of sale. Car contracts avail- 










TT 
MALE HELP WANTED—Production Su- 
charge 






















Per ter nas wholsesiing, Advise ex-| Write Greiner Motor Sales 


salary expected, to. A. 'B. Pombervilis, Ohte BONDED BONDED BONDED " 









WANTED — SERVICE MANAGER for “DISTRIBUTORS WANTED 


























de and your courtesy will help Chrysler dealer with complete new serv- | a-anaEn — ESTABLISHED DISTRIBU. UTO CTION 
tt vs maintain the present high regord a a wale ak ae Sun acane TORS for restricted territories. Old line A AU! 
bie which this department enjoys. — : company manufacturers of tailored au- Every Thursday, 12 Neon 
ing and fishing. Housing can ar tomobile seat covers and other acces- Dealers 
Ph | AUTOMOTIVE NEWS ee pote te ben 7 sories. Box 1746. c/o Automotive News, Only 

i c/o Automotive News, Detroit 26. | |__etrott 20 Sale Fee $5 Phone B-' 





DISTRIBUTOR—Exciusive distributorship 

EXPERIENCED sales manager wanted to of nationally established (27 years) line 
take care of retail sales and wholesale of automobile equipment: air compres- 
distribution. Fine opportunity for the} sors, crank case flushers, upholstery ren- 


WANTED 


REGIONAL SALES MANAGER 





Hometown Sales & Service.| 











t man. Box 1735, c/o Automotive , and itizers, motor ¢l : Inc. 
Heavy Duty Motor Trucks jive, ‘Detroit 2 cic. Belling, to auto deniers, garages, | -& Se LATRINRS, Manager 
Represent old established exclu- POSITION WANTED repair shops, filling stations, and body American Legion Grounds 










sive motor truck manufacturer lo- 
cated in Detroit. Selling experience 
heavy duty motor truck field essen- 







shops, open to aggressive man with ex- 

OFFICE MANAGER—Accountant, thor perience in these fields. Write full par- 

oughly experienced, auto agency pro ticulars to Gregory and House Inc., 33 
cedure and accounting. Metropolitan; public Square, Cleveland 13, Ohio. 


Se 





































tial. Duties require contacting ex-| New York. avemaate oes, en 1740. a eee 
isting dealers and establishing new | °° FARA sve ae - LERS WANTED 





accounts. Reply giving full particu- 
lars. Box 1765, c/o Automotive 


News, Detroit 26. 


the development of training 
programs. 


The man we are looking for | 
is probably doing this type of 
work at present, but is not sat- 
isfied with salary and future 
outlook, including permanence 
of position. 


Ability to quickly grasp and 
give down-to-earth interpreta- 
tion of semi-technical data is 
important; knowledge of trucks 
valuable. 


Purchasing small dealership or partner. DEALERS WANTED 


Te Sei 
where. Excellent qualifications and ref- COMET MOTOR SCOOTERS 


judgment and planning ability, thorough- Comet Pickup and Delivery Vehicles 
ly familiar in General Motors methods. - EMMEDIATE DELIVERY 
Write, wire or phone Woodcrest 64588 Write or Wire 


GENERAL MANAGER avainbe mw | COmet Distributors, Inc. 
Have broad experience 


in dealership 22480 
management, merchandising of passen- so 


ger cars, trucks, automotive equipment 


os ; ; 4 
and automotive products, with large “Philadelphia's 
metropolitan dedlers. Desire affiliation Raggett Pers Cue 


with large new car dealer or would con- Z ‘ = 
sider proposition with smaller dealer in Distributors Wanted : 
‘ a < 

tor eS ee ee 


a suitable territory. Will furnish satis- 
AUCTION 






. DISTRICT MANAGERS 
National manufacturing distribu- 









































in calling on automotive jobbers, 
accessory stores and wreckers. 
Must be qualified to assume duties 
of District or Division Manager. 
Give full details as to experience, 
education, etc., in first letter. Box 
1768, c/o Automotive News, De- 










nent 



















factory references and records of sales 
activities. Box 1764, c/o Automotive; FRENOH CARS AND PANEL TRUCKS 














































: News, Detroit 26. RENAULT ........$1,125 
Excellent working conditions; || troit 26. 5A MANAGER-MANAG @ kind PEUGEOT ........ 1075 per ear 
congenial -associates; attractive - — eee — ron have trouble tm Quantities of Five or More 
nding. phase: - 
pension, hospitalization and life ment, speciatioed salesman training, cive- ee Schaefer-Connell Go., 


ing, appraising. Thoroughly familiar 

present used car merchandising. Family F, G. Hussey Corp. 

man, very trustworthy. Box 1763, ¢/o 1920 Broadway 

Automotive News, Detroit 26. NEW YORK 23, N. Y. 
FOREIGN SALES heavy duty trucks and/ 

or allied equipment. Eight years’ army 

a executive and applied, one DEALERSHIP WANTED 

year sales and service training with | EXPERIENCED AUTOMOBILE man de. 

leading four-wheel drive truck manu- sires = sipaeee ce a M deatetintp 

facturer. Will travel anywhere. Box 1753, with 250 to 500 new car potential either 

c/o Automotive News, Detroit 26. outright or on partnership basis. Can 
SALES MANAGER—158 years experience furnish excellent bank references and 

capable of training and supervising sales factory approval) assured. All replies will 

personnel, handling appraisals and re- be kept strictly confidential. Box 1762, 

conditioning used cars. Familiar factory c/o Automotive News, Detroit 26. 


insurance plans. Give past and 
present connections, editorial 
experience, age and references 
in letter to Box 1767, Automo- 
tive. News. Your letter will be 
considered strictly confidential. 







108 N. Main St. New Albany, 
Also Every Thursday in Indianapolis, 


TRUCK 
MANAGER 


An unusual opportunity for a 
thoroughly experienced truck 
man. Must have ability to select 
correct truck equipment for all 
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CAR AUCTION 









PARTS MANAGER, Chrysler product deal- 
er, Amsterdam, N. Y. Excellent oppor- 
tunity for es man. Write Box 247, 
Amsterdam, N. Y. 































AS A SELLY SY SAO + CAD RS EI OGRE ee een gy Fo 


and dealer procedure. Box 1754, c/o Auto- | W 
Highly attrac- A : A - 
typed of Reming motive News, Detroit 26. ship. Pay souk, San gor shauig ieheotar Toledo Car Auction 
tive salary for right man with || s{Ls MANAGER—Motor truck merchan-| Prefer to lease real estate. All replies 2803 Summit St. s 
real chance to advance and in- dising only, wholesale and retail, ten| confidential. Box 1758, c/o Automotive TOLEDO, OHIO Y 
years experience in this field, can ably| News, Detroit 26. PO. 1606 MA 6121 (Nigh 


crease earnings. 


Excellent working conditions; 
congenial associates; attractive 
pension, hospitalization and life 
insurance plans. Give past and 
present connections, age and 
references in letter to Box 1769, 
Automotive News. Your letter 
will be considered strictly con- 
fidential. 


handle your motor truck department. | }j}RALERSHIP BOR SALE 


Reliable, married, wo nike connection -————————— 
somewhere in Connecticut. Will exchange | GARAGE AND HOME FOR SALE—Long- 
references. Box 1755, c/o Automotive established, most modern equipped ga- 
News, Detroit 26. rage in northern Virginia. Now direct 
SALES OR GENERAL WANAGER, com- factory dealer for & popular General 
pletely experienced, thoroughly able. Ten : 
years with outstanding Chevrolet dealer, — 7 Premises. Box 1742, c/o Auto- 
Eastern region. Special sales and or- motive News, Detroit 26. 
ganizational ability, seasoned adminis- | DEAL HIP SALE—Established 22 
trative background. References. Present- years. Located within 45 miles of Pitts- 
ly employed as merchandising specialist | burgh, Pa. Dealer medium prived popu- 
but available June 1. Box 1756, c/o| lar car. Also wholesale parts agency. 
Automotive News, Detroit 26. Large oo with apartment of six 
ae amen aad te cee ae me an ver. Own i 
MANAGER AVAILABLE—14 years ex- eer of ill eens Price py 
perience all phases automobile dealer 1759, c/o Automotive News, Detroit 26. 
management. Also six years as factory | —————————___—________—_—__ 
manager. Desires opportunity for life’s|CANADIAN DISTRIBUTORSHIP OPPOR- 
work with pleasant surroundings. Rec- TUNITY. Well established distributor 
ord will ward rigid investigation. Box selling out due to heart attack. City’s 
1757, ¢/o Automotive News, Detroit 26. largest garage and eee 
seer eiernineene city, heart of Ontarto, rich farming com- 
BUSINESS OPPORTUNITIES _ munity and center also of fishing and 
AUTO REPAIR-GARAGE-SALES. Pre-war vacation land. Net profit last ten month« 
Ford agency franchise available to those over $40,000. A going concern with com- 
who can qualify; sales over $100,000; plete staff and long lease—for quick dis- 
year; now closed. Western New York, posal $36,000 cash, which includes ma- 
1,000 population; attractive building, chine, tools and inventory.. Box 1739. 
fully equipped; nice salesroom. Sell with ¢/o Automotive News. Detroit 26, 























Unusual opportunity for ex- 
perienced house organ editor 
who possesses more ability, .am- 
bition and desire for action 
than present connection de- 
mands. Must be good writer and 
have ability to direct complete 
job with assistance of compe- 
tent art and production depart- 
ments. Some travel required. 
Knowledge of automotive field, 
including dealer operation, is 
desirable. 


































































DOC GREINER 
AUCTION®| 
Thursday 12:00 Noon’ 


Most cars entered are broug 
in by new car dealers. ; " 














LOE EN ONO EOI NG NE ABR REID Tp EV WE oe 
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MALE HELP 
WANTED 


PARTS MANAGER by Ford Deal- 
er—65 miles outside New York City 
in New England. Must have thor- 


































Excellent working conditions; 
congenial associates; attractive 


—— 












































pension, hospitalization and life || ough knowledge of ordering and for $10,000 J 
insurance plans. High salary || merchandising (brokers), ‘Clevelnnd, ‘ome aa WANTED POE AH Oe ORLIVERY Come Buy — Come Sell — 10- 
for right man. Give past and BUSINESS FOR SALE 100 1947 cars, all makes, any model 3 

sedan ; Col. Marker, Auctioneer 
present connections, editorial NEW YORK MODERN “gales Gnd | service pon ppetlrnt agg Ee ge tts gl end , 












garage, business and large 

three main highways m lively ; 
Operating at maximum capacity. Twenty | CALIFORNIA dealer wants 1946 and 1947 
years of good will. A available model cars from dealers who are able 
Everything that could desired for a to make delivery to Los Angeles. For 


complete rounded out operation. $100, particulars te 
000, half cash. Box 1738, c/o Automo- PRospect 1225 or write 1225 South Fig- 
Detroit 26. ueroa St., Los Angeles, Calif. - 


DOC GREINER 
' The Flying Dutchman ~~ 
1701 Madison Ave, Adams 68 


experience, age and references 
in letter to Box 1766, Automo- 
tive News. Your letter will be 


tive News, 
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AUTOMOBILE DEALERS ATTENTION: |BUS FOR SALE—New 2-ton WH49S 
only. Plan to attend one Dodge bus, 40 passenger, heavy duty 
eae automobile auctions in leather seats, heater, special paint. Mc- 
2 id today at Joplin, Mo. The cross-| Nutt Motor Co., Maryville, Tenn. 

aoe ene thee oostn us Wen | FOR SALE—2 new Ford school buses with 
c Wayne 48 passenger body. Wharton Mo- 

every Friday. Inside sale al- tore, Leban Ohi 
ways over 300 automobiles to choose See iiinei ieee decorate ile chs tab ess etal 
each sale. Owned and operated by| TWO 1943 WHITE 54-passenger — buses. 
Col. Joe H. Burtrum, Joplin, Mo. Priced at $2,750 each. Berman Sales 

Co., Pennsburg R.F.D. No. 1. Ph 

TRUCKS FOR SALE . me 


Pennsburg 521. 

2 WARD LA FRANCE, late 46-47 model 

D-1 tractors. New, complete. List §7,233 
$7,251. Now $4,885. Phone, wire 
W. A. Peck, Peck’s Auto Sales, Colum- 
bus, Mississippi. 

WHITH TRUCK of tractor 6x6 with wench. 
Ten 1100x22 tires, 202 H. P. motor less 
3,000 miles, new condition, closed 
cab. Price $7,000. C. I. Whitten Trans- 
fer Co., Huntington 17, W. Va. 


FOUR MODEL 240 Hendrickson truck 

' tractors, three of them dre 1940 trucks 10” manhole cover .with lock. 

and one 1939. All are equipped with 2” faucet, 1” hose, front and rear mud- 

Cummins four-cylinder motors in g00d | guards, tail and stop light. Two 5° gal. 

condition, 10.00x20 duals rear, — cans. 

front. Will accept $10,000 for all four or - “ 

sell separately. Write MacDonald Motor Adapted for 158” to 164” wheelbase. 
Dimensions 135”x95”x60”. 


' Co., 120 N. 2nd Ave., West. Duluth 
Minnesota. Weight, empty 2,200 Ibs. 


ONE BRAND NEW 1,250-gallon Kinney Shipping weight, boxed, 3,533 Ibs. 


Distributor installed on used Interna- 
tional cab-over-engine truck. Complete $377 
F.0.B. DETROIT 


unit $5,250. Berman Sales Co., Penns- 
Terms 50% With Order, Bal. C.0.D. 


E burg R.F.D. No. 1, Phone Pennsburg 
E. M. GREGORY 


$21. 
9133 Gratiot Ave. Detroit 13, Mich. 







PARTS FOR SALE 





















we have. Orders filled the same day. 
Clem Davis, Inc., 901 BE. Michigan Ave., 
Michigan. 








Jackson, 


ne 
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WOODY PONTIAC SALES 


Detroit’s Fastest Growing 
G. M. Parts Dealer 
Has 


HARD TO GET 
PONTIAC PARTS 


Give Us a Trial 
Phone, Write or Wire 
Woody Pontiac Sales, Inc. 
12140 Jos. Campau 


TWinbrook 1-1600 
DETROIT 12, MICH. 








TRUCK EQUIPMENT FOR SALE 





a! 



































NEW 
750 GAL. TANK BODY 


With Complete Fittings for Mounting 
Heil Make, Welded Construction 
2 compartments, 375 gal. each. 





F 



















[ONE NEW 1946 FWD truck, SU series. 
' 172” wheelbase; priced below dealers 
" cost. Alabama Truck Co., 300 8S. 22nd 
St., Birmingham, Alabama. 
LL 
TWENTY-FIVE 
Clean, Repainted, Reconditioned 
Chevrolet 1% T (4x4) Trucks 
(Army Type) Some with Winches 

















PONTIAC 


PARTS WHULESALE 
25% discvunt to all garages. 









PARTS WANTED 


MUST HAVE QUANTITY of me! Ford 
Perfect for 5 Yd. Dump Bodies cargo front axles, also %-ton Pp, rear 
Priced from $800 to $1,275 axles and other army vehicle parts. We 
7 have for sale quantity of ne = and 
. E. PITTS MOTOR CO., INC. 42 Dodge army wheels. inson 
Rastoumneen, Ala. PH, 22856 Wrecking Co., Box 116, Ocala, Fila. 
ee TRUCK CABS—We need three new cabs 
——“"FRUOK EQUIPMENT WANTED for 2-ton Dodge trucks 1942 to 1946 
___ TRUCK EQUIPMENT WANTED _ models WH. Wire collect prices, etc. 
LATE USED WRECKER BODY and power GOFF MOTORS, INC., Logan, W. Va. 
oun for mounting. ond make and good |WANTED—1 left front fender and run- 
dition. Garnsey and Wheeler, Gree- ning board for 1938 Chevrolet, one shell 
fay Colorado. ; and grille mouldings for 1946 Ford, rear 
Jey, x fenders for 1941 Dodge and Plymouth. 
Fenderville Collision Service, 228 E. Erie 
St., Painesville, Ohio. 


PARTS FOR SALE 













NASH PARTS 


LARGE STOCK OF MEOHANIOCAL 
AND BODY PARTS 
Out-of-town Mall 
Orders Filled 
The Same Day 


26% DISOOUNT TO DEALERS 


NASH CENTRAL 
MOTORS INC. 
3706 Onarnegic 
OLEVELAND, OHIO 











WANTED 


| Dodge truck cabs or Plymouth 
cabs from ’39 to ’47. 


Quote price condition and if 
complete. 


KAPUS GARAGE, INC. 
Superior, Wisconsin 





PONTIAC 
Parts Wholesaler 


Thousands of items in _ stock. 


ers on regular discount items. We ship 
everywhere. We can help you. 


THOMS PONTIAC 


Phone Forest 8092 
6225 Delmar Bivd. 
ST. LOUIS 8, MO. 


HANOVER, PA. AUCTION 


(Dealers Only) 


Every Monday 11 A.M. — Begins May 26 
6 Miles South Abbottstown on Route 30 
18 Miles West York, Pa. 
Under Supervision J. B. Leathers of Durham, N. C. 
SALE FEE $5.00 


HOMETOWN SALES & SERVICE 
HANOVER, PA. 





MOTORS, transmissions, rear ends, body 
parts. Over 100 wrecked cars and trucks, 
1929 to 1942. John Gee, Victoria, Va. 











50% DISCOUNT 
ON ALL INT AXLE PARTS 
Except Ring Gears and Pinions 
CHEVROLET ix4 GMC 6x6 


Banjo Housing 
Write Us for G.I. Parts 


NATIONAL TRUCK EQUIPMENT CO. 
225 Madison St. Phone 3363 
Waukesha, Wisc. 




















Front Shock Absorbers 
$4.75 Each 


Guaranteed Rebuilt 1947 A B © D 
Fits 1937-47 Pontiac and Oldsmobile 
Immediate Shipment 


Phone 21138 


University Motor Sales 
1971 Massachusetts Ave. 
CAMBRIDGE 40, MASS. 


LOOK — LOOK — LOOK 


Just arrived large quantity of White Sidewalled tires (one side). 


600 x16 $21.82 650x15 $27.02 
650 x16 $27.58 700x15 $31.49 


700x 16 $32.10 
(Plus Excise Tax) 
ALL PRICES F.0.B. DENVEK 


26% DISCOUNT TO DEALERS 
10% DEPOSIT REQUIRED WITH ORDER, BALANCE C.0.D. 


KELLER MOTORS 




















ATTENTION 
GENERAL MOTORS DEALERS 
Upper control pin and bushings re- 
places GM part No. 506512. Immediate 
delivery. Special prices in lots of 100. 


GOLNIC =’ s 
320 8. 
DUNMORE, PENNA. 
Denver 9, Colorado 








27560 West Alameda 


SHOP EQUIPMENT WANTED 


PARTS BINS — Used, 8 standard make 
7x3x1 in good condition. Public Service 
Parts Company, Liberty, New York. 

WANTED—LEight (5) to ten (10) new or 
used automotive parts bins in good shape 
with not more than ten (10) horizontal 
dividers in each. McEVOY MOTORS, 
INC., 79 Howell St., Rochester, N. Y. 





, THE IN THE 


FINEST Auto AUCTION UNITED STATES 


NOW OPERATING IN MODERN BUILDING 


Every WEDNESDAY i? “a 














NOON SHOP EQUIPMENT FOR SALE 
BUY WITH ‘ ‘ EVERY OAR MARQUETTE Hi-Rate charger, model 170, 
CONFIDENCE GUARANTEED oct arose grinder, mods SE, sans Unit- 






ed Motors ignition analyzer, model 148, 
$45. All late model items in good con- 
dition (must sell). Kastner Brothers, 
Mauston, Wis. 

FOR SALE—Fourteen Equipto parts dis- 
play tables with glass dividers in excel- 
lent condition. Will sell any part or all 
for $50 each, FOB Smackover, Ark., 
Daniel Chevrolet Co. 


FOR SALE—High pressure Jenny, model 
JM-1, for steam cleaning. Perfect con- 
dition. Russell Motor Co., Inc., 115 Bast 
7th St., Junction City, Kansas. 










OUR REFERENCE courant IN INDIANAPOLIS 





WE BAVE DEALERS CONSIGNED CARS IN STOCK AT ALL TIMER. 
OALL US—WE HAVE JUST THE CARS YOU NEED. 
PRICES ARE RIGHT. 


STUART & RAMP, Inc. 


| 1011 N. Pennsylvania I 








Riley 8781 













GENUINE FORD PARTS. What you want 








AUTOMOTIVE NEWS, MAY 26, 1947 


— and Sycamore Sts., Cincinnati 12; 





with less than 100 miles of operation. 
Starosta Motor Sales, Conneaut, Ohio, 





AUTO EQUIPMENT FOR SALE 





TOW PILOT—$17.50 
(Dealers) 
improved 1947 Model 
RED ARROW BARS—$33.82 
Complete with Guide Cables 


Tow Bar Sales Company 


FACTORY DISTRIBUTORS 
100 S. Clinton St. Chicago 6, IL 





trays, cigar lighter, radio, 
ete. ” Length 22’ overall, 7/3” beam, 20” 
draft. Top speed 50 mph. Must be seen 
to be appreciated. $4,500. = 8 Sales and 
Washington, Illinois. Available Under G. I. Bill 
Write or Phone for Catalog 
Rooms for Out-of-Town Students 


17TH YEAR—OO-ED 


The 
PINKERTON SCHOOL 


WILL SELL at less than cost, nine Mus- Granite Bldg. 





TEN FORD AND CHEVROLET tractors 
with flat and van body trailers, priced 
at $1,500 per unit. Berman Sales Co., 
a R.F.D. No. 1, Phone Penns 





TIRES WANTED 
WAN " 
Chivington Auto Sales, Marion, Ohio. 


” 


covers installed in your own garage. We 
furnish samples—you take orders. 10 
day delivery. Tuffy Seat Cover Co., 2506 
. Michigan St., South Bend, Ind. 


prices 
.» 710 N. Niles Ave., South Bend. 








grain bodies. Complete with fifth wheels AT. 0414 
and Booster brake kits. Write Box 1744, 
c/o Automotive News, Detroit 26. 
~ AMBULANOE FOR SALE — 
1942 CHEVROLET streamline ambulance. IN RMATI 
Perfect condition, fully on an 30,000 FO ON 
as ($2,500, FOB  Portamouth, WANTED 


Phone 3529, H. C. Nash. 


new or used 34x4.50. 


satin-twill sea’ 


upon request. Liss 





New Wholesale 
HEADQUARTERS 


BEST USED CARS IN 
“THE MID-WEST” 


, FRESH STOCK EVERY DAY 





E. J. (Mac) McDERMOTT 


65385 Carnegie Ave. 


CLEVELAND, OHIO 





FLASH !! 


To Mr. Used Car Dealer 
who has not already joined NUCDA ): 


If you are in this business to stay and you are 
not a “fly-by-night”, let us tell you why 1600 
dealers have joined our Association. Just tear 
off this corner ad and mail it to us. We will 
send you the facts. 


NATIONAL USED CAR DEALERS ASS’N, Ine. 


1028 Connecticut Avenue, N.W. 
WASHINGTON 6, D. C. 


“Meet me in St. Louis, Louie’ 


SEPT. 18-19 NUCDA CONVENTION 








hood ornaments with Plastic Rings, red, 
blue and clear. Install permanently, direc- 
HEAVY DUTY HOLMES WRECKER, | tions furnished. 


Special to dealers 78 cents each, 100 lots.: 


Mayfair Plastics Co. 


8125 Frankford Ave. 
Philadelphia 36, Pa. 





MISCELLANEOUS 


LIMITED SUPPLY—Weatherhead 
way valves new No. 
Dodge truck grille new genuine equip- 
ment upper half one to one and one- 
half ton 41-47, $5.00 each, No. 598815. 
WANTED: 16-inch car wheels. Auto Sur- 
plus Co., 1426-32 Zuni, Denver, Colorado. 


ENGINE REBUILDIN 
grinding and  metalizing. 
Hughes Motor Co., Inc., 800 
St., Lynchburg. Virginia. 


DEALER ACCOUNTING 
COURSES 


Cc. P. A. INSTRUCTORS 
Day Olasses Start June 10 
Beginners-Advanced 











On Stolen 1946 Cadillac 62 Sedan 
Motor No. 8407817—Green Two-Toned 
This Car Was Taken April 8, 1947 


Reward Offered “2 


Phone or Wire Collect 


FITZPATRICK MOTORS 


rae brown and maroon. 1660 East Main St. 
WATERBURY, aan 
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6749, T5c 


John P. 
Commerce 























Pittsburgh 22, Pa. 








































Henderson 6880 
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Forty years ago the first production International automotive vehicle The rise of International Trucks to such enviable leadership that 
rolled out the factory doors. Evem after 40 years that fact has great for the last 16 years more heavy-duty Internationals have served 
significance for the thousands of dealers who today handle Interna- American commerce and industry than any other make. 


tional Trucks. The rise in the worth of the International Truck Dealer Franchise 


Harvester’s 40 years of truck building have been years of prog- until today it is the most valuable in the truck industry. 
} ress, as every International Truck dealer knows—years of progress 


: : For complete details about the profit o rtunities the Interna- 
that culminate now in new KB Models. P P PP 


tional Truck Franchise offers, address 
Here are a few International Truck events the 40 years have 





witnessed: 

The development of the International Line from a single wagon- et Nene cee mS 
like vehicle to the most complete truck line built—21 basic models INTERNATIONAL HARVESTER COMPANY | 
that specialize into more than 1,000 different type transport units. 180 North Michigan Avenue Chicago 1, Illinois 

i in 
Tune in James Melton on “Harvest of Stars” every Sunday! NBC Network! so 


INTERNATIONAL Trucks 








An 











